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KEWANEE 


STEEL Riveted | 


BOILERS 


Every Kewanee Boiler is built of steel | 
(riveted); it is sturdy enough tooutlast the building ; 


it heats—without any repairs worth mentioning. The firebox 
is correctly designed to extract all the heat from the fuel. And 
the boiler is correctly proportioned to use all that heat. 


These Kewanee features mean Low 


Heating Cost—an item far more important to 
the owner than the first cost of the boiler, 


go 











We could do a lot of things 


to reduce the price of Kewanee Boilers. 
But we would have to take out of them some- 
thing proved by 35 years experience to lower 
heating costs. So we won't do it. 


That’s the reason Kewanee 


Boilers have made such enviable records 
for enduring serviceability at low cost. 


KEWANEE BOILER COMPANY 


Kewanee, Illinois Branches in Most Leading Cities - 
STEEL HEATING BOILERS, RADIATORS, WATER HEATERS,TANKS AND WATER HEATING GARBAGE BURNERS 
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“Tt 1s the end that crowns us and not the fight.” 


—Herrick. 


No one ever has to be so/d a doctor’s services. 
Why? Because they know that at some time, 
the doctor is necessary. 


The customer that is the hardest to sell is 
usually the most appreciative after he has 


been sold a satisfactory item. 


When 7” run across a “hard nut,” try 


VQGEL products on him—sell him YVQGE 


Frost Proof Hydrants and Closets. 


The satisfaction they give, will make him 
regard you much the same as he does the 
doctor. He'll call for your help on all future 
plumbing problems. 


St. Louis, Mo. 


Mention Domestic ENGINEERING when writing advertisers. 
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to the 


Retail Plumbing Trade with a compre- ‘ 
hensive line of Brass Goods and Specialties 
Honestly made and Honestly sold___.. & 
WeSell The Retail Plumbing Trade Exclusively WN 


WOLVERINE BRASS WORKS 


Manufactures GRAND RAPIDS, Michi~¢-a-t- 
é XS ARN RNNNN NS 
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DOMESTIC ENGINEERING 


POS ITIVE IN ACTION 


In universal demand by building trades—interior 
finishers, gas and steam fitters, plumbers, electricians 
and mechanics engaged in rebuilding old structures 
—for attaching anything to hollow tile, sheet rock, 
lath and plaster,or any type of hollow wall or ceiling. 
There is no limit to the variety of ways in which 
PAINE'S SPRING TYPE TOGGLE BOLTS 
may be used. Whenever a strong anchor to a 


hollow wall or ceiling is desired, then PAINE'S 
SPRING TYPE TOGGLE BOLTS should be 
brought into service. 


Made in six sizes — 6-32 - ¢ - 2". 7- ="- a any length. 
Eight different styles of heads—flat, round, oval, button, 
threaded wire with square nut, threaded wire with nickel 
plated oval, hexagon and fillister head cap nuts. 


List ee Discount’ ts 
on Request 
THE PAINE COMPANY 
2951 Carroll Avenue 
CHICAGO 


33 WARREN STREET 
NEW YORK CITY 


Mention Domestic ENGINEERING when writing advertisers. 
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/ THE 
BEATON &CORBIN 
MFG. CO. 


SOUTHINGTON, CONNECTICUT. 
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Lively and Hot 


~ every one of them / 












Hine made so 
by the 


improved 


“Warco” No. 1 





‘“‘Warco’’ No. 1 
Air Valve 
(2% Actual Size) 


Particularly in connection with your bids 
on new building installations — apart- 
ment houses, office build- 
ings, hotels and large resi- 
dence operations — it will 
pay you to get list prices 
and discounts on “Warco” 
No. 1 and on the following 
other “Warco” valves :— 


“ancing hot” in a jiffy, 
are radiators equipped 
with the improved No. 1 
“Warco” Air Valve. Be- 
cause the “Warco”’ No. 1 
automatically and rapid- 
ly expels the air that 
blocks the path of steam 


With this sturdy Air Valve, any steam 


teen 


and comfort. 


radiator can be made not only air-free “Warco” No, 2 Vacuum Air Valve—}4" Side Outlet—for 
si ° adiators. 
but care-free; because the large Air Port “Warco” No. 3 Air Valve—1{” Bottom Outlet—for Mains, 
‘| ° -} k - | N W ae tl Coils and Risers. 
which makes t 1€ it 0. I arco 1e ‘*‘Warco”’ No. 3 Vacuum Air Valve—{” Bottom Outlet—for 
most rapid-venting Air Valve on the oft Sats Sadtue aur vale-X" Bottom Outl 
y , ‘ > . ro y or Mains an Stacks. 
rong also preven 4 It from ‘ ae, tay No. 5 Quick Vent Air Valve—*,%” Bottom Outlet 
/ . . 107 y ‘ 7 or Mains and HV Stacks. 
. nd Its perfec ted esign anc qua ity ‘*‘Warco”’ No. 6 Vacuum Air Valve (Quick Vent)—%;” Bottom 
construction insure long, dependable ser- Outlet—for Mains and HV Stacks. 
vice. It 1S especially adapted to the Write for name of your nearest ‘‘Warco”’ 
severe service of an oil-burning system. Your Steam Inetellations De Better Werk” 
W. A. RUSSELL & COMPANY 
Grand Central Terminal Bldg. New York City 
Established 1890 
CHICAGO BOSTON PITTSBURGH LOS ANGELES 


“Wwarco’ Zi. Valves 


TRADE MARK REGISTERED 
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seamless tubing 5 


A portion of engine oil line used in 
one of the new 8's. Drawn, fabricated 
complete, ready to install, by Wolver- 
ine Tube Company, Detroit. 


But Wolverine drawing of seamless copper and 
brass tubing makes it certain that yours 


is sound all the way through 


You want smooth inside surfaces, uni- 
form wall thickness and freedom from 


hidden defects—characteristics control- 
led by tube drawing, a very human art. 





We like to feel that it is our apprecia- . 
tion for your seamless tubing problems S/ 
which has led us to excel in drawing 


small diameter tubing of whichsomany ——(*™™"**ithithzg/ ree 
engineers approve. 2 


Wolverine bright anneal seam- 
Get Wolverine quotations. Either random lengths less copper tubing is preferred 
or fabricated to any degree of comple- by leading makers of heater 

tion from your specifications. coils, 


WOLVERINE TUBE COMPANY 
1491 Central Avenue Detroit, Mich. 


, (@} iN TE; a JIN 








— SEAMLESS COPPER AND BRASS TUBING 
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the DELANY VALVE 


with the HARD Rubber Ball 


Recognized as a New Standard 


~in less than a year 
FARMER on his first visit to Niagara 


Falls looked for a moment at the vast 
rush of water and said “ah, h—, I don't 
believe it." Columbus got the same answer 
when he threatened to prove the world round. 
Fulton, Ford, Clinton and a host of others 
had a hard job putting over things that are 
now universal needs. 


! 
‘> 


EVEN the skeptical Nero—the 

Tex Rickard of Rome—always ALMost a year ago some smiled when we 
said “Thumbs Up” for some- announced the Delany Valve with the 
thing really good. HARD Rubber Ball—which would eliminate 
Low Tank Troubles. The trade favored the 
idea and, due to. the proven reputation of 
other C. & D. products, stocked small trial 
orders. And What Happened? Even the 
most skeptical who once said “The Tank 
Valve never will be improved’”’ are now 
strong boosters for the Delany Valve. They 
have found every claim regarding its perform- 
ance and quality to be the truth. They have 
found satisfied customers and worth while 
profits. 





2 you are not already one of the steady 
buyers of the Delany Valve, stock a trial 


order through your Jobber—today. You'll 
be well satisfied. 


Send for Literature. 


FITS ANY TANK 


8 


IMPROVED FEATURES 


Demand VhELANY FITTINGS 


Over 70,000 Now in Use 





Fittings — Delanyite Tanks — Seats 
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The Quadruple Coils 
of Copper 


Mean Super Efficiency in Hotstream 
Kerosene Water Heaters 



























The super efficiency of Hotstream Kerosene Water Heaters 
is the result of the Quadruple Coils of Copper which extract 
ALL the Heat from the Flame, together with the 

PATENTED 


KEROGAS 
™’* BURNER “*™ 


A wick type burner of super efficiency. Hotstream is the 
only water heater licensed to use it. . > 
We spare neither effort nor expense to make Hotstream Kero- 
sene Water Heaters the best it is possible to produce. That’s 
why we use the Quadruple Copper Coils and the Patented 
Kerogas Wick Burner. 

Hotstream: Kerosene Heaters supply hot water on the first 
circulation. The Kerogas Burner consuming only the gas 
from the Kerosene, burns with a blue flame, is absolutely 
noiseless, and extremely economical. 

Made in 3 sizes to meet all requirements, 20 K. W. for average 
home use, 20 G. K. for larger hot water demands, and Twin 
K. W., double the capacity of 20 K. W. 

Hotstream Heaters will enable you to get more than your 
share of suburban business. Write or wire for full information. 


THE HOTSTREAM HEATER COMPANY 


“Makers of Heaters that Heat’’ 


CLEVELAND 33 3 3: OHIO 


BRANCH OFFICES: ; 

New York: 210 E. 45th St. Chicago: 627 Washington’ Blvd. 

Toronto: 269 W. Richmond St. San Francisco: Rialto Bldg. 

Detroit: 1045 Wayburn Ave. Denver: 1715 California St. 

Cambridge, Mass. : 491 Main St. Louisville: 111 So. Second St. 

Philadelphia: 6314 Musgrove Street 

Manufacturers of a Full Line of Gas and Kerosene Heaters Stan- 
dard High-Grade Products Built to Give Lasting Satisfaction. 



























No. 44 Makes Your Bids Win 


It cuts costs right down to rock bottom. Cuts up to 
12 in.—threads up to 6 in. and makes up fittings right 
in the machine. Portable, 
Powerful, Dependable, Econ- 
omical. A safe machine to 
use—'the pipe revolves, the 
tools stand still. Makes 
Power Machines of any make 
of hand tools. Needs no 
special yokes or attachments. 
Pays for itself in a few 
weeks time. 








After 
This = 


Then 
What ? 


When you seal your bid with high 
hopes that you’ve quoted “‘rock bottom”’ 
and will still make a good profit— 


And then you learn you were “out of 
line’”’ and the job went elsewhere— 


Don’t you wonder how the “other 
fellow” did it? 


There’s one big item that makes one 
contractor’s bid lower than another’s— 
and that’s lower costs of doing work. 


When time is a heavy item in the job, 
the contractor who uses equipment that 
makes time yield a greater volume of 
work with less effort and less expense, 
has a decided advantage over the con- 
tractor who MUST figure higher because 
of older and slower methods. 


There’s much to be said about this 
subject. And booklet 19, just off the 
press, presents 32 pages of lively reading 
on the new idea of time and its relation 
to cost and profit. 


The coupon in the corner 
will bring you a copy. 


THE BORDEN COMPANY 


519 DANA AVE. 33 WARREN, OHIO 
New York Office: 50 Church St., New York City 





2 —— 7 ———— 














THE BORDEN COMPANY, 
Warren, Ohio. 
Gentlemen: 


I'd like to read booklet No. 19 that presents the 
new slant on the profit possibilities of time. 


Address. . 


City and State 
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A Letter from 
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Nye Vise Stands 
with Pipe Bender 


Equipped with or without Nye 
Vises. Can be drilled for any 


size vise specified. Bender can 
be used with open side vise or 
bench vise. 


With Legs and No. 10 Self- 
Locking Vise. 





ee $15.35 
With Legs, but without 
Vises, Net each...... 12.00 





NYE No. 51—Chain Vise 
Capacity 4% to 2% inches 


A handy, compact little vise, possessing 
maximum strength, while of minimum 


weight. — carried in tool kit. 
Equipped with standard jaws. Having 
features not found in similar vises, the 
double lever tightening device being 
above the bench, rather than below, in- 
suring faster and smoother operation. 


Net Price - $4.67 
Absolutely Guaranteed 


NYE RATCHET REAMER 











A high class three-blade reamer. 


bedded in body to prevent mis- 
alignment, are made of the high- 
est grade alloy steel obtainable. 
Will ream from \ to 3 in. pipe, 
which makes this tool take the 
place of any two reamers on the 
market. 

a eee $6.00 





Nye Bit Brace Reamer 
Reams from ¥% to 14% inches inclusive 
This reamer is made with a tapered shank 
which will fit any standard bit brace. Drop 
forged from the highest grade alloy tool steel 
and tempered in oil. A very handy little tool 
having a wider range than any other similar 

reamer, 
List Price - - - $1.17 
ABSOLUTELY GUARANTEED 











Harry G. Nye 


The blades which are firmly im- 
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To THE PLUMBERS AND STEAMFITTERS 
OF U. S. A. 


Fellow Family Men: 


We have been having a lot of trouble with a family in 

our neighborhood, and I bet you are having the same kind 

of trouble with the same kind of family. You hear a ‘| 
good deal about "family trouble," but most of the family 
trouble is caused by some other family butting into your 

family and telling your family what to do. 


The family I refer to is this darned "They" family. My 
kids are always telling me that "They" do so and so, and 
"They" think so and so, and that "They" have this and 
that. Some people now-a-days think that the young folks 
are going to the devil. I don't think so. They are 
going to the "They" family, and that may be worse. 


The girls leave off their stockings because "They" do 
it. The boys flunk in school because "They" all do. 
The old man drives his car too fast because "They" do 
the same thing. Even Mother does things that her con- 
science says is wrong because "They" say it doesn't 
matter. Who is this "They" family, anyway? 


Why, brother, they are second cousins to the Bucks. 

Saying "They" is just another way of passing the buck. 

When we want to do something naughty or nutty we say 

"They" do it, and think that that lets us out of any 

blame. But the minute that We do something that They % 
do, that minute we become a They. The They family was a 

small family.at first,-but it has had a lot of joiners. 


What we ought to do is to think about what We do and not ‘@ 
worry about what They do. Beginning right here and now 4 
I am going to cut this They family off from my calling } 
i 
i 





list. If you see me doing some fool thing, I want you 
to know that I am doing it because I want to do it and 
not because they do it. 


From now on no hat clerk is going to make me look like a | 
clown because that is what "They" are wearing. "They" LZ 
are not going to tell me when to put on my light under-— ; 
wear or when to take it off. I am not going to the 
shows that "They" go to, but to the shows that We go to. 
We will go where we want to go to, and They can go to— 
well, anywhere they want to go to. 


I don't ask you to use Nye Tools because "They" do-—— 
although, of course, they do. They may be as popular as i 
bootleg liquor, but that does not prove they are good, 
any more than it proves that the liquor is. The only a. 
question is, are Nye Tools the best tools for You to a 
i, 


use? We are glad to be able to inform you that Nye 
Tools are. a 


b. 
Yours for you and me, Fa yy g F Maye, E 
Copeman 1927 by went A Nye. ; 3s 


rights reserved, 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 
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GRAYBAR 
BUILDING 
New York City 
Sloan & Robertson 
Architects 
Clyde R. Place 
Mechanical 
Engineer 
Todd, Robinson & 
Todd, Builders 
J. L. Mott Co. 
Plumbing Fixtures 
Jas. McCullough Co. 


Plumbing 
Contractors 





Graybar... 
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PARAMOUNT 
BUILDING 
New York City 
Rapp © Rapp 
Architects 


R. E. Hall 
Mechanical 
Engineer 


Thompson-Starrett 
Co., Builders 


J. L. Mott Co. 
Plumbing Fixtures 


Geo. E. Gibson Co. 
Plumbing 
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Paramount 


Monuments to the genius of American building construction 


| oe additions to the skyline of New York 
. . . typifying both the growth of American 
industry and the genius of American structural 
engineering. The Graybar . . . largest. office 
— above ground in the world. . . 36 
acres of floor space . . . to house 13,500 people 
. . . 50 miles of freight cars to carry the materials 
. . . 25,000 tons of steel . . . ten million brick 
used in its construction. 


The Paramount . . . a tribute to America’s 
fourth largest industry, motion pictures . . . an 


WHALE-BONE-ITE 


$18,000,000 investment . . . 455 feet high... 
10,000 tons of steel . . . 68,000 cubic feet of 
limestone and granite . . . eight steel trusses 
weighing 144 tons each lifted 115 feet high for 
ceiling and dome, the heaviest single lifts in the 
history of building construction. 

Both embody the best in mechanical and sani- 
tary equipment that these master creators could 
conceive. Selection of the Whale-bone-ite Seat 
for these fine structures is convincing recognition 
of the world-wide pre-eminence of this product. 


TOILET 


SEAT 


THE BRUNSWICK-BALKE-COLLENDER COMPANY-CHICAGO 
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Gelieen Ourselves. 


The man who is so busy that he does not have time to read histrade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


OR MANY YEARS PLUMBING AND HEAT- 

ing men have been talking of “Merchandising” as 

me of the principal channels in which progress must 
be made. Many suggestions, coming both from the con- 
tractors themselves and their sources of supply, have 
been made as to how to make the master plumber and 
heating contractor a better merchandiser. Some measure 
of the success of this effort is shown by what Milt Mar- 
vels has found. In these columns he has written about 
many men who have made successful merchandising 
campaigns in their business. In the last few weeks, an 
energetic campaign for trade extension has been started 
to push the idea of merchandising more strongly, with 
the co-operation of the entire industry. 

In keeping with this campaign, we are publishing this 
week the first section of any business paper in the plumb- 
ing and heating field given over exclusively to mer- 
chandising. This time the section is devoted to mail 
order merchandising, and a complete idea of how to 
carry on a mail order campaign is in the story. It shows 
the kind of material to use in such a campaign, with ex- 
amples of how the material has been used successfully 
by other men. Several more pages are devoted to telling 
how a certain contractor kept his mailing list up to date, 
and how he worked it to the best advantage. The series 
winds up by explaining an actual campaign that a plumb- 
ing and heating contractor used, and the results that he 
got from it. Remember, this is no idle speculation. We 
went right out and got this information direct from its 
sources, and there is nothing of theory if it at all. In 
fact every suggestion has already been tested and found 
to be good for producing new business and increasing old. 


VERY TIME I SEE ONE OF 

trouble stories going into “Your Weekly,” I think 
about how much trouble there is in the world, and wish 
there were someone who could alleviate it all for us. 
Wouldn’t it be great if we had someone who could tell us 
exactly how to solve our problems? This week, Max 
Paul Miller steps up and gives a little advice from actual 
experience on how to solve the trouble sometimes en- 
countered in trying to keep superheat out of low pressure 
lines. It is called “Superheat in Low Pressure Lines” 
and gives a lot of good suggestions on how to eliminate 
this trouble. 


peer: YOU REMEMBER SOME TIME AGO 
how we told you of a plumbing contractor who sold 
a large quantity of garden hose in the middle of Febru- 
ary. Sales of garden hose are not the only kind in our 


THESE: 


business which are subject to temperamental or “tem- 
peratural” fluctuation. The oil burner sales chart is prac- 
tically flat for nine months, with a period of only three 
months when the curve rises to any appreciable degree. 
How to battle down the sales resistance so prevalent in 
“off” seasons is explained in a story this week on “Selling 
Oil Burners, in ‘Off’ Season,” by Byron K. Eaton. Keep- 
ing the sales graph on the upgrade in months other than 
the usual three will greatly reduce the overhead, and 
make for better installations and a more efficient or- 


ganization. 


WONDER IF YOU READERS ARE PAYING 

enough attention to the special weekly features of 
“Your Weekly?” I am referring to such things as the 
Practical Problems, the manufacturing series, questions 
and answers, legal decisions, and many others which ap- 
pear periodically. There are many ideas and services in 
these columns which can be made valuable to every 
plumbing and heating contractor. Take advantage of 
them. 


M. STARBUCK AGAIN COMES TO THE 

e fore with some timely remarks on the proposed 
Illinois plumbing code. The interesting part of this 
Illinois code is that it is not obligatory, but is to be used 
as a suggestion for municipalities in making their own 
The writer explains fully the ad- 
He shows 


local ordinances. 
vantages and disadvantages of this system. 
how many provisions of this code are the results of re- 
search done at the College of Engineering at the Uni- 
versity of Illinois. The article is entitled, ‘Plumbing 
Legislation in Illinois and Other States.” 


HEN TWO OR MORE MEN CONNECTED 

with the plumbing and heating industry get to- 
gether, it is said that the first six words of their conversa- 
tion will be “The trouble with our business is —.” What 
the trouble may seem to be, is different at every meeting 
and in every man’s opinion, but they all seem to agree 
that there is room for improvement. Each week “Your 
Weekly” runs a full page of editorials on the things 
which are generally known as “troubles” by so many in 
the business, and a good many remedies are given on this 
page. Look it over again this time and you will undoubt- 
edly get some ideas which may change your opinion of the 
causes and results of present conditions in the industry. 


Our “ 
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THE NEW “TOLEDO” 


UNIVERSAL POWER DRIVE AND HELPER 





“PLUG-IN” TO ANY 110 VOLT 
CURRENT. REVERSIBLE MOTOR 
BACKS DIES OFF COMPLETED 
THREAD. UNLIMITED CAPACITY. 


FAST AND EFFICIENT. 





You will find this new ‘‘TOLEDO”’ equipment 
the ideal solution for handling pipe cutting and 
threading whether in the shop or on the job. 


This new ‘*TOLEDO’’ UNIVERSAL Power 
Drive will operate any ‘‘TOLEDO”’ geared tools, 
assuring unlimited capacity, yet with the Power 
Drive Helper is quickly converted into a fast, 
efficient machine for cutting 1 to 2 in. pipe. 


A postcard will bring you complete informa- 
tion on this most remarkable equipment. 


THE ‘‘ TOLEDO”’ 
TRADE - MARK— 
MEANS ALWAYS 
MAXIM UM 
EFFICIENCY 





THE TOLEDO PIPE 
THREADING MACHINE CO. 


TOLEDO, OHIO 
New York Office: 72 Lafayette St. 


Mention Domestic ENGINEERING when writing advertisers. 
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wholesalers and 
manufacturers a year or so ago about 


Discussions among 


A United 
Line-Up 


ing. Faced with many problems because of over-produc- 
tion and fierce competition, the industry was just waking 
up to the need for paying more attention to the selling 
phase of the business. 


distribution trends were rather disturb- 


And the waking up process on the 
part of many manufacturers and wholesalers took almost 
entirely the form of blaming the master plumber for 
the troubles of the industry. Many remarks were to the 
effect that the master plumber was not a merchant, that 
he was not rising to his full share of responsibility in the 
process of distribution and _ that, 
direct-to-you houses, he w 


with the growth of 
was slipping fast. 
opinions are usually based on sound judgment were say- 


Men whose 


ing that eventually there would bé no master plumber. 
Throughout that trying period we felt that such 
thoughts were the result of misunderstanding and lack 
of knowledge of the master plumbers’ position and prob- 
lems. We said that very thing a number of times in these 
columns, for we saw that the sheer weight of opinions of 
the sort described above was making ideas facts, in the 
minds of many, and might lead to mistakes. We 
that more understanding, more co-operation, more build- 
ing on a foundation which had proved its strength for 
many years should take the place of the criticisms and 


said 


blaming that were rife. 

Anyway, the problem that caused all the above talk was 
serious enough to force 
leaders of the industry 
began to meet with master plumbers. They began to get 
the practical man’s slant on many of the theoretical ideas 


a sincere study of conditions by 
Manufacturers and wholesalers 


that sounded good on a convention floor. And, more to 
the point, they began to find successful merchants, ag- 
gressive business men and sincere students of conditions 
where they had almost believed they would find nothing 
They found that many merchandising 
ideas which they called necessary were being used, and 
had been for years, by many master plumbers. They 
found that many ideas which they called necessary were 
not practical. They learned a great deal about the retail 
end of the plumbing business. And they were big enough 
to make adjustments, to reconstruct some of their ideas. 


but backwardness. 


rhe result was evident at the recent meeting of the 


Discussions there were no 
On the other 


Central Supply Association. 
longer confined to criticising the plumber. 
hand, they included considerable praise for him, some of 
the speakers saying he was progressing faster than many 
wholesalers. The association recognized the plumber’s 
importance in the proper distribution to the public of 
plumbing and heating equipment. It urged the greatest 
possible co-operation with him. It passed a resolution 


recommending the continuance of the long-established 


practice of distribution of plumbing material manufac- 


turer to wholesaler, to master plumber, to consumer— 
feeling that such a policy assured the 
health, nation, 
proper installation of quality plumbing fixtures. 

Thus, those who were concerned about the trend things 
were taking for a while can feel relieved that understand- 
ing has come. We 
There is a big job ahead for the whole industry. 
decision has been reached that the way to tackle that job 


is with the present line-up. 


( | ) } 
96 Per Cent pain on 
Warm Air 


furnaces and have said it was a reflection on the 
chandising ability of the manufacturer, wholesaler and 
contractor of steam, vapor and hot water.heating equip 
city, 


pr itectr mn of the 


comfort and safety of the through the 


do not say that problems are solved. 
But the 


heating in- 
number of 
sale of warm air 


times the great 


mer 


ment. In nine months in one large mid-western 
heating permit records showed that 96 per cent of the 
homes built bought warm air. In another large north 
west city, 2031 houses were built in 1926 and 1962 warm 
air plants were installed. The percentage is again 96 for 
warm air. Such figures certainly show that the warm air 
people have just been more on the job than the boiler and 
radiator people. The lower cost of a warm air installation 
is said to be the deciding factor. Of course, it is a factor 
which can not be overcome every time. fact 
actually 


But the mere 
that when a heating contractor gets busy on a 
home owner he can generally prove the advantage of pay 
ing a little more, indicates that many home owners are 
not even solicited by any one but the warm air people. 
\We do not be- 


has clearly 


These actual figures are really surprising. 


lieve that the boiler and radiator industry 


understood the real significance of the situation. 
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By MAX PAUL MILLER 


Sie plants superheat their steam so that they can 
get greater efficiency out of their power units, but 
in using this superheated steam in heating systems 
where thermostatic vacuum traps are used, great care 
must be taken that the superheat does not extend into 
the low pressure heating lines. 

The use of the exhaust steam from power units is not 
harmful, often this superheated steam has 
passed through the engine cylinder and most of the heat 
has been used in energy, but this is not the case where 
this steam expands through reducing valve. 
The temperature does not drop in the same proportion as 
in the case of saturated steam, but the heat is still re- 
tained and therefore, before this heat is allowed to enter 
the heating system and extend to the thermostatic traps, 
some provision should be made to reduce the temperature 
of this superheated steam. 

It is true that the real danger lies at the drip points, 
but even in the radiation the high temperature in nearly 
all cases reaches the vital point, that is the traps. And 
as all traps use a rather soft solder to make the joints 
to hold the volatile liquid in the diaphragm, this tempera- 
ture will quickly melt the solder around the diaphragm and 
cause the trap to become inoperative. It will also have 
a tendency to destroy the seats in the traps and usually 
causes the system to be condemned. 

Here is an experience I have had with superheated steam 
in a low pressure heating system. 

The plant carried 125 lb. pressure on the boiler with 
100 deg. of superheat. This made a total temperature of 
453 deg. There were several engines and a pressure- 
reducing valve was installed to supply steam to the heat- 
ing system at times when there was not sufficient exhaust 
steam. This rarely happened when the plant was in opera- 
tion, except at night and on Sundays. 


so because 


a pressure 


having 
traps 


Being called to the plant because they were 
trouble with circulation, we found several of the 
without any volatile liquid in the diaphragms, and upon 
examination, we found a streak where heat had struck 
the diaphragm, showing the passage from the inlet on the 
trap to its outlet. At this point the solder was melted 
and, in fact, some of it was hanging on the edge of the 
diaphragm like an icicle. This started us to thinking, be- 
cause under ordinary temperatures this could not occur, 
and after looking over conditions we were convinced that 
the superheat was passing through the reducing valve 
into the heating line. Everyone told us this could not be, 
but to prove it to ourselves we placed a recording ther- 
mometer on the heating line about 100 ft. from the re- 
ducing valve, and to our surprise, the lowest temperature 
we would get at this point at night was 396 deg. which 
was sufficient to cause the trouble they had experienced. 
Before we found this, we had renewed all the interiors 
twice with the same results, then we came to the con- 
clusion that something must be done to get rid of these 
excessive temperatures, and the answer was a de-super- 
heater which was constructed and installed as shown in 
the sketch and which worked and overcame the difficulty. 

We took out a section of the main about 75 ft. from 
the reducing valve and increased the area. We installed 
several spray jets which were connected to a cold water 
line. A sensitive, automatic temperature controlling valve 
with an insertion tube was then installed in the low pres- 
sure main some 10 ft. distant. The purpose of this con- 
trol was to open the water spray nozzles at any time when 
the temperature would rise above 220 deg. At such times 
the sprays would open and mix with the steam and be 
immediately evaporated and reduce the temperature of 
the steam and bring it to a state of saturation and to the 
same pressure. This arrangement worked satisfaciorily. 


















































Fig. 1.—Typical mushroom houses with a heating plant for each six houses 


Heating Mushroom Houses 


By i. WILLIAMS 


HE GROWING of mushrooms is increasing rapidly. 
"Tin old method of growing mushrooms or getting 

them from the woods and fields is being superseded 
by a more scientific method. The greater profits, of course, 
are going to those men who have made an exact study of 
soil conditions and various other factors which have to do 
with the even growth of the mushroom. One reason so 
many have failed is because they have not paid sufficient 
attention to that most important requirement, the tem- 
perature regulation of mushroom houses. This is most 
important, because if the house is too hot it stimulates 
the spawn and a too rapid growth is the result. This is 
usually followed by the production of mushrooms that are 
not salable, or by the death of the spawn, due to the 
high temperature. 

The majority of mushrooms are grown in the East but 
it is a well known fact, that the eastern growers are 
establishing mushroom houses throughout the West to 
avoid the expense and disadvantage of shipping to western 
markets, 

Climatic conditions have very little to do with the 
growth of the mushrooms if the proper temperature is 
maintained during the cold weather. Mushrooms may 
be grown in almost any place by maintaining the follow- 





ing conditions: Abundant moisture which acts favorably 
upon their growth; the temperature in the mushroom 
houses must range between 53 and 58 deg. F. The most 
favorable temperature is 55 deg. 

Mushrooms cannot be grown on a commercial basis at 
a temperature less than 50 deg. F., because at a tem- 
perature less than this, the growth is retarded materially, 
and under certain conditions at low temperatures, the 
entire mushroom beds become non-productive. So it is 
essential that an even temperature be maintained at all 
times in order to obtain uniform results. 

Various heating plants have been installed in mushroom 
houses, some being heated by stoves, others by steam 
heat and some by hot water heat. The latter has proved 
the most successful in actual practice because a more 
uniform temperature could be maintained with the least 
amount of attention. Where attempts to regulate this 
temperature automatically have failed, it was probably due 
to the fact that the moisture which is always present, 
corroded the contact points on the instruments to such 
an extent that they became inoperative or required con- 
siderable attention. 

Almost all mushroom houses today are without ther- 


mostatic control. Constant attention is therefore required 














Fig. 2.—End view, showing construction of mushroom houses 
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in order to keep the temperature uniform. There is urgent 
need in these houses for temperature control apparatuses 
that will withstand the moisture that is always present. 

The mushroom houses are usually built in series of two, 
four, six, eight, ten, twelve and up, according to the size 
of the plant desired. Fig. 1 shows two sets of mushroom 
houses, each consisting of six separate houses. Fig. 2 is 
an end view of these houses showing the ventilators and 
protecting walls. In each house there are usually two 
main alleys in which the pipes are laid. Fig. 3 shows the 
heating boiler, the main and return lines, also the pipe 
coils of six houses. Hot water is used to heat the houses 
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Fig. 3.—Hot water heating system for six mushroom houses 
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shown in Fig. 1. The hot water system seems to be the 
most used, due to the fact that it is much easier controlled 
without automatic regulation, than steam. Stove heat has 
not given very good results and has been abandoned in 
the majority of mushroom houses. 

The heating plant is by far the most essential part of 
the mushroom house. It must be designed with the utmost 
care and installed so that perfect circulation will exist in 
every house. It is very seldom advisable to install one 
plant to take care of more than six houses and where 
the houses are extremely large, one plant should be in- 
stalled for every four houses. The boiler capacity of such 
a plant must be ample so that the firepot will be large 
enough to hold sufficient coal to avoid constant attention. 
One man is generally employed during the night and his 
duties are so manifold that he cannot attend constantly 
to the two or three boilers that may be installed. 

Proper temperature control is another important factor 


BE 





ALLEY -WHERE PIPES LIE 


Fig. 4—Arrangement of interior of a mushroom house 


in growing mushrooms, and apparatuses that will not 
corrode should be installed. When one house is heated, 
the automatic temperature control regulator may be ar- 
ranged to control the draft and check dampers of the 
boiler. When one boiler is used to-heat two or more 
mushroom houses, each house must be equipped with a 
temperature control regulator consisting of a thermostat 
operating a supply valve in the main line, controlling 
each house separately. In addition to the thermostat in 
each mushroom house, a hot water temperature regulator 
should be installed on the boiler to prevent an excessive 
temperature of the water in the boiler in case one or 
more thermostats have closed the supply to the houses. 


All thermostats should be set at 55 deg. F. The returns 
from the coils in each house should be connected by 
means of a 45 deg. elbow to the main return a# indicated 
in Fig. 3, in order to increase circulation. The size of 
the heating coils in each house depends entirely on the 
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length of the coil and the length of the house. When the 
houses are extremely wide, two aisles are provided in each 
house and the coils are located in each aisle. 

One mistake often made, is to install coils too small 
which results in an uneven temperature, particularly if 
the houses are very long. Supply mains as well as returns 
and coils should be of ample size. It is advisable to make 
the coils one size larger than necessary for the amount 
of radiation needed. 

One of the greatest troubles in the past, when hot 
water heating systems were installed, was that water in 
the houses nearest to the boiler circulated more rapidly 
due to the fact that on the supply, no valves were installed 
to control the circulation. The installation of control 
valves is absolutely essential when the houses are not 
automatically controlled. Such valves must be of the 
straight-way type. 

The mushroom industry is developing rapidly and this 
industry undoubtedly has escaped the attention of many 
of our heating contractors as well as the manufacturers 
of thermostatic temperature control apparatuses. Here is 
a field that seems to be neglected. Additional business 
can be secured by makers of temperature controls if they 
will cater to the needs of the mushroom grower. High 
and low temperature alarm apparatuses should be so con- 
structed that the contact points will not corrode. The 
mushroom growers are eagerly waiting for a better method 
of temperature control. Such a method would mean 
money to them. 





T. E. B. ADVOCATES ATTRACTIVE PLACE OF BUSI- 
NESS FOR MASTER PLUMBER 

In a recent bulletin sent out by the National Trade Ex- 
tension Bureau, Evansville, Ind., it is pointed out that 
there are two kinds of business that a master plumber or 
heating contractor can get: competitive and non-competi- 
tive. In competitive business, a nice looking place shows 
that the contractor is responsible, has made a success at 
other jobs as well as satisfying past customers, and indi- 
cates conscientious effort to continue giving such service. 
In the non-competitive work, the bulletin says that a man 
without a good place of business has not a chance, as no 
one thinks of him in connection with their plumbing and 
heating needs since they have never seen nor heard of his 
place of business. 

‘According to the bulletin, a contractor who has no 
neat place of business is like the rug peddler when it comes 
to selling. He finds it difficult to establish confidence 
without a regular place of business. Confidence in one’s 
products or services is hard to establish, even under the 
best of conditions, but without a good place of business it 
is almost impossible. Men in other industries are building 
up their businesses to a great extent by merchandising in 
some form, and having attractive places of business, and 
the bureau feels that the master plumber and heating con- 


tractor should take a tip from other businesses and do 
the same. . 





Binding Effect of “Iron Safe Clause” 

Where a policy of fire insurance contains what is known 
as the ‘‘iron safe clause,”’ this clause is a warranty binding 
on the assured, and the stipulations in the clause consti- 
tute conditions precedent to the bringing of an action 
upon the policy; and in such a suit, where the evidence 
fails to show a substantial compliance with the terms of 
such stipulations, or satisfactory reasons for noncom- 
pliance, the plaintiff is not entitled to recover.—Court of 
Appeals of Georgia, in Aetna Ins. Co. v. Goldman, 128 
Southeastern Reporter, 13. 
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This is the first of what will be a com- 
prehensive series of studies covering the 
whole field of merchandising. It will be 
our aim to make each one of the series 
practical—to give ideas that you can lift 
out and apply to your own business. We 
feature this time direct-mail advertising, 
and the material in the following pages 
is taken from ‘“‘the field,’’ where it is do- 
ing its bit to help the growth of volume. 


It covers the’ following subjects: 
' Attractive Mailing Pieces. 
Keeping Tab on the Customer. 


Pulling Business with Postal 
Cards. 
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Attractive Mailing Pieces 


Booklets, 


Folders, Circulars, as 


designed by and for the individual 
Plumbing and Heating Merchandiser 


heating goods, the retailer can 
profitably study ‘‘direct-mail.”’ 
For this reason: Advertising material 
produced to be sent through the mail 
can be “‘directed’’—it can be sent to 
one person as well as to one thousand 
persons—it can be sent to any division 
of the population desired, to the peo- 
ple on one street, or in one section; it 
can be sent to only those people in a 
community who are prospects for a 
particular kind of merchandise. 
Material produced to be sent 
through the mails can be made direct 
with reference to its sales appeal. In 
other words, the plumbing and heat- 
ing contractor who is specializing, let 
us say, in work on big buildings, can 
get out a piece of advertising litera- 
ture to be sent only to such people as 
are interested or likely to be interested 
in that kind of work. Another con- 
tractor who is specializing on resi- 
dence work, or jobbing work, can 
shape his advertising literature so that 
its appeal is to those who need this 
type of service. It may be used 


| N MERCHANDISING plumbing and 


to broadcast the service message 
of the association. 

In the experience of many 
merchants, direct-mail is, \\\ 
therefore, more economical \ \ 
than newspaper adver- \\\\\\\\V 
tising. This compari- ' 
son is not made for the 
purpose of discounting 
the effectiveness of 
newspaper advertising. 
That form of advertis- 
ing has its place and 
ought to be used. But 
with direct-mail adver- 
tising it is possible, by 
the proper selection of 
names, to make a sales 
appeal which fits the 
prospect’s needs _ per- 
fectly and has a better 


aS j 
chance of being effect- ‘fs = SS = 


ive. It is possible to 
regulate perfectly the 
amount of money to 
be spent on advertis- 
ing, by restricting the 
mail sent out. 
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THE DALY COMPANY 
(A 1425 Sixteenth Street Denver 
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| Big firms and little ones, ar 
using booklets to impress their 
service on the public mind 
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SOME EFFECTIVE SAMPLES 
N CONNECTION with this article, 
I some samples of advertising litera- 
ture produced for the use of the plumb- 
ing and heating establishment are 
shown. They represent several o! the 
\ types mentioned above. They were veil 
‘Ss lected because each of them, in 1ts 
\\ . own way, is admirably worked ou! to 
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put over the sales message of the 
company or association which it rep- 
resents. A detailed study of these 
booklets will profit any reader inter- 
ested in merchandising. 

On the preceding page is reproduced 
the title page of the booklet, ‘‘Heating 
and Hot Water Service,” of the Daly 
Co., Denver, Colo. The pages of this 
pooklet are large—8%x11 inches— 
and for the most part the company’s 
sales message is told in pictures, with 
enough explanation and sales copy to 
give a complete picture of the service 
which the Daly organization is ready 
to render. 

The first page of the booklet is -de- 
yoted to setting forth the Daly idea 
of “Giving a new meaning to ‘service’ 
in the maintenance of heating appli- 
ances,” and does it in a mighty logical 
way. It’s interesting, too. It starts 
right off with the statement that sat- 
isfaction depends chiefly upon two fac- 
tors: First, correct design and con- 
struction; second, proper installation 
and maintenance. 

Then, under the heading, ‘‘No ex- 
periments—No orphans,’ the Daly 
Co.’s method of selecting equipment 
for sale is outlined. The reader learns 
that the company “exercised unusual 
care and discrimination” in the choice 
of “quality products, scientifically cor- 
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factor in satisfaction developed. After 
you have the right piece of equipment, 
it must be correctly installed and prop- 
erly serviced. Talking to the “keen 
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Heating & Ventilation 
of the 
Samuel Appleton 
Building 


ITS PROBLEMS AND 
HOW THEY WERE SOLVED 
BY 
BUERKEL & CO., INC 
18-24 UNION PARK ST 
BOSTON, MASS 
1926 
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SPSS SSS SSS SESE TESS TEe 
Above—Selling service on the basis 
of a difficult job completed. Below— 
A friendly periodical publication 
which contains a variety of matter 
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a list of “representative installations” 
on the last page. 


SELLING ONE JOB 


OW LET’S go on to another type 
N of mailing literature, in which 
the capability of the contractor is 
proved by citing one job, and going 


into details to indicate the extent of 
the problems met and solved by the 


organization issuing the literature. On 
this page is reproduced the title page 
of a booklet, ‘“‘The Heating and Yen- 


tilation of the Samuel Appleton Build- 
ing,” printed for Buerkel & Co. Inc., 
of Boston, Mass. 
ing booklet, 


It is a very pleas- 
printed in two colors, 
with photographs illustrating the 
building of which it treats. 

It has divisions which deal 
“Heating,” “Ventilating,” and ‘“Tem- 
perature Control.’’ The first division 
has this heading, to start the reader 
thinking: “The Problem.’ Then it 
outlines, briefly but thoroughly, the 
fact that because Boston has rigid 
laws limiting the height of buildings, 
it was necessary to make the rooms 
low-ceilinged. Thus the ventilating 
problem was made more complex, and 
the great number of people to be ac- 
commodated in “these low-studded 
rooms” made it necessary to study 
heating requirements more carefully. 


with 





2 THE WATER CARRIER 


The WATER CARRIER Some Reasons Why We 


Steam and Hot Water 


THE WATER CARRIER 3 


More and Better 


Published every now and then by 
SWANN BROTHERS 
Plumbing and Heating Contractors 


Devoted to the best interests of * 
Our Customers Our Business 
and 
Better Sanitary Conditions in General 





a Subscription Free os 


Address All Communications to 


Need a Sanitary Law 
in West Virginia 





To those who are in doubt as to 
the need of a sanitary law in West 
Virginia, we invite you to visit some 
of the rural schools where innocent 
children are compelled to go and be 
cooped up to study all day with the 
odor in that room nothing short of 


Heating 





Steam and hot water heating has 
for many years proven the only safe, 
economic and healthful heat. 

We are now in the height of the 
busy heating season and you would 
be surprised to see how many folks 
are now discarding their old poison- 
ous gas stoves and inefficient hot air 
furnaces and having installed steam 


Plumbing 





The average person today wants 
things better than his parents had. 
Various things which used to be lux- 
uries have become necessities in the 
new, improved manner of living. And 
as soon as they become necessities 
and within the reach of all, the desire 
then is for improvement .in them— 
better material, better design. 

Vlumbing and heating have passed 





C. V. SWANN . . Editor terrible. 
1815 Third Avenue Phone 23724 
Huntington, W Va poe 
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Graft In Old Jerusalem °% 
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, Graft and grafters date back a 
‘ong Way and seem inseparable from 
human effort Qld records’ which 
have been found in Jerusalem tell of , 
a water system built in the days of su 
onan occupation Pontius Pilate sta 
pose in charge of the job. Interesting th 
(because (“grafting” is not unknown f 

today), is the fact that among other a: 
Offenses attribyted to Pontine Pilate 


Some sciiv0i boards have allowed 
smooth-toneued 


sell them chemi 
atere 


radiators 





and boilers. 
Practically all the new homes now, 


out of the luxury stage and into the 
necessity stage. They are now well 
into the next stage. The trend is 


>quenc 
eitteomen to = any = nee, = os eae definitely toward higher grade fix- 
§ “ater ‘-r tures. PedestaF lavatories and high- 
grade closet combinations are enjoy- 
ing increasing sales, for instance. 
Many new retinements in all types 
f of tistures are creating large mar- 
r kets. The plumber can go farther 
now than installing a plumbing sys- 
tem which “works.’ He can make 
that installation a thing of beauty. 
There is 4n extra. room in your 
house! You may not be enjoying the 
benefit ot it--but it’s there. A little- 
used closet, or one which is not 
strictly necessary Or a space which, 
—_— with slight ai erations, would nicely 





rect.” The equipment is thus brought 
to the prospect’s attention as being 
worthy of his consideration—it seems 
almost unnecessary for him to look 
into its mechanical qualities since the 
Daly Co., an organization of experts, 
has made the selection. That’s a long 
step in the process of a sale. 

Next comes talk of the organization, 
under the heading, “Daly Backs ’Em 
Up,” and then you have the second 


buyer,’ the company outlines its idea 
of what the right kind of service in- 
cludes and winds up with the thought 
that selecting any line handled by the 
organization, ‘‘the subject may be 
crossed off the list of worries.’”’ 

The following pages picture the 
equipment offered, and many photo- 
graphic reproductions of buildings of 
various types in which installations of 
the equipment have been made, with 


There you have the whole problem 
which faced the Buerkel organization. 

The pages which follow describe the 
heating, ventilating and regulating 
equipment, with photographs showing 
the equipment installed. At the end 
of the book, this sales copy is in- 
cluded: “This particular installation 
is cited not because it is extraordinary, 
but rather because it is typical of the 
problems which should be considered 
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by those engaged in new construction 
and remodeling. It is typical of the 
manner in whieh Buerkel & Co., In- 
corporated, is prepared to serve.” 

The booklet could not fail to im- 
press the man who works with this 
type of building. It shows throughout 
a capacity for thoroughly considering 














For Sanitary use in the Kitchen 


D bili There 1s nothing in the general spec 
urabDl ity ifications or plans for a building that 
S$ more important than the Plumb 
ing, Heating and Ventilating equipment. We bring this 
thought to your attention because long experience has 
shown us many cases of disappointment arising from the 
failure to realize this fact 


It is true that the length of time a building will stand 
depends upon the integrity of the foundation, the frame 
the walls and roof. But the usefulness of any building will 
be determined by the worth and permanence of the facili 
ties provided for the people who occupy it. No equipment 
within a building 1s subject to a harder or more constant 
test than the Plumbing and Heating equipment There 
fore, this should include the very best a Je maternal 


and should be installed with the best of workmanship 





Our facilities and reputation are thus brought t 
attention in the hope that you will allow Corbit Brcs. to 
serve you to a distinctly permanent advantage 








and meeting in a practical way the 
special problems of the office building 
—it puts the Buerkel organization in 
the light of specialists. 


FRIENDLY LITERATURE 


be HE WATER CARRIER,” is 

jee interesting title given to a 
small house organ published period- 
ically by Swann Brothers, of Hunting- 
ton, W. Va. A reproduction of parts 
of two of its pages is given. 

Such a periodical offers a fine op- 
portunity for seasonal merchandising. 
Its contents may be varied with the 
seasons. It’s the sort of thing one 
would get the habit of looking for. 
Whether the home owner reads the 
material it contains concerning plumb- 
ing and heating, or limits his atten- 
tion to the items of general interest, 
he is constantly being reminded of 
Swann Brothers. 

Another firm which Milt Marvels 
found to be wonderful material for one 
of his feature stories was Corbit Broth- 
ers, of Reading, Pa. And more re- 
cently they created a stir by installing 
a series of beautiful colored bathroom 
displays, which were described in the 
columns of “Domestic Engineering.” 

They selected, as the time to issue a 
booklet, the opening of their new 
building. The page reproduced with 
this article followed some general his- 
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torical information concerning the 
founding and growth of the business 
in which the personalities of the men 
who make up the organization were 
developed. Then comes this little mer- 
chandising page, with its direct sell- 
ing message. And on another page, 
Corbit Brothers show their ‘“‘Shop on 
wheels” and explain what it means in 
the way of service to customers. 


AN ASSOCIATION BOOKLET 

OW WE come to another task 
N which direct-mail can do—put 
over the message of the association. It 
is a much-used medium for propa- 
ganda. It goes into the home with its 
story of the service an industry offers. 
In the case of the booklet issued by 
the master plumbers of Akron and vi- 
cinity, it makes a direct attack on 
“Unjust Criticism.” Without mincing 
matters, it states clearly that the in- 
tention of the booklet is to “correct 
the erratic opinion which seems to pre- 
vail in the minds of the buying public 
of the plumbing and heating industry.”’ 
Under a section headed “The Serv- 
ice,”’ it tells something of how the in- 
dustry has worked to improve methods 
of sanitation, how it has worked to 
secure protective legislation. “Our 
highest purpose,’’ it says, ‘“‘has been to 
promote the science of sanitation, and 
to improve the sanitary conditions in 
congested districts in the larger cities.”’ 
Two sections which follow are 


headed, ‘‘The Cost of Service’ and “‘A 
Comparison of Profits.’’ Here the pub- 
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lic is given some idea of what other 
industries consider to be their cost 
of operation, as compared with the 
cost of operation in the plumbing and 
heating industry. 

Here is the way the book ends: ‘‘We 
believe the reader must recognize these 
graphic facts that: 
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“Free criticism is unjust. 

“Our service is vital, mighty and 
indispensable. 

“Profits are not in excess of thoge 
in allied lines.” 

This brief analysis of these pieces of 
advertising literature indicates the 
scope of power open to what we have 
called ‘Postage Stamp Merchandis- 
ing.” Big firm or little firm, the com- 
pany doing new work on office build- 
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Broadcasting to the public a 

message concerning the master 

plumber’s service—meeting ill- 
founded criticism squarel) 


ings, on residences, the merchandising 
plumbing and heating man selling spe- 
cialties, the man interested in repair 
work and, finally, the association in- 
terested in making its service clear to 
the public—all these find in direct- 
mail a strong medium, and one which 
may be directed with accuracy. 
































The first requisite for suc- 
cessful “‘postage stamp 
merchandising” is a 
good mailing list, kept 
constantly up to the 
minute. After every matl- 
ing the list should be 
checked with returned 
material. Experts say 
5% changes must be ex- 
pected in the average 
mailing list---it can’t be 
effective unless you keep 
abreast of the changes. 





Keeping Tab 


on the 


Customer 


Bound to Pay!” is. the 

happy slogan with which the 
Service Plumbing & Heating Co., 5534 
Connecticut avenue, Chevy Chase, 
D. C., hammers on the doors of busi- 
ness progress, with excellent results. 
Briefly stated, the plan is this: 

A card index was made up, consist- 
ing of white, pink and yellow cards, 
5x9 inches in size. On the white cards 
were listed the names and addresses of 
all regular customers, with periodic 
repeat business, together with a state- 
ment of business done, by items, such 
as “Heating plant repairs,’’ ‘‘Gas stove 
overhauled,” ‘‘Towel racks put on tiled 
walls,” “New spigots for kitchen sink.”’ 
Opposite the name are the _ initials 
G. P., P. P. and C—meaning good pay, 
poor pay and cash. 


“() NE NEW Customer a Day is 


CLASSIFYING THE CUSTOMER 
j preren cards furnish a quick indi- 
cation as to the nature and profit- 
ableness of the account. This card 
also gives a good line on what service 
the customer has used lately. If an 





By FRED EWING 


automatic hot water heater is not 
found on the premises, that customer 
is immediately listed to receive cir- 
culars on hot water heaters. If it is 
thought the customer might be inter- 
ested in installing a shower bath, that 
fact is noted. 

On the pink cards are the names of 
all those customers who have _ not 
bought any plumbing or service for a 
year or more, and on the yellow cards 
are those who have not been active for 
two years or over. The same infor- 
mation as to payments and purchases 
is contained on these cards. 

Whenever a new customer comes in, 
a light green colored card is made out, 
on which is also entered the same in- 
formation. This is the card on which 
a drive is made for repeat business 
and also to secure a new customer a 
day. At the end of any year, Mr. An- 
derson of the Service company can 
tell how many new customers were 
made and whether the business was 
developed into repeat business. 

This system gives the company a 
good bird’s-eye view of its business in 
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terms of actual customers. Mr. An- 
derson can move his chess men around 
to win the game—or lose it, as he 
wishes. In this way also he keeps 
close tab on all newcomers during the 
year and can see at a glance how many 
old customers he has lost. His white 
cards also give him a complete picture 
of his current business, what custom- 
ers are coming back most frequently, 
and what they buy, which gives him 
a hint on pushing the same lines with 
those who do not buy the same or sim- 
ilar service. 

This card index system furnishes 
another distinctive purpose—it is an 
unexcelled mailing list, having com- 
plete data on each card. It gives him 
a concise business map at a glance. 
The cards could also be used as a 
ledger account, if desired. 


DIRECTING THE SALES EFFORT 

HIS individualized mailing list 
5 pew Mr. Anderson a good cue 
to work from when it comes to direct- 
mail advertising and keeping the cus- 
tomer. sold. And he firmly believes 
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that it does not pay to let that old cus- 
tomer get away if it can be helped. 
From these cards, he also knows what 
his customers are demanding and from 
these wants he can trace other wants 
and figure out closely associated items 
with which to appeal to them by mail, 
if desired. 

Those customers who have not 
bought any service or plumbing for 
twelve months or more receive relig- 
iously every two weeks a circular, a 
postcard, a blotter, or a sales letter 
with a view to bringing them back 
into the fold for more business, and 
in this drive he generally succeeds in 
the majority of cases. If at the end 
of the year, he has had no repeat busi- 
ness from any of them he checks back 
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phone me about it personally— 
calling Cleveland 5321. 
Cordially yours, 
Second Letter 
Dear Sir: 

Last month we wrote a few of 
our old friends about the family 
album. The response was most 
gratifying. Most of them said 
there was no real intention to 
slight us. 

We hope this is your case, but 
we are not completely satisfied, 
because you are one of the few 
who have not yet replied. Won't 
you let us put your picture back 
in the old family album? 

If we gave you poor service or 
unsatisfactory plumbing, we want 
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from this method, such as: 
| 
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A LIVE PROSPECT LIST 
R. ANDERSON also keeps a mail- 
ing list of prospective custom- 
ers not yet on the books, which he ge- 
cures in various ways, some from his 
daily newspaper reading, some from 
listing all people residing in his vi- 
cinity as taken from the telephone 
book according to the Cleveland ex- 









































on the telephone and city directory to to know about it so we can make change, professional men, merchants, 
FILE NO 13579 11 13 15 17 19 21 23 25 27 29 31 SUBJECT 
Business Class 
j----—---—- oor — - - —- - - - — --- + 
Jan i 
NAME Feb. Ist Letter | Follow-Up | Inquiry | Answer Mise. 
Mar. Date Date Date Date Date 
ADDRESS April = 
May 
mo June 
Write to July 
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Other Sept 
Officers Oct. | 
Nov. Transfer to Live Prospects Inquirers 
Other side for direct-mail-sales data Dec. Sales Future Prospects 





























Face of card on which is kept information concerning 
prospective customers 


find out if they have moved out of his 
bailiwick or have possibly died. If 
they are still among the land of the 
living and in his neighborhood, he 
uses the same remedy on them that he 
now uses for rejuvenating those ac- 
counts which have not shown any busi- 
ness for two years or more, which is, 
to send them a letter every month, as 
follows: 
First Letter 
Dear Sir: 

Your face used to be more fa- 
miliar to us than the folks in the 
family album, but we have missed 
your business and your personality 
around here the last year or more, 
so we are writing to find out what 
happened. 

If our service was not just right 
or our plumbing unsatisfactory, 
we want to know about it and do 
the right thing. We don’t want a 
single dissatisfied customer on our 


books. 


Our business has been built up 
by leaps and bounds, and we don’t 
want to leap backward and then 
retrace our steps. If we are to 
blame, just use the enclosed post- 


card to. tell the sad story—or tele- 


it right with you. Won’t you help 
us out in this predicament by 
using the enclosed postcard telling 
us the sad story——or telephone us 
about it—Clev. 5321. 
Cordially yours, 
Third Letter 

Dear Sir: 

Out of one hundred letters sent 
out we got sixty old customers 
back on the books! That’s a good 
record, isn’t it? But we are not 
completely happy yet, for you are 
one of the remaining forty. Now 
we want to make a clean sweep 
of it, and for a limited time only 
—namely, from January 10-20— 
we are going to allow you a spe- 
cial discount of ten per cent on all 
purchases made during that time. 
Is that a sufficient inducement to 
tell us why we don’t get your busi- 
ness any more? 

Cordially yours, 

P. §.—Your name is still on our 
active ledger. Your charge ac- 
count is satisfactory—why not 
use it? 

On the backs of the pink, yellow 
and white cards there is a printed 
space to show the results obtained 


Reverse of the card on which is kept list of literature 


sent to prospect 


druggists, dentists, etc., in his neigh- 
borhood. 

This mailing list is also in card 
form, light blue cards being used, on 
which is shown every month of the 
year in a column, with alternate days 
at the top of the card, so he can check 
the month and day that circulars, blot- 
ters, postcards, ete., were mailed, 
while on the reverse side is shown the 
result from different mailings. 

Meanwhile, the regular customer, 
the backbone of his business, is never 
neglected. If nothing is bought within 
five or six months in the way of serv- 
ice or plumbing, the white card is 
taken out and a circular, a blotter, a 
postcard or a sales letter sent out to 
the old customer so he won’t forget 
where to come for his plumbing jobs 
when he is going to be in the market 
for them. Letters, when used, are 
always specific and call attention to 
new plumbing fixtures or to seasonal 
wants, in which it is thought the cus- 
tomer will be interested. 

“At any rate,” says Mr. Anderson, 
“they know that we are thinking a)}out 
them all the time, and it gets them to 
thinking about us and so we #zail 
good will and get repeat business 
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Mrs. John Smith, 


221 Main Stes 
City. 





Pulling Business with 


POSTAL 


UILDING direct-by-mail 
tising which will pull business 
and increase volume and profits 


adver- 


B 


is a problem which has been studied 


and experimented with, which has 
been tried with varying success, but 
which in more than the average num- 
ber of cases has failed because it fails 
to interest the prospects. Literature 
sent out under either a one cent or a 
two cent stamp is too often apt to find 
its way into the waste basket without 
getting across its message. 

When business fails to jump ahead 
by leaps and bounds after one or two 
letters have been sent to a selected 
mailing list, the average business man 
is prone to look upon direct-mail as 
a failure and discontinue it. Patience 
and persistency are lacking and a well 
defined campaign is too often dis- 
carded before being carried through 
to completion. 

In a thriving Maine town there is a 
live wire master plumber, too modest 
to want his name to appear in print. 
He wanted to try out direct mail ad- 
vertising. He wanted it to go over 
with a punch. He wanted to put his 
message across and he adopted some 
unusual methods. That he has been 
successful in his campaign, now in its 
second year, is due to two things. 
First, he appealed to the residents for 
certain work which he knew was sea- 
sonable and of interest to them. Sec- 
ond, he looked up each job himself, 
made a sort of general survey of all 


of the plumbing and heating condi- 


CARDS 


tions of the house, carded these con- 
ditions, and when the time was ripe 
he suggested other things which his 
first visit had shown him as desirable. 
As a result of this well-directed cam- 
paign, the business is twenty-five per 
cent ahead of a year ago. 

At the outset, this merchandiser 
knew that most of those who received 
his postal cards at first would throw 
them into the waste basket. He ex- 
pected it. He devised a scheme to beat 
them at their own game. His first 
card went out with instructions to do 
just what he knew they would do and 
he didn’t even put his name on the 
cards. The card read: 

“Throw this postal card in the waste 


basket. Thank you.’’ 
Of course, that caused some com- 
ment! A week later another postal 


card went out. It read: 

“Throw this one in the waste bas- 
ket, too.”’ 

By that time, people were getting 
curious and expected some more postal 
card messages. The first real message 
was not long in 
coming. It was 
January and coal 
was scarce a year 
ago last January 
down in Maine. 
It was hard to 
get and many 
were burning 
wood. Pipes were 
freezing up 
often. This canny 
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‘“*A Friend 


let us. 








Needs a Friend Indeed — 

“When it’s wintry weather, as it is now, 
and your water pipes freeze up—don't call on 
Father—there are wet times ahead if you do. 

“Instead call on us. 


“Telephone Main 1111.” 








Get action! That’s what this enter- 
prising merchant plumber did and he 
used only a postal card campaign! 


merchant plumber didn’t start right 
in and try to sell oil burners, although 
it was a time when oil burners were 
wanted. He was very well aware of 
the fact that he had to prepare the 
ground to get the trouble calls which 
would give him opportunities to in- 
spect heating equipment. Once he was 
called into a home and had seen what 
equipment was in use, he had a per- 
fect idea of the prospect’s needs for 
what he had to offer. Here is the mes- 
sage he sent when he set out to create 
requests for his services: 


in NEED 


We are used to work 


A. PLUMBER. 
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The response was greater than he 
had expected but the big thing about 
it was that he had a chance to start 
his survey of plumbing and heating 
conditions inside many houses that 
otherwise he would probably never 
have been called upon to enter. It 
started a large volume of prospective 
business which can be followed up all 
of the time, whether in slack or busy 
seasons. 

This first series of postal cards has 
been followed up with more or less 
regularity, as opportunity occurred for 
getting out the cards, and not one has 
been sent out which has not pulled 
some business; some of it small and 
some of it big business. 

Our master plumber compiled the 
mailing list from the local telephone 
directory. Apartment houses were 
omitted. An assessors’ list would 
probably give even a better mailing 
list but it was not available in that 
town. There were approximately 500 
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Special emphasis was made of the 
matter of service. If a job was done, 
the master plumber wanted to see that 
everything connected with that job 
was properly serviced—that the work 
gave complete satisfaction. It may 
have taken time and perhaps a good 
amount of patience but it cemented 
good will and good will brought more 
business. 

People started to drop in at the 
store to talk over heating, ventilating 
and plumbing matters. He not only 
did what he could in the matter of 
advice but he made it a point to tell 
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showers in summer time, try a drive 
on them some time. This master 
didn’t think he would sell many of 
them in his town. People didn’t talk 
much about cold showers down there 
because even summer weather in 
Maine isn’t what most people know as 
hot weather. There had been needle 
showers in the shop always but they 
didn’t sell very fast. There came a 
sudden hot spell and a postal on needle 
showers was sent out. He sold so 
many needle showers that he first 
wrote orders to the wholesaler, then 
he sent the orders special delivery 





Right: Getting 
at the subject of 
overhauling the 
heating plant, 
with the help of 
a little poetry 





Of all the sad surprises 


inadequate? We are specialists 


” 


tunity to “talk things over. 


Telephone 
Main 1111. 





There’s nothing to compare 
With looking for hot water 
When there iswt any there. 


How many times during the course of the day 
are these unexpected demands for hot water? 
What is more annoying than to find your supply 


neous hot water’? and would welcome an oppor- 
A. PLUMBER 


“Always on the Job” 


Telephone 
Main 1111. 





on “instanta- 


“The time has come,” the walrus said, 
“To talk of many things, 

Of shoes and ships and sealing wax, 
Of cabbages and kings.” 


The time has come for spring house cleaning. 
‘Time to clear out the cellar—to overhaul your 
heating system—to lay aside winter things—and 
prepare for summer. 

Time for a general inspection and overhaul. 
We can offer 
the coming months much happier. 


“Always on the Job” 


—Carroll. 


a few suggestions that will make 


A. PLUMBER 








Left: A little 
jingle to intro- 
duce the subject 
of hot water and 
water heaters. 








names on the mailing list and these 
included some old customers whose 
names had not appeared on the firm’s 
books for a year or two. Many of 
them came back again and have given 
the company a good amount of addi- 
tional business. A local printer runs 
the cards off on a small job press and 
the addressing is done at home in the 
evening so that the cost is very small. 

The publicity which the series of 
cards has built up has made the name 
of the firm a household by-word. The 
good will created is worth many times 
the cost of the campaign. 

When the series was started, little 
effort was made to check up on results. 
At the end of the third month, how- 
ever, a careful check-up showed re- 
sponses from twenty-one per cent of 
those on the mailing list. Some had 
work done, some had merely made in- 
quiries. During the same period, sales 
of supplies handled by the company 
materially increased. 


them he didn’t have much to do in 
the evenings and he’d just drop in 
some time when he was going by and 
look the situation over. Sometimes 
just a little adjustment was sufficient 
and he made the adjustment on his 
own time and charged it off to good 
will. But he didn’t forget to look over 
the other things that were needed in 
that house in his line of work and to 
prove himself a good salesman later 
when the opportune time for making 
recommendations arrived. 

During cold weather, especially in a 
state which has real winter such as 
Maine, there is so much to talk about 
in the matter of heating and plumbing 
that the difficulty is keeping the mes- 
sages boiled down and not swamping a 
customer with them. When warm 
weather came and the men and women 
were hot and dusty from their work, 
a campaign too on needle showers was 
launched. Did he sell any? If you 
think there is no démand for needle 


and wound up by ordering them by 
long distance telephone. 


Use of postal cards is becoming 
more popular in direct by mail adver- 
tising because of the reason that if 
the message is brief and goes right to 
the point, it is usually read before the 
card goes into the waste basket. If 
this postal card campaign is followed 
up sufficiently, eventually it lands busi- 
ness. The point to be made with refer- 
ence to this or any other campaign is 
that, persisted in, it will produce re- 
sults. The postal card is a humble 
messenger aS compared with the 
highly decorative mailing pieces which 
may be delivered with it. But the 
man who makes use of it with his 
brain alert to its possibilities can 
make it produce results. 


‘The master plumber who carried 
this postal card campaign to a suc- 
cessful conclusion had simply made 
the very’ best possible use of the me- 
dium he had selected. He knew his 
people—he knew human nature. He 
aroused curiosity first—he gave his 
postal cards a value all out of propor- 
tion to their cost as advertising. When 
he really swung into his campaign, he 
had put the card in a commanding 
position. 
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In Dayton the Wright brothers made airplane history. 
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Healthy Children— 
trom Healthy Homes 


HE OLD-FASHIONED idea that chil- 

dren had “to go through” the string of 

childish ailments has been exploded. Safe- 
guarded, not only by enlightened care, but by 
all the science of modern sanitation, the child of 
today is healthier and longer-lived than the, child 
of the past. It is the master plumber’s task to 
keep your sanitary equipment in such condition 
that it will fulfill efficiently its task of keeping 
the home healthful. Telephone and let us make a 
visit of inspection. 


); KEEPS YOU | 


FIT 





When you 
phone, ask 
for a free 
copy of “The 
Story of 
the Bath.” 
You'll find it 
humorous 
reading 
—and it isn’t 
advertising. 


(In this space your Name, 
Telephone, and 
Address) 








When to Advertise 


HERE ARE two times to advertise—when business isn’t good and 
‘Leben business is good. Advertising is a flexible instrument. Many 
a company has weathered its “hard times” by going after business more 
aggressively. And when business seems to be rolling in, it is a good 
time to continue the process of building for the future—for the time 
when there isn’t so much business to go around. It’s then that the 
company whose name is most familiar in its field “gets the break.” 
Commence using the Advertising Editorial service this week. Only $4.20 
for twelve illustrations—three months’ service. 
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Sea LETTIER 
One a Week—No. 97 





While the letter below is of a general na- 
ture, it has been shaped to give you the op- 
portunity to get into the home for inspec- 
tions—so that you may see what is required. 
Send it to the older homes in your com- 
munity. 


Jj O AN 
Plumbing 


BROWN 
Heating 


Two Rivers, N. Y., 
March 12, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

We used to believe that every child had to 
go through a long string of childish ailments. 
But we know now that this is not so. Physi- 
cians have studied the diet of the child, and 
have developed advanced ideas about the 
general conditions with which the growing 
child should be surrounded in order to assure 
its health and well-being. 

Equally the science of sanitation has de- 
veloped. Its study has been directed toward 
surrounding the family with healthful condi- 
tions. Its work has been carried out in 
every community by the master plumber. 

Just as every one ought to submit to 
periodic physical examination, so the sanitary 
equipment of the home ought to be subjected 
to periodic inspections to make sure that it 
is in proper working order to perform its 
function of keeping the home healthful 

If you will telephone, we’ll be glad to send 
a competent man to make an inspection of 
the sanitary equipment in your home. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 118 


F YOU observe the advertising columns of 
| your paper—even the classified section— 
you'll note that there are some small advertise- 
ments, about the size of the one below, which 
run week in and week out. There are sizeable 
businesses all over the country which have 
been built up on small-space advertising. You 
can build your own business by a consistent 
use of the Adlets. Copy out the one below 











Inspect Sanitary Equipment | 


Let us make an inspection of your 
Sanitary equipment that you may be a: 
sured it is in good working order and | 
not a potential source of danger to your 
family. 


















































lumbing and 


Public Health 


By V.H. EHLERS 


State Sanitary Engineer, Texas State 


Board of Health, Austin, Texas 


“Tt is about as wise to have 
an incompetent plumber in- 
stall plumbing fixtures as 
it is to allow a blind man 
to drive an ambulance”’ 


N MARCH 6, 1836, a handful of Texans fought the 
memorable Battle of the Alamo, dying for the 
cause of freedom—freedom from that tyranny 


O 


which had become as gall and wormwood to those public- 


spirited frontiersmen. Today we meet in such large num- 
bers in this historic city to reconsecrate our efforts and 
our resources in a program possibly as far-reaching in its 
humanitarian aspects as that of our early patriots. A 
slogan much used by your profession is: ‘‘The plumber pro- 
tects the health of the nation,’’ which, being interpreted, 
means that he is the one line of defense against certain 
disease-producing organisms. The most important prob- 
lem that confronts this nation today, or any nation, is the 
prevention of unnecessary disease and death, and it is the 
happy privilege of the plumber to be an important factor 
in solving this problem. It is an evident fact that death 
at some time is an inevitable consequence of life, but it 
is also true that the span of life may be prolonged and 
the burden of sickness, poverty, crime, sorrow, and un- 
happiness made lighter for the race as & whole. It is the 
indisputable right of every individual to be well born, to 
have adequate training for life’s activities, and to be 
freed from the unnecessary bondage of disease brought 

*Presented at the 1926 annual convention of Associated 
Master Plumbers of Texas, at San Antonio, Texas. 
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about by insanitary living conditions and violations of the 
resources furnished by nature for the use of the race. 

The solution of our nation’s great problem can come 
only through an adequate program of sanitation and health 
conservation. This undertaking is not a one-man job 
but the work of an army of individuals, no less real in 
their determination to conquer the enemy than those 
men who actually fought with gun and sword. This fight 
will not be an engagement with bullets but a constant 
barrage with pick and shovel and oil and other less ro- 
mantic tools to destroy mosquitoes responsible for malaria 
and dengue; a flank movement armed with garbage pails 
and wagons and incinerators to eliminate fly-breeding 
places; rat traps, poisons, and rat-proof homes and stor- 
age rooms to ward off bubonic plague; the more universal 
application of sterilizing agents, disinfectants and hot 
water systems at our dairies and creameries to reduce 
milk-borne diseases; sanitary sewer systems and treat- 
ment works to prevent the contamination of our drinking 
water supplies, oyster beds, and water for irrigation pur- 
poses; bathtubs and disinfectants for our jails; vaccines 
and serums for the prevention of small-pox and diphtheria; 
finances for adequate sanitary and health departments; 
and above all else, ways and means for the dissemination 
of information on these essential subjects through the 
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teaching of health habits, personal hygiene, proper diet, 
and the observance of the laws of sanitation. Then will 
the old customs, such as the use of the old oaken bucket 
and the insanitary surface privy, be discarded as a loath- 
some garment. 


SANITATION SHOULD BE TAUGHT IN SCHOOL 

DUCATION in sanitation and health protection should 
E begin in the first years of school life and continue 
throughout the school life of every individual in the state, 
so that finally the rank and file of our population can no 
longer hide behind the cloak of ignorance which is now 
so generously spread by superstition, indifference and 
adherence to the customs of our benighted ancestors. 
Public sentiment for sanitary reforms must be stimulated, 
and we must more generously support the health and sani- 
tary departments now established and organized. 

Dr. W. A. King, city health officer of this city, is hav- 
ing an up-hill pull to put across his milk program, which 
requires sanitary toilets, hot water systems and sterilizers 
in the dairies. Because some of our forefathers milked 
in the open without these so-called new-fangled acces- 
sories, we are constantly confronted with the individual 
who believes he should do as his ancestors did, even though 
milking under insanitary conditions makes good business 
for the undertaker. Dr. King is advocating the slaughter- 
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ing of meat in abattoirs provided with hot water facilities, 
sanitary sewers, and refrigerator systems, but there have 
been a great many obstacles thrown in his path. He needs 
your support as citizens as well as sanitarians. Dr. King 
has made a creditable showing in curbing the propagation 
of mosquitoes. A favorite breeding place of these enemy 
pests is in standing water coming from bathtubs not con- 
nected with the sanitary sewer system. MHere’s where 
good plumbing plays its hand. Our attention has been 
directed to some so-called plumbing that is incorrectly 
installed. Someone has said that it is just about as wise 
to have an incompetent plumber install our plumbing 
fixtures as to have a blind man drive an ambulance. 

It may be pertinent to remark just here that the Amer- 
ican Public Health Association has recently completed an 
inventory of health conditions in San Antonio, and ac- 
cording to Dr. C. St. Clair Drake, the investigator, many 
homes in this city are not connected with the sanitary 
sewer system. The public might appreciate having its 
attention called to this condition. 

The United States Department of Commerce has recently 
published a bulletin entitled “Recommended minimum 
requirements for plumbing,” in which we find a statement 
to the effect that because of the possibility of dangerous 
disease organisms being present in sewage, all household 

(Continued on Page 43) 


Bulletins Clarify Merchandising Aims of Industry 


N the last several weeks, a united merchandising cam- 
paign for the plumbing and heating industry has been 
introduced, studied and put into suggested shape. 

Supported and encouraged by a few large manufacturers, 
an enlarged program of activities for the National Trade 
‘xtension Bureau is ready to start as soon as sufficient 
financial backing is assured. Manufacturer, wholesaler 
and master plumber or heating contractor are all con- 
cerned. 

The job of submitting this program to the entire in- 
dustry has been a big one. The reaction to it has, as a 
whole, been favorable, but naturally there have been di- 
vergent opinions about a plan which necessitates new 
methods or which, at least, by its bigness, might suggest 
that new methods are necessary. For instance, the pro- 
posal for wholesalers to tag their display fixtures with net 
prices has met with some opposition. The whole idea of 
merchandising goods without labor has introduced sug- 
gested policies on which there has arisen a difference of 
opinions. The thought has existed, perhaps, that one 
branch of the industry might capitalize on certain ideas 
to the harm of another branch. 

As mentioned above, it is quite natural that, in: the 
work of formulating a big program of this sort, a sugges- 
tion here and a proposal there will be analyzed from a 
personal viewpoint and condemned or praised as it might 
fit in with that viewpoint. And so it has been with this 
Trade Extension Bureau program—an interchange of 
ideas, adjustments here and there. The work, however, 
has progressed now to a stage where representatives of 
the master plumbers and representatives of the supply 
men have had the opportunity to analyze the various rea- 
sons and viewpoints behind each proposal. In the last 
week two bulletins have been issued which clear the air 
to a considerable extent and make it possible to under- 
stand what is in the minds of the plumbers and what is 
in the minds of the wholesalers. 

The first one is from Albert J. Wilson, president of the 


National Association of Master Plumbers, in which he 
stresses “the necessity for greater co-operation between 
the wholesaler and master plumber. There is need for a 
more clear understanding as to their interlocking business 
relationship. We can bring about more harmonious rela- 
tions, better business and greater prosperity during 1927 
when we have a better understanding of each other’s prob- 
lems and adjust any difficulties that may exist. Now is a 
favorable time for a thorough understanding to be estab- 
lished in order that each may see the other’s side of 
questions which are retarding, in so many localities, the 
progress and prosperity of our great industry.” 

This shows the willingness of the master plumber to co- 
operate. The second bulletin is one sent to members of 
the Central Supply Association, in which there were some 
thoughts in regard to the resolution which this organiza- 
tion adopted, recommending that wholesalers and retailers 
tag their display fixtures with net prices. The following 
paragraphs show what the wholesaler is thinking: 

“When tagging fixtures, each wholesaler should estab- 
lish prices which provide a reasonable profit for the con- 
tractor. Wholesalers should prominently display in their 
show rooms a sign, ‘Wholesale Only.’ 

“Countries which have the least sanitation have the 
most sickness. The low death rate of this country is at- 
tributable, to a large extent, to our sanitary laws. When 
the public realizes the health protection obtained by the 
proper installation of plumbing fixtures, fewer home own- 
ers will go to the direct-to-you houses. 

“For over forty years, master and journeyman plumbers 
have worked untiringly for better sanitary codes. for 
that reason the above resolution, if properly presented by 
wholesalers’ salesmen to their customers, will receive gen- 
eral approval, for it endorses the fundamental principle 
of the National Association of Master Plumbers; namely, 
that the proper installation of plumbing fixtures protects 
the health of the nation. 

“Wholesalers’ salesmen should point, out to their « 























March: 12, 1927 


tomers that there is no necessity for carrying any larger 
stocks than they now carry. 

“While the plumbing merchant or dealer, as we hope to 
call him, should willingly sell toilet seats, faucets, pipe, 
fittings and valves, and other plumbing supplies now sold 
by the hardware and department stores, it is not advisable 
for wholesalers’ salesmen to recommend the exhibiting of 
signs, ‘We Sell at Retail.’ The fact that fixtures on dis- 
play are priced indicates that the merchant is willing to 
sell. In most cases if he has the sales ability to sell the 
merchandise, he can sell the labor to install it. 

“If the manufacturers and wholesalers are to continue 


Selling Oil Burners 
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to prosper, they must help the established contractor, the 
man who is trying to build up the industry. The manu- 
facturer can help by building his advertising around the 
plumbing and heating contractor and dealer. The whole- 
saler can also help by a more careful extension of 
credit. 

“Each wholesaler should attend the conventions of 
master plumbers held in his state. The head of the house 
should be present. By attending these meetings the whole- 
salers can get a different slant on the problems of the con- 
tractor. They can learn how they can help their custom- 
ers, and by so doing, will help themselves.” 


in “Off” Seasons 


By BYRON K. EATON” 


se MOST vital prob- 
lem facing this industry 
is, ‘How shall we flat- 
ten the sales curve?” Forty 
per cent of the annual oil 
burner sales to the home is 
consummated during a period 
of ninety days. 

This means a flat sales 
curve for nine months, a 
sharp rise during the tenth 
month to a maximum elev- 
enth, and a sharp decline 
durjng the twelfth month to 
the relatively low level of the 
nine-month curve. 

Every dealer and manufac- 
turer will agree that this is indeed a serious problem and 
that it must be solved before the industry can attain its 
proper position in the business world. It is not the pur- 
pose of this short article to attempt a solution, but to 
focus the thought of every branch of this industry onto 
this weak spot, realizing that the solution will not come 
from individual effort but must be the result of a con- 
centrated analysis on the part of the industry as a whole. 


It is natural that manufacturers of accessory equipment 
should look to the oil burner manufacturers to so handle 
production as to permit uniform monthly deliveries and 
thus make a flat production curve for them. 


It is equally apparent that the oil burner manufacturers 
have a tendency to look to the oil burner dealers for 
greater activity and larger sales during the months at 
present recognized as the ‘dull’? season. The oil burner 
dealer has his own ideas as to the responsibility upon 
both burner and accessory manufacturers in assisting in 
flattening of this curve. The dealer realizes that a flatter 
curve means lower overhead expense, better installations 
and more efficient organizations. 

The writer would offer a few suggestions for thought, 
again asserting that he is not suggesting remedies but 
soliciting a solution. 

The full coal bin stands high as a winter sales resistance. 
There are, however, literally thousands of homes whose 
coal bins become empty as the heating season progresses. 
Thus this argument is nullified so far as regards a vast 
number of prospects. 

















Byron K. Eaton 





*Published through the courtesy of “Mercoids,” 


The impossibility of easily sinking an outside storage 
tank during the frigid months leads many prospective 
purchasers to rely on that as their main resistance, in 
spite of the fact that this is easily offset by the installa- 
tion of a temporary indoor tank. 

A few oil burner manufacturers have consistently ad- 
vertised the ease of mid-winter oil burner installations. 
The fact remains, however, that there is still a fear in 
the mind of the home owner that he will be without heat 
during the transition from coal to oil. This fear must be 
removed. 

How? The removal of this fear element is as beneficial 
to the manufacturer of accessories as it is to the dealer or 
to the oil burner manufacturer. Collective advertising, 
nationally by the entire industry and in distribution cen- 
ters by the local burner organization, will accomplish a 
task that is entirely too great for any one division or unit 
of the industry. 

The fact that every oil burner manufacturer has deal- 
ers who are consistently selling burners throughout the 
entire year proves that a twelve-month selling season can 
be established universally for oil burners. 

One of the greatest burdens facing the dealer is the 
handling of his sales organization during that period 
which the salesmen themselves consider the “‘off’’ season. 


The three finest methods of prospects are 
actually best manipulated during the winter. The house- 
to-house canvass, the canvass of present users of the deal- 
er’s oil burner, and the telephone canvass, are essentially 
mid-winter tasks. 

At no time of the year does the home owner recognize 
the many detriments of coal fuel, its dirt, ash, labor and 
uneven heat, as he does during the heating season when 
these burdens are acutely thrust upon him. 

The fact that automatic oil burning 
home have assumed a further function in adaptation to 
small industrial work in high vertical boilers, 
cooking kettles, domestic water heating systems, hotel 
ranges, metal-melting pots, and a host of other uses, 
enables the dealer to make special drives along these out- 
of-the-ordinary avenues to build up the sales curve of the 
“dull” season. 

Space prohibits a further discussion of this subject. 
The editor of this paper will be delighted to receive letters 
suggesting solutions of this problem, which you will 
agree is vital. 

Write a letter telling of some of your experiences and 
observations and send it in. 
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Plumbing Legislation 


in Illinois and 


By R. M. STARBUCK 


are giving serious attention to the regulation of 
plumbing practice,—more serious attention, we be- 
lieve, than ever before. 

There are eleven of the states which have enacted 
plumbing codes for the government of plumbing practice 
throughout the state. A very lengthy article and tabula- 
tion by the writer, containing this and very much more 
information on this general subject, was published in the 
September 25th, 1926, issue of ‘“‘Domestic Engineering.”’ 

These states are Colorado, Florida, Indiana, Iowa, 
Louisiana, Maine, Maryland, Ohio, Oregon, Pennsylvania 
and Wisconsin. Of these, the Oregon code is too limited 
in scope to be of much service. 

Four other states, Kansas, Massachusetts, Missouri and 
New York, have made more or less extended efforts to in- 
fluence plumbing practice in a statewide manner. This 
work in New York is represented by a plumbing code 
which is the so-called Hoover Code, recommended by the 
United States government as the minimum requirement in 
plumbing. The New York code has added to the “‘Hoover” 
Code where it has been deemed necessary. This code is 
not a state enactment, but has the active support of the 
state department of health, the state conference of mayors, 
and the state master plumbers’ association. 

In Kansas the state board of health has prepared and 


Tiss are the days when states and municipalities 


sends out a recommended plumbing code for the small 
towns. 

In Massachusetts the state examining board has brought 
out an abbreviated plumbing code which it recommends 


to towns, and which a considerable 
number of towns has adopted. 

In Missouri another course has 
been adopted,——the state board of 
health urgently and actively rec- 
ommends to cities and towns in 
the state, the adoption of the 
Hoover Code. 

By far the best plan is the en- 
actment by the state of definite 
laws, but when for any reason this 
cannot be brought about, then 
such efforts as have been made in 
these four states, are the next best 
thing, and we are sure that such influence as this will 
count much for better plumbing, and very likely result at 
some later date, in the enactment and enforcement of a 
state code. 

Illinois is now to be added to the list of four states 
just discussed, making that list five. 





Dr. I. 


D. Rawlings 


THE RECOMMENDED CODE OF ILLINOIS 


LLINOIS is handling the proposition differently from 
I the other four states. The Illinois code is not a set 
of laws that are to be enforced, and which every city and 
town must abide by, but is a very complete code which 
is “recommended” by the state, through the department 
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other States 
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of public health. The code is very new, having only re- 
cently been published, and we believe with state authority 
back of it, that the code should in future exert a great 
influence of the right kind, over the plumbing of the state. 

The position that the Illinois code holds, is shown in 
the following extract from a letter received from Dr. 
Isaac D. Rawlings, director of the department of public 
health of the state of Illinois: 

“There is no state plumbing code in Illinois. The law 
relating to the licensing of plumbers, provides in section 
5, that certain cities and villages shall adopt a plumbing 
ordinance, and can call upon this department for advice. 
In order to answer such requests for advice we have 
prepared the model plumbing ordinance. Cities and vil- 
lages do not have to adopt the ordinance that we suggest, 
nor do we have any jurisdiction over the ordinances that 
are adopted. Our model ordinance is advisory only.” 

The law which is referred to is the follwing: 

“Each city, town or village in this state having a system 
of water supply or sewerage, shall, by ordinance or by-law 
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within three months of the passage of this act and with 
the advice of the department of public health, prescribe 
rules and regulations for the materials, constructions, 
alterations and in- 
spection of all 
plumbing and sew- 
erage placed in or 
in connection with 
any building in 
such city, town or 
village; and the 
board of health or 
proper authorities 
shall further pro- 
vide that no plumb- 
ing work shall be 
done except in case 
of repairing leaks 
without a permit 
being first issued 
therefor and upon 
such terms and 
conditions as such 
city, town or vil- 
lage shall _pre- 
scribe.” 

In the foreword 
which precedes the 
actual articles of 
the code, is the following reference, which shows the solid 
foundation on which the Illinois code is built: 

“In preparing the Illinois model ordinance, the report 
entitled ‘Recommended Minimum Requirements for Plumb- 
ing in Dwellings and Similar Buildings,’ prepared in 1923 
by the Subcommittee on Plumbing of the Building Code 
Committee appointed by Secretary of Commerce Hoover 
in 1921, has been carefully studied and followed, 
except wherein later tests that have been made in the 
College of Engineering of the University of Illinois, showed 
that changes should be made.” 

A most excellent feature of this state code is the large 
number of illustrations which show graphically the prac- 
tices that are recommended. We show a number of the 
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more important illustrations in connection with this 
article, and have numbered them just as they are num- 
bered in the code. 

The code is very extensive indeed, probably more so 
than any of the other state codes, and we shall be able 
to show only those features which seem of special im- 
portance or novelty. 
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STANDARDIZATION OF PLUMBING TERMS 

TARTING with the Hoover Code, the more recent state 
S codes as well as municipal codes, have given special 
attention to the proper definition of plumbing terms. 
As long as men do not agree on the meanings of names 
used in practice, there will be confusion. The makers of 
the Hoover code, realizing that terms are fundamental, 
gave some care to correct definitions. 

There has always been a wide difference in the meaning 
attached to many plumbing terms, and to have codes state 
what the exact meanings of various terms are, as far as 
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their use under that particular ordinance is concerned, is a 
great thing, a decided step forward. 

The Illinois code has gone into the subject of definitions 
more extensively than any other code that we know of. 
In fact, it does not stop with the definition of plumbing 
terms, but even defines the meaning of certain other im- 
portant words. 

For instance, we often see in a code an ordinance 
stating that such-and-such work must be done in a 
“satisfactory”? manner. Such an ordinance really doesn’t 
mean a thing. 

The Illinois code, however, defines what the word 
“satisfactory’’ shall mean. It means “‘satisfactory to the 
supervisor of plumbing. 


” 


Another word of importance is ‘‘Emergency-—a sudden 
and unexpected condition, the making of remedies for 
which cannot be postponed until a permit has been se- 
cured, without endangering life or property.’’ 

We name just a few other definitions, as follows: 


“Loop or Circuit Vent.—A continuation of a horizontal 
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soil or waste pipe beyond the connection at which liquid 
wastes from a fixture or fixtures enter the waste or soil 
pipe. The extension is usually vertical immediately be- 
yond its connection to the soil or waste pipe. The base 
of the vertical portion of the vent may be connected to 
the horizontal portion of the soil or waste pipe between 
fixtures connected thereto.”’ (Fig. 1.) 

A study of Fig. 1, will show nearly all the detail con- 
cerning sizes, number of fixtures on different sizes of soil 
and vent pipes, where and how vents are taken off, etc. 
In many ways, this graphic method of showing require- 
ments undoubtedly makes the subject clearer and prob- 
ably impresses it on one’s mind more strongly than the 
same thing expressed in print. 

In passing, we want to state that the Ohio practice in 
loop and circuit venting calls for the laying of the soil 
fitting on its side, with the branch horizontal. This seems 
the preferable method, although the usage shown in Fig. 1 
is still the most common one. 

“Unit Vent.—An arrangement of venting so installed 
that one vent pipe will serve two traps.” (Fig. 2.) 

“Wet Vent.—That portion of a vent pipe through which 
liquid wastes flow. In Fig. 6, the bathtub on the top 
floor discharges into a wet vent.”’ 

There is much said about non-siphon traps, but very 
few codes define such a device. According to the Illinois 
code, in that state a non-siphon trap is as follows: 

“Non-Siphon Traps.—Any trap fulfilling the conditions 
of Sec. 63 in which the diameter is not greater than four 
inches and depth of seal is between three and four inches 
and in which the volume of water held back in the trap 
and waste pipe is not less than one quart, shall be con- 


sidered a satisfactory non-siphon trap.” 
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The conditions mentioned in Sec. 63 are that the trap 
shall be self-cleaning, have full bore and smooth interior 


waterway. 
Entrance into public sewers of nothing but right kinds 


of wastes is well provided for in the following: 
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For Thirty-five 
years the Ameri- 
can Radiator 
Company has 
held fast to the 
conviction that 
the one and only 
indestructible 
market is that 
which is rooted 
deep in the instinctive preferences 
of the people. 

This is the unwritten law of 
business growth which rises 
above all artificial considerations 
—to supply a basic human need 
so completely and so economi- 
cally that inthe mind of the aver- 
age man there is never even a 
thought of turning to any other 
source. 





The American Radiator Com- 
pany saw thirty-five years ago 
this vision of a service so wide- 
spread and painstaking that it 
would render itself indispensable 
in every building operation from 
the most modest home to the 
most ambitious business struc- 
ture. 


That vision has become a phys- 


ical, practical fact, not only in 
the economic soundness of the 
product and an actual hour-to- 
hour service which practically 
blankets the nation—but also in 
that other more important thing, 
the universal recognition that 
American Radiator Company and 
heat are synonymous terms. 

Wherever there is growth— 
wherever there is expansion—the 
American Radiator Company, by 
right of the conquest of incom- 
parable service, becomes an im- 
mediate and most intimate part 
of the process. 


Clear across the continent, the 
American Radiator Company 
marches hand-in-hand with the 
spirit of development which is 
the instinct of America—an in- 
dispensable factor in the nation’s 
growth because both its product 
and its service are indispensable. 

The American Radiator Com- 
pany is proud of its privilege and 
conscious of its responsibilities— 
more eager and alert to serve to- 
day and infinitely better able to 
do so than at any other time in 


thirty-five years. 


AMERICAN RADIATOR (COMPANY 





Showrooms and Sales Offices: New York, Boston, Providence, New Haven, Newark, nig Aan 
Baltimore, Washington, Richmond, Buffalo, oye Cleveland, Detroit, Cincinnati, At 
Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, 


anta, 
inneapolis, Omaha, Denver, Kansas Citv, 


San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin. 


Makers of IDEAL Boilers, AMERICAN Radiators, ARCO Hot Water Supply Heaters, 
VENTO (Ventilating) Heaters, Heat-Controlling Accessories, etc. 
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A few of the typical 
Square “Gee’’ fittings 
used on the installa- 
tion pictured above 
are illustrated here. 


Good Fittin’s Insure Better Profits 


IPE fittin’s aren’t the “whole show” 

in a plumbing job—but there can- 
not be a safe plumbing installation 
without good fittin’s. 


Square “Gee’s” are made to deliver 
honest service. We trademark them 
Square “Gee” as a mark of our confi- 
dence in their performance. 


Square “Gee’s” “come easy and fit 
tight.” Save the journeymen’s time. 
Speed up the job. Lower labor costs. 
Naturally the result is—more con- 
tracts—more profits. 


Insure satisfaction, low costs and good 
profits by saying Square “Gee” to your 
jobber’s salesman. 


THE GRABLER MANUFACTURING COMPANY 
Cleveland, Ohio 


SQUARE 
Malleablelron 


a 


“GEE” 


PipeF IT TINGS 


Mention Domestic ENGINEERING when writing advertisers. 
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“Harmful Wastes in Sewers.—Corrosive or harmful 
wastes and wastes at a temperature higher than 140 
degrees Fahrenheit shall not be discharged into a public 
sew er. 

“Such wastes shall not be discharged into a plumbing 
system to which water-closets, bathtubs, lavatories or 
ither household plumbing fixtures are connected. The 
plumbing system designed to receive such wastes shall 
te of a material capable of resisting the destructive action 
of such wastes. 

“Where fixtures discharge wastes at a temperature 
higher than 140 degrees Fahrenheit they shall be provided 
with a satisfactory cooling device; no explosives or in- 
fammable matters shall be allowed to be discharged into 
any sewer. 

“Cleaning establishments, buildings used for housing or 
repairing automobiles, gasoline and oil service stations, 
and other buildings or establishments where gasoline, 
vils, calcium carbide or other explosive or inflammable 
matters are stored, sold or handled, the drains from 
which are connected to the public sewers, must be pro- 
vided with an approved intercepting pit or tank so con- 













structed, located, and maintained as to prevent the 
yentrance into the sewer of such explosive or inflammable 


matter.” 
One of the paragraphs dealing with trap requirements 


jis the following: 
a “A single trap may be used for a set of not more than 


three laundry trays, or lavatories, or sinks, or soda- 


Sfountain washing compartments, or similar fixtures on 








the same floor, or a combination of not more than three 


rr 
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such fixtures on the same floor. Human excrement shall 
not be discharged from such fixtures.” 

We realize that this practice is quite common in many 
communities, but our own personal preference is for in- 
dividual trapping. It is not at all that we do not favor 
simplification of plumbing methods, but we have always 
felt that in such connections there is generally a much 
greater length of fouled waste pipe which is throwing 
off odors into the room, than when each fixture has its 
own trap. Furthermore, when the trap becomes clogged, 
every fixture served by it is put out of commission. 

The requirements for cleanouts are good, and some of 
the illustrations show the nature of the requirements. 

“Pipe Cleanouts, Where Required.—aA cleanout easily 
accessible shall be provided at the foot of each vertical 
waste or soil stack, and at each alternate change in direc- 
tion in a main soil or waste pipe, or as required by the 
supervisor of plumbing. Where the distance (measured 
along the house drain) from the base of the nearest stack 
to the point where the house drain goes through the 
outside wall of the building is less than ten feet, a clean- 
out shall be placed within the building and close to the 
outside wall. The cleanout nearest to the outside wall 
of the building, through which the house drain passes, 
shall be made with a full-size Y or other full-size opening. 
Except for the latter cleanout, all other cleanouts shall 
be of the same nominal size as the pipes, up to four 
inches, and not less than four inches for larger pipes. 
The distance between eleanouts in horizontal soil lines 
shall not exceed 50 feet.’’ 


(Continued on Page 48) 
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The outstanding 
attribute that 
should convince 
you of the benefit 
you personally 
will derive from 
recommending Honeywell 
is the unfailing depend- 
ability which has made it 
so phenomenal a success. 


That dependability means 
the elimination of annoy- 
ing and costly service 
demands, consequently 
satisfied customers and 


The significance 
to you 


of Honeywell 
Success 











resultant new busi- 
ness. 





If you wish more 
than Honeywell’s 
assurance of that un- 
failing dependability, con- 
sider that the leading 
manufacturers of heating 
boilers recommend Honey- 
well exclusively. And, of 
the important automatic- 
ally controlled domestic 
oil burners a substantial 
majority is equipped with 
Honeywell. 


HONEYWELL HEATING SPECIALTIES CO. 
Wabash, Indiana 


ONEYWELL 


Temperature Regulators 
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Questions and Answers 


' 
| 
WATER LEAVES BOILER UNDER QUICK FIRING 
Editor, ‘‘Domestic Engineering’’:—-Fig. 1 shows a con- 
nection I made recently in accordance with a method 
approved in your paper. In raising steam quickly the 
water leaves the boiler and remains in the mains until 


the pressure is lowered to % lb., when it will return to 
| the boiler. Can you suggest a remedy for that? 
Montana. mon. 8. 


After a careful perusal of your letter we suggest that 
the boiler capacity be checked. If found under size, we 
recommend the installation of a boiler of a size sufficient 
for the radiator load carried. 

If the present boiler proves of ample size, subject it to 
a thorough cleaning, in order to remove all accumulated 
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Fig. 1 


oil, scum and dirt. The presence of these agents usually 
provides the siphonic condition of which you make men- 
tion, which we attribute ‘as being the cause of the trouble 
experienced rather than any fault due to the checkless 
method of return, that is, providing it had been made in 
the approved manner. 

It is of vital importance that a boiler of ample cap- 








acity is installed and connected to the piping system 
and then operated in accordance with the firing methods 
recommended by the manufacturer’s instructions. 





ANOTHER SOLUTION TO VAPOR HEATING PROBLEM 

Editor, ‘Domestic Engineering’’:—In your issue of 
January 22, W. C. R. asked for a suggestion towards solv- 
ing his heating problems. It seems that he has in all 
probability attempted to install a Hartford loop, but left 
out the drip from the header, which also serves as an 
equalizing pipe. Fig. 1 shows this loop, as it should be 
installed, and when this procedure is followed the loop 
will not retard the flow of condensation from the returns, 
neither will air gather at the top, as mentioned in your 
article. 

We have put this loop on all our steam and vapor jobs 
and it has proven advantageous. By its use check valves 
are eliminated from the return lines, thereby removing 
one source of trouble, and water cannot be pulled out of 
the boiler through the return. 





It is well to remember that the drip on equalizing pil 
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This 


Husky Valve—part of Speakman built-in 


showers and fixtures—has these features: 


Escutcheon which has ample adjustment to meet practically any wall condition—special 
long and special short escutcheons also can be furnished. 


Large Waterway—This allows a full flow of water with a fractional turn of the handle. 


Renewable Hi Seat—The seat can be taken out without the slightest difficulty and a new 
seat put in its place just as easily. Washer is swivel disc type and encased. 


Working Parts are all extra heavy—good deep threads—brass is electrically melted— 
close grained and non-porous. 


Handle is sturdy and proof against chipping, cracking and crazing. 


Finished Wall Line is indicated on the body of each valve. 


—And these features are the reasons why you never have any trouble when you 
install Speakman Showers and Fixtures. 


SPEAKMAN COMPANY 
WILMINGTON, DELAWARE 


SPEAKMAN SHOWERS 


and FIXTURES 
“Safe to build in the wall” 
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H-1402 — Speakman two-valve show- 
er. One of the many showers and 
fixtures using the new improved high 
seat valve which has escutcheons ad- 
justing from 254 to 3% inches— 
special shallow and long escutcheons 
for places where greater adjustment 1s 
needed. 
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should not be less than the size of the combined returns. 
The loop connection should be 2 inches below the water 
line and should be made with a close nipple; this is very 
important. When this loop is installed two blow-off valves 
must be provided; one to blow down the boiler, the other 
to drain the system of piping. 

A good way to take care of the sediment that might col- 
lect after the job has been thoroughly blown out is to 
provide the drips on all returns. Drips from steam mains, 


SUPPLY 


AIR. VALVE 






HIGH AS 
| POSSIBLE 





NIPPLE ABOUT 4" | 
LONG C1 CAP FB 
FULL SIZE 

OF OROP 


BLOW OFF VLVS 





WET RETURN FIGURE 2 
FIGURE { 


Figs. 1, 2 and 3 


etc., with a good dirt pocket or seal pocket. This is shown 
clearly on Fig. 2. 

The method of installing the air valves as shown in your 
Fig. 1 does not seem to be the best method to follow. By 
referring to Fig. 3, you will note that the air valve is 
placed 12 inches back of the turn, and as high as possible, 
thus preventing water from lifting the float and closing the 
vent port, as will happen in some types of air valves, and 
also forms an air-collecting chamber. 

With these corrections made, and the boiler and system 
thoroughly cleaned, I can see-no reason why the system 
will not function properly without being ‘‘pushed” or 
forced. 

Tennessee. L. F.- Ds 


Plumbing and Public Health 


(Continued from Page 32) 


wastes should be disposed of so as to permit no chance 
of disease transmission. Leakage from plumbing systems 
is insanitary and dangerous, and unless the fixtures are 
properly sealed, small insects may pass back and forth in 
the refrigerator, over the meat block, across uncovered 
foods, and the interior of the sewer system. It gives us 
a feeling of alarm to contemplate such conditions. We 
frequently find plumbing so installed as to make an oppor- 
tunity for waste water to enter a drinking water supply. 
Illuminating gases sometimes find their way into the sew- 
ers, while the gases of decomposition when present in 
large amount are poisonous to the human system. Hence, 
plumbing should be constructed and installed so as to 
prevent such gases from escaping. For these reasons 
public control of plumbing is justifiable. 

The Texas state board of health has adopted the ‘“‘Rec- 
ommended requirements for plumbing” by the Depart- 
ment of Commerce, and appreciates the approval of your 
association. I wonder how many present heard Colonel 
Archer’s lecture on “Civilization and sanitation’ and 
what your reaction was. I wonder if this organization 
will go out of its way to help and take a still more active 
part in perpetuating our civilization? Is this organiza- 
tion going to drift like some others,—have a convention 
each year to talk shop, feast, and take in the shows? Or 
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PRODUCTS 


—_ ee 
Jp Lewmar || 


You've got it in the 
PENBERTHY Model “R” 


he most desirable commodity for 
the plumber to handle is the one 
that is easy to sell, easy to install, 
honestly serviceable, satisfactory to 


the customer and profitable to 
himself. 


You've got all that in the Penberthy 
Model R Cellar Drainer. It’s as 
necessary to the modern building as 
it is satisfactory and profitable. 


When you inspect it and when you 
see it working, you'll know why the 


Model R makes friends and money 
for plumbers everywhere they install 


them. 
+ 


Write us or your jobber 
today for full particulars 
of the Penberthy Line 






PENBERTHY INJECTOR COMPANY 


Established 1886 
1260 Holden Ave. Detroit, Mich. 


Canadian Plant: Windsor, Ontario 


AUTOMATIC 
CELLAR DRAINERS 
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Points of Advantage 


Bronze-to-iron thread con- 
nection—no corrosion. 


seat—no gasket. 


Solid three-piece construc- 


9] 
af Bronze - to - steel ball - joint 
3 tion—no inserted parts. 


Tested by compressed air un- 
der water—no defective 
unions. 


5 Easily disconnected with a 
wrench—no force required. 
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THE 





KEWANEE 


Phebe! 


The seat is a ball joint, 
bronze-to-steel” 


The seat of the Kewanee Union is designed on the princi- 
ple of a ball set in a cup. Notice in this cross-sectional 
diagram how the convex surface of the ‘“‘ball’’ part fits 
down into the cup-like rim of the thread end. Both parts 
may even be shifted out of line by the settling of the pipe 


but this joint will hold in perfect contact all the way round. 


The impact of harder steel forced against softer bronze 
makes a joint that is absolutely tight and needs no gasket. 
You can buy unions that cost less than Kewanees—they 
may prove a good deal more expensive in the long run. 


WALWORTH 


WALWORTH CO., General Sales Offices: 51 E. 42nd St., N. Y. 
Distributors in Principal Cities of the World 


Plants at Boston; Kewanee, Ill.; Greensburg, Pa.; and Attalla, Ala. 
Walworth International Co., New York, Foreign Representative 
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is it going to continue to progress by speeding up that 
part of the program which lends itself to the upbuilding 
of our race, the betterment of our surroundings and the 
stabilization of our nation? 

What will your new slogan be? What will you write 
in your code of ethics? Will you help the state board of 
health to abate the surface toilet menace? Will you assist 
in placing sanitary drinking fountains in all our schools? 
Will you help to keep our swimming pools clean? Will 
you assist in establishing rest rooms in our smaller Texas 
communities? Will you help in dispensing sanitary knowl- 
edge throughout the width and breadth of Texas? Will 
you help in launching a better housing program in this 


state? 








Practical Problems—No. 27 
$3 paid for acceptable ideas | 














Save Time and Save Money 


HERE is an old saying that virtue is its own reward. 

This may or may not be true, but the writer be- 

lieves that this saying applies to neatness. Not only 

is neatness its own reward but it carries other compensa- 

tion along with it. And it may be said without fear of 
contradiction, that it always pays. 

For instance here. Instead of dumping his fittings 

down in a haphazard fashion, this plumber arranged them 














in a neat and orderly manner. All nipples, all tees, all 
elbows of the same size were placed in rows and groups, 
separated from those of a different size. See what this 
accomplished. When a fitting of a certain size and kind 
was required it was not necessary to paw through a whole 
pile in order to locate it; there it was, right at hand 
without having to go through the whole pile in order 


to find it. 





H. L. Graham & Sons, 68 Exchange street, Pawtucket, 
R. I., have the heating contract, and P. & J. Tierney, 
520 Westminster street, Providence, the plumbing con- 
tract on the $100,000 auditorium building which is to 
be built in the former city for the St. Joseph’s R. C. 
Church. 

O’Dwyer & Jacoby, 636 Post Road, Fairfield, Mass., will 
instal the heating and plumbing systems for the Fairfield 
Trust Company in its new banking house to be erected on 
the Post Road. The Morgan & French Company of New 
York prepared the plans, calling for a 2-story stone and 
marble building 65x85 ft. 
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STRENGTH 


EXCEL Unions have all the earmarks of 
strength in appearance and years of 
service will prove that that strength is 
there, all the way through. 

Listed as Standard by Underwriters’ Laboratories 
PROVIDENCE FITTINGS COMPANY 
7 Water Street, Boston, Mass. 

New York Office: 210 E. 45th Street 





P.B.F. Fittings 


are the 


Fitting 
Line 


and are made by the 


most reliable and modern 


manufacturing processes 


PHOENIX BRASS FOUNDRY 
IRVINGTON, N. J. 
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Never Split 


The Complete Line of Toilet Seats 








The Complete 
Line Includes: 


NEVER-SPLIT Perma- 
White—seamless, stainless, 
sheet celluloid covered. 


NEVER-SPLIT Coloro 
—covered with sheet cellu- 
loid in a variety of perma- 
nent tints. 


NEVER-SPLIT Varn- 
ished —in natural wood 
grains and stain finishes and 
white “‘duco.”’ 


“EVERNU’’—made 
entirely of hard rubber by 
a lpatented process in 
everlasting glossy black 
and mahogany. 





The New NEVER-SPLIT «ckin2 ses, 7" 


Offer Plumbers New Profit Opportunities 


No finer seats were ever made than 
these new nationally advertised addi- 
tions to the Never-Split complete 
line. Beautifully formed, beautifully 
finished with extra-heavy velvety- 
smooth sheet celluloid—in snowy white 
or delicate pastel shades to harmonize 
with any bathroom color scheme. 
Think what an opportunity they offer 
to build new business, and add to your 
prestige! 


But that’s not all! The addition 


of these new ‘“Perma-White” and 
“Coloro” seats make the Never-Split 
line the only complete line of 
toilet seats on the market. Seats 
of every material—wood, hard rubber, 
and now, sheet celluloid covered. 
Made in sizes and models to fit every 
bowl. Ranged in price to please every 
customer. By tieing up with Never- 
Split you can simplify your stock, 
count on quicker turnover, and as a 
result, reap bigger profits than ever. 


There is a new Never-Split catalog describing the 
complete line of toilet seats. Send for it, togeth- 
er with samples and our trade-building service. 


NEVER SPLIT Ar COMPANY 


Dept. 23, Evansville, Ind., U. S.A 


Evernu—lInterior wall of special hard rubber and 
outer surface of solid color hard rubber vulcan- 
ized under hydraulic pressure into one everlast- 
ing piece. Hollow center gives lightness and 
great strength. Hinges as durable as the seat. 


Founded 1905 


Never-Split Varnished Wood—So tight 
is the grip of the bolts, so accurately 
machined are the joints that it is imposs- 
ible for these wooden seats to split or 
come apart. 











The Largest Manufacturers of Toilet Seats in the World 
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Legal Decisions 


Unknown Firm Assets 

Where there are outstanding assets of a firm unknown 
to either partner at the time of the dissolution of the 
firm, one partner may recover his proportionate share of 
suid asSets from the other partner who has received and 
collected the same after the dissolution.—Supreme Court 
of Iowa, in Power v. Wood, 205 Northwestern Reporter, 
784, 

An “Account Stated’? Becomes a New Obligation 

An account stated is an agreement, expressed or implied, 
between parties who have had previous transactions with 
each other, fixing and determining the amount due from 
one to the other on account, and when such agreement is 
made, such ‘‘account stated’’ becomes a new obligation, 
and takes the place of the one upon the prior account.— 
Supreme Court of Oklahoma, in Williams v. Casparis Bros., 
238 Pacific Reporter, 438. 

Failure to Read Contract 

A person cannot avoid a written contract which he has 
entered into on the ground that he did not read it or have 
it read to him, and that he supposed its terms were 
different, unless he was induced not to read it or have it 
read to him by fraudulent representations made to him by 
the other party, on which he was entitled to rely.—Su- 
preme Court of Mississippi, in Continental Jewelry Co. v. 
Joseph, 105 Southern Reporter, 639. 

Registering Features of Trade-Marks Separately 

A person may not segregate his trade-mark, and, by 
registering each of its features separately, prevent the 
registration by another of any particular part of the mark 
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as actually used, when such registration and use by an- 
other would cause no confusion in the trade or prejudice 
to the first user.—Court of Appeals of Columbia, in Oster- 
moor & Co. v. Company, 5 Federal Reporter (2d Series), 
268. 
Construction of Subsidiary Provisions of Contracts 

Inasmuch as the expressed intent controls construction, 
it follows that when the dominant and ultimate purpose 
of a contract is ascertained, no construction of a subsidiary 
provision is permissible (unless required by the whole 
contract) which runs counter to the main purpose, and is 
in frustration of a right otherwise clearly reserved to any 
of the parties.—--Supreme Court of Minnesota, in Andrews 
v. Wells-Dickey Trust Co., 205 Northwestern Reporter, 65. 


When One Cannot Escape Infringement 

A person cannot escape infringement by adding to or 
taking from a patented device by changing its form, or 
even by making it somewhat more or less efficient, while 
he retains its principle and mode of operation and attains 
its results by the use of the same or equivalent mechanical 
means.—vU. S. Circuit Court of Appeals, in Angelus, etc., 
Co. v. Wilson, 7 Federal Reporter (2d), 314. 

Discount Credit 

Where a bank discounts a customer’s negotiable paper 
and places the consideration to his credit in his checking 
account, it becomes a purchaser for value only as such 
credit is exhausted by payment of checks drawn against 
such account. In determining how much of such credit 
has been exhausted, the rule to be applied is that, as 
checks are paid, the amounts thereof are to be charged 
against the oldest item of such credit—Supreme Court of 
Nebraska, in Howells State Bank. v. Hekrdle, 203 North- 
western Reporter, 1005. 









PROMPT SERVICE 


turnover of your inventory. 





diate shipment of your orders. 
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is an absolute necessity in these days of 
keen competition which requires quick 


Hudson maintains a complete stock of 
staple items always available for imme- 


Your Copy or THE Hupson CaTALoc on Request 































No. 430 

includes Hudson Concealed Mixing 
Valve (14 inch supplies); top nozzle 
supply for tub; 5-inch ball-joint cast 
shower head with removable face; 
¥% inch stops for control of shower 
and tub; 1 inch corner bar with 
heavy cast flanges; white duck cur- 
tain and pins. 
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“In More Than Name — 
ge 
The dictionary definition for ‘‘perfec- e 
im) 


tion” is, ‘“The state, quality or condi- 
tion of being perfect; supreme excel- | 
lence, as in design, action, form, con- §& 
struction and operation.”’ ial 


Veh 


That definition is applicable to Perfec- a 
tion No. 10 Floor and Ceiling Plates. 3 
If it wasn’t, they would not have been 
used in many of the country’s finest 
buildings. 


Order by name from your jobber 


The BEATON & CADWELL MFG. CO. 


Established 1894 


eae) 


ie 


Main Office and Factory: New Britain, Conn. a 
(e] 

New York office carrying complete stock: a 

234 Water St., New York City & 

Stock also carried at: i 

Chicago Kansas City Los Angeles Montreal Winnipeg & 
Cy 
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Floor and Ceiling Plates 
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Plumbing Legislation in Illinois 
and Other States 


(Continued from Page 39) 


GREASE TRAPS 
HE USE and construction of grease traps is provided 
pied part of the requirements being shown in the 
following: 

“Grease Traps and Catch Basins, Where Required.—In 
any building where quantities of grease or oily wastes are 
discharged, a water-cooled grease trap shall be provided 
on each fixture through which such wastes are discharged, 
or a grease catch basin shall be installed to intercept such 
wastes before they enter the house drain or house sewer. 
Where a grease catch basin is used, each fixture shall be 
separately trapped as provided in Sec. 66. 

‘Whenever possible, the grease catch basin shall be 
installed outside of the wall of the buildings, as near as 
possible to the fixtures from which it receives the dis- 
charge. Such a trap or catch basin shall be protected, 
where necessary, against freezing. 

“No human or fresh animal excrement shall be dis- 
charged into a grease trap or grease catch basin.” 

“Grease Catch Basins, Construction.—A grease catch 
basin shall be constructed in a water-tight and substantial 
manner, of steel, iron, brick, concrete, vitrified clay or 
masonry. The outlet pipe shall be one size larger than 
the inlet pipe, and in no case less than four inches. 

“The outlet shall be provided with an inverted bend 
and cleanout, shall be submerged at least eight inches, 
and shall be not less than two feet six inches above the 
bottom, and shall be so vented and installed as to preclude 
the possibility of self-siphonage. The inlet shall not be 
submerged. The capacity of the catch basin should be not 
less than twice the average hourly inflow. The catch 
basin should have an air-tight masonry, vitrified clay or 
metal cover.’”’ (See Fig. 3.) 

Sand traps and catch basins for various purposes, such 
as stables, yard drains, etc., are provided for in the fol- 
lowing manner: 

“They shall be constructed in the same general manner 
as provided for grease catch basins, except that they shall 
be at least twenty inches inside diameter, and where 
possible, the outlet shall be at least four feet below the 
surface of the ground. The outlet shall be submerged at 
least eight inches, and shall be not less than fifteen inches 
above the bottom of the basin.”’ 

“Sand Traps and Catch Basins, Ventilated.——Where the 
waste passing through a sand trap or catch basin may 
contain foul-smelling matter, and said sand trap or catch 
basin is located within a courtyard, or within twelve feet 
of the outside walls of a building, or within a building, 
or said sand trap or catch basin is connected to a pipe 
or receptacle containing sewage, or is connected to a 
plumbing system in such a manner that ventilation 
through the entering soil pipe is not always possible, said 
sand trap or catch basin shall be vented with a four-inch 
vent pipe. Said vent pipe shall be connected to the 
highest practicable point in the sand trap or catch basin.” 

“Gasoline and Oil Traps Required.—aA gasoline and oil 
trap shall be provided on the waste from all garages, 
automobile wash floors, cleaning establishments, or estab- 
lishments from which gasoline, benzine or other similar 
substance may be discharged. Said trap shall be installed 
on the waste pipe, above its junction with any other pipe 
or receptacle containing sewage. The passing of human 
or fresh animal excrement through such a trap is pro- 
hibited,” 





(Continued on Page 51) 
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OF <@ FITTINGS 


fice is not a reckless promise 
or a forecast. It is a correct 


and literal statement of what we 
are giving our customers now. 


An Adequate Stock centralized at 
one point. 4 System of Production 
Contro/ that responds instantly 
to the common and unusual de- 
mands. Ample Manufacturing 
Facilities working to the best 
advantage. A Shipping Machine 


geared up for the busiest season. 


These are && assets 
and the jobbers’ too. 


MALLEABLE IRQN FITTINGS 


Branford & 
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RADIATION 
AST WOOL 


” PATTERN 


BEAUTY —The most beautiful and un- 
obtrusive radiator yet produced. It will 
appeal to people of refined tastes, who 
recognize purity and consistency of design, 
wherever and whenever they see it. 


SCREW NIPPLE joints solely to elim- 
inate horizontal tie rods which would be 
conspicuous and unsightly in this open, 
graceful pattern, and would mar the ex- 
quisite beauty of an otherwise perfect 
design. 


RATINGS which inspire confidence. For 
equal ratings PIERCE EASTWOOD RADI- 
ATORS have the same number of sections 
of the same height, the same or slightly 
greater width, and exactly the same spacing 
as the older patterns which have been 
standard for years. 


Unusual] dimensions, and widely differing 
systems of rating can result only in con- 
fusion and inconvenience. On this account 
we have considered it desirable to main- 


tain the existing standards of size and 
capacity. 


Even though these standards may not be 
ideally perfect, they have served, and are 
serving their purpose well, and are without 
question vastly better than none at all. 


PIERCE, BUTLER & PIERCE 
MANUFACTURING CORPORATION 


41 East 42nd Street NEW YORK, N. Y. 
Branches and Distributors in Principal Cities 
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“Gasoline and Oil Trap, Construction.—A gasoline and 
oil trap shall be constructed in the same general manner 
as provided for a grease catch basin. The capacity of the 
gasoline or oil trap shall be not less than twice the average 
hourly inflow.” 

“Gasoline and Oil Traps, Vented.—aAll gasoline and oil 
traps shall be vented with a four-inch or larger vent pipe, 
leading from the highest practicable point in the trap 
and terminating above the roof.” 

“Traps, Catch Basins, Sumps, etc., Permanently Sealed. 
—wWhere the flow of liquid wastes or water in a waste, 
drain or soil pipe is insufficient to maintain a permanent 
seal in a trap, catch basin, sump, etc., located thereon, 
said trap, catch basin, sump, etc., shall be provided with 
a float-controlled cock attached to the water-supply pipes, 
or other satisfactory provision shall be made for the 
maintenance of such seal.’’ 

Sizes of soil and waste pipes are based on the Illinois 
code, on the same table of fixture units as used in the 
Hoover Code. However, many of the figures shown in 
the tables of size and length, differ considerably, as will 
be seen from a comparison of the two codes. Three of 
the tables are as follows: 

Waste Stacks 





Maximum vertical 


Number Diameter distance, in feet, above 
of of stack the lowest connected fixture 
1 1% 45 
2to 8 1% 50 
9 to 18 2 55 
19 to 36 2% 60 
Soil and Waste Stacks 
Maximum 
Number of vertical distance 
Number of water-closets Diameter above the lowest 
fixture units orequivalent ofstack connected fixture 
37to 8672 1to 12 3” 75’ 
73 to 300 13to 50. 4” 100’ 
301to 720 51 to 120 ad 150’ 
721 to 1,080 121 to 180 6” 200’ 
1,081 to 1,920 181 to 320 8” 300’ 
Size of Branch Waste Pipes in Inches 
Number of Slope of 45 deg. 
Fixture Units Slope in inches per foot or greater 
% % w% same as 
1 1% 1% 1% 
2to 3 2% 2 2 
4to 6 3 2% 2% a soil or 
7to 18 4 4 3 
19 to 42 6 6 4 waste 
43 to 72 6 6 6 
73 to 150 12 10 6 stack 


NO CROWN VENTS 
HE DETAILS of venting are taken up very thor- 
lan by the code, and we show below the para- 
graphs which seem to us of most importance, or of special 
interest. 

“Traps Protected, Vents (Sec. 136).—Every trap shall 
be independently protected against siphonage and back 
pressure, and air circulation assured by means of a vent. 
Unit venting is permitted. No crown shall be installed. 

“Loop or circuit vents may be used only when the hori- 





Diameter of horizontal waste Maximum number of fixture 
or soil pipe, inches units permissible when loop 
or circuit vent is used 
1% 2t 
3t 
9 
18 
30 
72 
210 
10 500 
jNot more than one fixture. 


(Continued on Page 54) 
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Eight! 


Eight! 


Wait! Wait! Wait! 


You need wait only until March 15, however. 
On that day “Standard” will announce 


Three “eights” that make 
new sink history 


You will find them worth the wait! Meantime, 
“Standard” makes the only enameled sinks that 
food and vegetable acids cannot roughen or 
discolor. 


Standard Sanitary Mfg. Co. , Pittsburgh 


“Ctandard’ 


PLUMBING FIXTURES 











Somerville 
(S. I. W.) 


Soil Pipe and 
Fittings 


Are mechanically correct 
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ANNOUNCING — 


The New EverHot Automatic Storage Systems 





LEAKAGE BY-PASS HOT WATER OUTLET 
if" CIRCULATOR COLD WATER INLET 













CONNECTION 
FOR RETURN 
FROM 
CIRCULATING 

SYSTEM 


lY2” CIRCULATOR 


AT LAST —An Automatic Storage System 


That is highly efficient — trouble free — and reasonable in price 
SEE NEXT PAGE FOR DETAILS 
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IMPORTANT FEATURES 





DOMESTIC ENGINEERING 


of the new EverHot Automatic 


Storage Systems 





Efficiency. Stack loss is less than 4°%. The 
jacket loss is negligible. Both of these 
sources of loss which are so pronounced with 
the coil type of heater are practically 
eliminated in these systems. 


Freedom from trouble. There are no coils to 
lime up. The vertical unit is of the regular 
EverHot construction, whose trouble-free 
operation has helped to build the EverHot 
reputation. 


Reasonable price. Prices are shown below. 
Compare them with the prices of the stand- 
ard multi-coil systems on the market. 


These systems are sold complete. No mate- 
rials other than those necessary to connect 
the ordinary EverHot Heater are needed. 
The horizontal tank supports are attached 
to the back of the circulating heater, not to 
the wall. Therefore, the heater can be set 
up any place. The system includes the cir- 
culating heater, galvanized horizontal stor- 
age boiler insulated with two inches of rock 
wool, the tank saddles and supports, one 
and one-half inch circulating lines of gal- 
vanized pipe equipped with flange unions, 
molded magnesia covering and thermometer. 


Q. 


— 
Soo NS 


system, 


below. 


stat. 


in rich black baked enamel. 


Freedom from mixing. The cold water is 
taken into the system at the cold water 
inlet of the vertical circulating unit. There- 
fore, practically the entire capacity of the 
circulating unit can be withdrawn before 
any cold water enters the horizontal storage 
tank. These systems will yield a larger draw 
of hot water than any other type of storage 
capacity considered. 


Nothing but 500 pound test boilers are used 
e in these systems, both in the circulating 
heater and the horizontal storage tank. 


Head room. An important feature of these 
e systems is the low overall height. See table 


These systems are controlled by the regular 
EverHot sensitive gradual action thermo- 


These systems are equipped with the Ever- 
e Hot leakage-by-pass and gas filter. 


Finely finished throughout. The outer jacket 
shells of both the heater and the hori- 
zontal storage tank are finished in the satin 
silver Duco automobile lacquer. The ther- 
mometer, drain cock, cold water inlet, hot 
water outlet, and gas cock are all heavily 
nickel-plated. All the black parts including 
the tank saddles and supports are finished 




















Model System Burner Height Width 
Capacity Capacity ‘Overall Overall 
No. 60-60 | 60gal. | 60 ft. per hr. 5/-5” | 5/6" 
No. 120-70 | 70gal. | 120 ft. per hr. 5/8” | 5/6" 
No. 60-85 | 85gal. | 60 ft. per hr. 5.7” | 5/6" 
No. 120-95 | 95 gal. i< (120 ft.perhr. | 5/-10" | 5/-6" 














| Depth | 
| Front to | 
_Back | 
BS ad 
aa" 
3’ .8” 
er ind 


List 
Prices 
$280 

320. 

350 

390 





Fverblot Hea 


§211 Wesson Ave. 
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Company 


Detroit, Michigan 
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DONNELLY 


PRESSURE RELIEF VALVES 


The outside spring on the 
Donnelly Pressure Relief 
Valve does away with the 
possibility of spring corro- 
sion, with the subsequent 
loss of tension and adjust- 
ment. 


This Donnelly Valve is de- 
signed especially for base- 
ment system tanks, range 
boilers, storage heaters and 
closed plumbing systems. 

It operates automatically 
when pressure becomes too 
great. It is easily and 
speedily adjusted to any re- 
quired pressure. Your job- 
ber will be glad to sell you. 


DONNELLY MFG. CO. 
29 Mills St., MALDEN. MASS. 
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ENGLEWOOD HOME IS 


WRECKED BY BLAST; 
DAMAGE IS $25,000) 


Two Boys Narrowly Escape| * 
Fatal Injury When Boiler Ex-| 
plodes and Tears Its mt 
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Through Three Stories. 








MUCH FURNITURE RUINED 


By PAUL CROMELIN, JR: 
‘An explosion at two o'clock yéster- 
day morning in the home of Henry 
W. Chadwick at 229 Grand avenue, 
Englewood, completely wrecked the 
house and its contents. 
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Sectional view, Model 
No. 2, for hot water 
heating systems. 








Not with a Red Top 


An explosion like this cannot happen with a Red Top Relief 
Valve, standing guard over the boiler. A moment’s forget- 
fulness in neglecting to turn off a gas heater cannot leave 
disaster in its w: 


A Red Top Relief Valve Model No. 2 automatically relieves 
rising pressures before they reach the danger point. 


Protect your customers with Red Tops, 


NEPTUNE METER CO. 
50 E. 42ndjSTREET, NEW YORK CITY,N. Y. 
Branch Offices in Principal Cities 


rea fop relief Valves 
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zontal waste or soil pipe has a slope of not less than \4- 
inch per foot towards the waste or soil stack, and the 
number of fixture units discharging into the horizontal 
waste or soil pipe is not greater than the number shown 
in the accompanying table. 

“The circuit or loop vent shall be taken off of the hori- 
zontal soil or waste pipe immediately below the last fix- 
ture connection, except where the last fixture is connected 
to a vertical portion of the soil or waste. (See A, Fig. 1.) 

“Where fixtures discharge into a soil or waste stack 
above its connection with a horizontal soil or waste pipe, 
to which more than one fixture is connected, and which 
is used as a circuit or loop vent, the horizontal soil or 
waste pipe which is used as a circuit or loop vent shall be 
provided with a relief vent taken off between the soil or 
waste stack and the nearest fixture connection. (See B, 
Fig..1-) 

“Where loop or circuit vents are used on different floors, 
and such vents connect into the same vent stack, the con- 
nection between the branch vents on all but the lowest 
floor, and the vent stack, shall be made at a point above 
the fixtures, on each floor. (See B, Fig. 1.) 

““Exceptions, (A) Drum traps or other satisfactory 
non-siphon traps may be used without vents on fixtures 
having an approximately flat area of not less than 50 
square inches in the bottom thereof, adjacent to the out- 
let; provided, however, (1st) that the waste pipe from 
said fixture is connected to a soil or waste stack in which 
the distance that water falls above the connection is not 
greater than that shown in the table below (Fig. 10), or 
(2d) that there is at least one vented fixture attached to 
the same branch waste as the fixture on which the non- 
siphon trap is to be used. 

“Maximum distance in feet which water may fall in a 
vertical pipe to horizontal branch pipe, on which no vented 
fixtures are connected. The distance is to be measured in 
the vertical pipe above the connection of the horizontal 
branch pipe to the vertical pipe. The distances are meas- 
ured in feet. 


Number of fixture units 
discharging into the stack 


Diameter of waste stack or soil 
stack, inches 


-above the non-siphon trap 2 3 4 5 6 8 

6 24 - 40 50 64 80 112 

2 18 28 36 48 60 84 

24 12 19 30 40 50 70 

48 10 16 29 38 47 66 

96 14 26 35 44 60 

' 192 12 24 32 40 58 

384 23 30 38 52 

“(B) A vent is not required on the trap on a fixture 

fulfilling all of the following six conditions. (Figs. 6 
and 8.) 


“Condition 1. (a) It shall discharge directly into a 
soil or waste stack through a waste or soil branch to 
which no other fixture is connected (Figs. 6D, 6E, 6F), or 

““(b) It shall discharge into a horizontal pipe to which 
any connected fixture, in a direction away from the stack, 
is vented in accordance with A, Fig. 6, and B, Fig. 6. 

“Condition 2. The number of fixture units connected 
to the stack at or above the level of the unvented fixture, 
is not greater than 18, of which not more than 12 such 
units are on the same floor. Only one water-closet is con- 
nected to a 3-inch stack, or not more than two water- 
closets are connected to a 4-inch stack above the level of 
the unvented fixture. (Fig. 6 and Fig. 8.) 

“Condition 3. The distance that any water may fall in 
the stack to the lowest connected fixture is not greater 
than 20 feet. (Fig. 6 and Fig. 8.) 

“Condition 4. (a) The water seal in the unvented trap 


is automatically restored after each use of the fixture, a 
in a water-closet (Fig. 6A), or 
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Staple Plumbing Brass Goods 
: Tubular Brass Goods 
Water Works Brass Goods 


United-Oberndorf Corporation 
Cleveland, Ohio 


a 














HuMPHREY 
a Gas Water Heaters 


A type and size for 


every building from 
the skyscraper to 
the cottage. 








Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Dio. Ruud Mfg. Co.) 


Kalamazoo 8 Michigan 











wl 





Dean Triplex Power Pumps 
are built in capacities from 300 
gallons to 60,000 gallons per hour. 
Larger capacities on special order. 
For complete intormation about 
these and other famous Deming 
Power Pumps you need a copy of 
our General Catalog and Water 
System Catalog G. 


THE DEMING COMPANY 
Established 1880 Salem, Ohio 





No. 1020 
AMERICAN SANITARY MFG. CO., Abingdon, Illinois 
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“(b) There are at least 50 square inches of approxi- 
mately flat area in the bottom of the fixture adjacent to 
the outlet (Fig. 6B, E and F), or 

‘““(c) The waste pipe from the fixture is on a slope of 
not less than ¥% inch per foot nor greater than % inch 
per foot, is not more than two feet in length, and is con- 
nected to a soil or waste stack or horizontal pipe not less 
than three inches in diameter at a point not less than two 
inches above the dip of the trap. (Fig. 6D.) 

“Condition 5. The stack into which the fixtures dis- 
charge shall not be less than three inches in diameter and 
the length of the waste or soil branch from any fixture to 


| the soil stack or to a horizontal soil or waste pipe on 


which there is a fixture vented in accordance with Sec. 
is 
139, shall not be greater than four feet. 
“Condition 6. The connection between the vertical stack 


and the house drain or other horizontal turn shall be 
| made with a long sweep fitting of radius not less than 
three diameters. 


“(C) A vent is not required on the trap on a fixture 
where not more than eight separate fixtures of one unit, 
or less, each, are connected to a 3-inch or larger waste 
stack, or not more than 12 separate fixtures of one unit, 
or less, each, are connected to a 4-inch or larger waste 
stack, in which the distance that any water may fall in 
the stack to the lowest unvented fixture is not greater than 
45 feet, provided in addition that conditions 1, 4, 5 and 6 


of part (B) of this section are also fulfilled. (Fig. 8E.) 


“Distance of Vent from Trap Seal (Sec. 137).—Every 


' trap shall be placed as near as possible to its vent, and no 


trap shall be placed more than five feet, horizontal devel- 
oped length, from its vent, except that (1) the distance 
between the vent and trap may be five feet or less if the 
provisions of Sec. 136 (B) 4 are fulfilled, and (2) except 
that the distance between the vent and trap may be fifteen 
feet or less on the waste from a surgical operating table, 
dental cuspidor, or other similar fixture. The distance 
shall be measured along the central line of the waste or 
soil pipe from the vertical inlet of the trap to the vent 


' opening. The vent opening from the soil or waste pipe, 


except for water-closets and similar fixtures, shall not be 
below the crown weir of the trap. 

“Vents, Required Sizes (Sec. 139).—The minimum size 
of vents and vent stacks shall be determined on the basis 


| of the size and length of the soil or waste pipe or stack, 
|; the number of fixtures or fixture units connected to the 


soil or waste stack above the waste served, the length of 


, the vent or vent stack, and the height that the water falls 
| in the soil or waste stack above the waste served. (See 


Pig. 7.) 

“The minimum sizes of branch and main vent pipes and 
vent stacks are given in the accompanying table, with the 
following exceptions: 

““(a) No vent pipe need be larger in diameter than the 


| soil or waste pipe which it vents. A vent pipe, smaller in 
| diameter than that called for in the accompanying table, 


of more than six feet long, shall not be longer than twice 
the developed length of the soil or waste pipe served. 
“(b) No vent pipe on a trap discharging into a soil pipe 


| or soil stack shall be less than 1% inches in diameter. 


“(c) No vent pipe shall be less than 1% inches in 
diameter.”’ 


A SIMPLE FEATURE OF VENTING 
HE TABLES alluded to above are very extensive and 
: eon worked out in the code for each size of stack, up 
to and including 8-inch. We have not space to show all 
these tables, and show only the 3-inch table, in order to 
illustrate the method followed. 
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What “STASCO” Means 
to the Plumber 


Product, Policy and Publicity, all working together to help the 


plumbers’ business. 


The Product — “Stasco” white seats, finished in durable, sanitary, easily cleaned 
Pyralin—guaranteed against cracking, peeling or discoloring for five years. A Price 
range to fit any customer's purse. 


The Policy —*‘Stasco” seats are sold only through the legitimate channels — nothing 
direct to the user. Priced to allow a good profit to the trade. 


The Publicity — “Stasco” seats are advertised in such magazines as House and Garden, 
House Beautiful, Better Homes and Gardens, Garden and Home Builder. Over a million 
circulation among the kind of people who own and love their homes—and are the plumber’s 
best and most profitable customers. 


If your wholesaler cannot supply you, send for the latest ““Stasco” Catalogue giving us 
your wholesaler's name. 


STANDARD TANK AND SEAT COMPANY 
CAMDEN, NEW JERSEY 
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BOILERS 


Meet Every 
Requirement 


Wherever a boiler for heavy duty 
is required, whether for coal, gas 
or oil, Page Monarchs will do the 
job. 


“The Distinguished Serbice Line’ 
has earned its name with years of 
the hardest kind of work well done. 
Page engineers know boiler prob- 
lems. They have built into the 
Page line, the positive solution to 
these problems. 


Page Monarch Boilers are gaining 
greater name for themselves every 
day in the oil burner field. 


You have only to ask Page Boiler 
users to get the real reason why 
“The Distinguished Service Line’ 
has been the favorite for service 
ever since the house of Page turned 
out the first cast iron boiler in 
America, more than seventy years 


ago. 





“The Distinguished Service Line’ 


THE WM. H. PAGE BOILER CO. 


Makers of a Complete Line of Round and Square Steam and Water Boilers 
General Offices: 200 Madison Ave., New York Warehouse: Bush Terminal 


BRANCH OFFICES AND WAREHOUSES: 
Boston, 123 Beverly Street; Philadelphia, 1718 Sansom Street; Cleveland, Rose Building 


FACTORY: MEADVILLE, PENNSYLVANIA 
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MINIMUM SIZES OF VENT PIPES IN INCHES 
For Vents Connected to Soil Pipe or Soil Stack 
Height Length 38-inch soil stack. 


of of Number of fixture units permitted to dis- 
Soil Vent charge into the stack above the waste or 
Stack, Pipe, soil pipe which is served by the vent, the 
Feet Feet size of which is given in this table 
1-18 19-42 43-72 73-150 
45 20 1% 1% 1% 2 
30 1% 1% 2 2 
45 1% 2 2 2 
60 10 1% 1% 1% 2 
20 1% 1% 2 2 
30 1% 2 2 2% 
45 2 2 2% 2% 
60 2 2%" 2% 2% 
75 10 1% 1% 2 2 
25 1% 2 2% 2% 
45 2 2% 2% 3 
60 2 2% 3 3 
75 2% 3 3 3 


If these tables are of interest, we shall be glad at any 
time to publish the rest of them. 

A very important, though simple, feature of venting is 
shown in the following: 

“Vent Pipe Grades and Connections.—All vent and 
branch vent pipes shall be free from drops or sags and be 
so graded and connected as to drop back to the soil or 
waste pipe by gravity. All vent lines must be connected 
at the bottom with a soil or waste pipe in such a manner 
as to prevent the accumulation of rust, scale or condensa- 
tion. Where vent pipes connect to a horizontal soil or 
waste pipe the vent branch shall be taken off above the 
center line of the pipe, and where possible the vent pipe 
must rise vertically or at an angle of 45 deg. or more 
from the horizontal to a point at least six inches above 
the fixture it is venting before off-setting horizontally or 
connecting to the branch, main waste or soil vent. 

“Where it is not possible to fulfill the preceding .condi- 
tions and the vent must be laid at an angle of less than 45 
deg. from the horizontal, a wet vent through which no 
human excrement will be discharged, must be used or some 
other satisfactory provision must be made for frequently 
flushing the vent. 

“Where the bottom of a vent stack connects with any 
other pipe and no provision is made for automatically 
flushing the bottom portion of the vent stack, no unflushed 
part of the vent stack shall slope at less than 45 deg. with 
the horizontal.”’ 

The foregoing deals with errors that are probably more 
often to be found on plumbing systems than almost any 
others, 

Another interesting paragraph is the following, which 
deals with a subject not often taken up in plumbing codes: 

“Clear Water Wastes.—The waste pipe from any fixture 
such as a bubbling fountain, aquarium overflow, or fixture 
of similar nature, the waste from which is practically clear 
water, may discharge untrapped into an open fixture, floor 
drain, or gutter as provided for ice-box drains in Sec. 167. 
The waste pipes from such fixtures need not be trapped 
unless connected to the plumbing system or to a conduit or 
tank containing sewage. When trapped, such waste pipes 
shall be properly vented.” 

There are many other features that would be interesting 
if we had the space to show them, but we believe we have 
given enough to show that the Illinois state plumbing code 
is one of the most complete and most progressive that any 
of the states have enacted. 





P. Kromdyk & Son, 608-612 Portage street, Kalamazoo, 
Mich., announce the closing out of their implement and 
hardware lines, and will devote their entire efforts to 
plumbing and heating. 
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K-1325 K-1330 K-1335 
or or or 
K-1326 K-1331 K-1336 
K-1320 Cross" 
pen Don’t ruin a good job Section 


with poor fittings 


These little heaters are the best and cheapest you 
can buy. Made to fit any style furnace or boiler. #Will 
develop maximum efficiency, having one foot of heating 
surface, which is ample to carry 35 feet of radiation. 


Just the thing for furnishing hot water in connection 
with 30 or 40 gallon boilers. 


Each heater reczives a thcrouzh water test before 
being shipped. Any jobber can supply you. 


Write for catalog ‘‘K’’. 


BLAKE SPECIALTY CO., Rock Island, Illinois 


Canadian Service: A Crane Co. Branches 


SPECIALTIES 
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The ODS is the simplest Tripod stand on the market— 
has the least number of parts. It is adjustable to suit 
1114, 12, 13 and 14-inch range boilers. Can be taken 
apart and reassembled in a few minutes. The legs are 
inter-changeable and interlocking, forming a strong 
and rigid stand. There are no bolts or rings whatever 


in the O D S Tripod Stand. 


Write for catalog showing our other Cast Iron Special- 
ties, with details. Then order from your jobber. 


GRADRNNDRNNOONYE <A> 
SANITARY CO. of AMERICA 


Linfield, Pa. 
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ROYAL FLUSH VALVES 


Automatically— 


Insure a Uniform Flush 
Without Regulation 


Automatically— 


Shut Off Even When 
the Handle is Held Open 


Without this Non-Hold-Open Feature the Assurance 
of a Uniform Flush is Impossible 


SLOAN VALVE COMPANY 


Albany, N. Y Butte, Mont. Des Moines, Iowa Jacksonville, Fla. Milwaukee, Wis. New York City, N.Y. Seattle, Wash. 
Atlanta, Ga. Cincinnati, Ohio Detroit, Mich. Kansas City, Mo. Minneapolis, Minn. Oklahoma City, Okla. St. Louis, Mo. 
Baltimore, Md. Cleveland, Ohio Durham, Conn. Los Angeles, Cal. Nashville, Tenn, Philadelphia, Pa. Tampa, Fla 
Boston, Mass. Dallas, Texas ‘ort Wayne, Ind Memphis, Tenn. Newark, N. J. Pittsburgh, Pa. Washington, D. C 
Buffalo, N. Y. Denver, Colo. Indianapolis, Ind Miami, Fla. New Orleans, La. San Francisco, Cal. Richmond, 
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CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


The moderate growth that has taken place in the plumb- 
ing and heating business in this territory in recent weeks 
continues. Although an upward movement is usual at this 
time of year it is especially evident at present because of 
the comparatively slow progress of business during the 
first month of the year. Ordering on the part of whole- 
salers during January was for the most part for small 
lots of material closely adjusted to actual needs, and for- 
ward buying of any of the commodities included in this 
report was marked by its absence. During the past few 
weeks most wholesalers have been preparing their stocks 
for the opening up of the spring construction. This has 
not brought about what might be termed a heavy buying 
movement, but orders reaching makers now call for 
slightly larger quantities than immediate needs warrant 
in contrast with the small lot buying that marked the 
first part of the year. Last week did not bring to light 
any further tendency for future buying than in the two 
or three preceding weeks. Tubular and cast brass and 
enameled ware makers appear to be enjoying the bulk of 
the forward buying that is being transacted. Pottery 
and range boiler makers also have a fair amount of 
future business on their books but this is mainly the 
result of market advances on those commodities late last 


year. The latest advances in range boiler quotations, 


however, brought about a fair additional volume of future 
orders for boilers. 

Most manufacturers are in 
stocks and deliveries from that source of supply are, in 
general, going forward promptly. One boiler and radia- 
tor maker, howéver, reports slightly delayed shipment 
on a certain type of radiation. Equally efficient delivery 
service can also be had from most wholesalers. 

One other range boiler maker issued a new price sheet 
during the last week in February advancing his quotations 
on the 30 gallon boiler to a level with that maker who 
raised his*prices a week so earlier. Outside of this 
one change manufacturers’ prices were the same as the 
week before. No strengthening is apparent in whole- 
salers’ quotations in this territory. 

January shipments of vitreous china plumbing fixtures, 
including all vitreous chinaware which in regular practice 
is connected with a drainage system, as reported by manu- 
facturers to the Department of Commerce, were 304,239 
pieces as compared with 233,361 pieces in December and 
259,462 in January, 1926. January shipments of domestic 
water softeners as reported by eleven manufacturers to 
the Department of Commerce, were 613 units, with a net 
sale price of $84,749, as compared with 500 units in 
December, with a net sale price of $84,492, and 723 
units in January, 1926, with a net sale price of $117,753. 
January shipments of domestic pumps and water systems 
as reported by thirty-one manufacturers, aggregated 4,956 


possession of good sized 


or 





WHOLESALERS CONTINUE 


HE outstanding indications of the week were 
mainly of slowly increasing activity in the plumb- 
ing and heating business in general. The degree of 
quickening in demand varies in the different sections 
of the country, reports from New England and the 
Pacific coast indicating less current activity than those 
from New York, Chicago and Philadelphia. Even 
in the first two mentioned localities, however, the gen- 
eral trend of buying is slightly on the upturn. While 
current consumption is seasonal and prospects of good 
business are apparent, wholesalers are not anticipat- 
ing their requirements extensively and are, for the 
most part, limiting their buying to quantities slightly 
larger than determined by actual needs. 
Manufacturing and jobbing sources, while in gen- 
eral not abundantly supplied, are hardly without ex- 
ception in a position to give satisfactory delivery sery- 
ice. The only price change during the week was an 
advance of one-quarter of a cent a pound on brass 





TO ROUND-OUT HOLDINGS 


pipe announced by one maker in New York and New 


England. 
January shipments of vitreous-china plumbing fix- 
tures, including all vitreous chinaware which in 


regular practice is connected with a drainage system, 
as reported by manufacturers to the Department of 
Commerce, were 304,239 pieces as compared with 
233,361 pieces in December and 259,462 in January, 
1926. January shipments of domestic water softeners 
were 613 units, with a net sale price of $84,749, as 
compared with 500 units in December, with a net sale 
price of $84,492, and 723 units in January, 1926, with 
a net sale price of $117,753. January shipments of 
domestic pumps and water systems aggregated 4,956 
water systems, 45,891 pumps and 13,643 cylinders 
shipped separately. February wholesale prices of 
standard plumbing fixtures for a six-room house were 
$105.16, as compared with $105.91 in January and 
$109.72 in February, 1926. 
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In homes hike these the choice 1s the 
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Residence of Mrs. F. Sanford, re 
Belle Meade, Nashville. (W. D. hb 
Sevier, Arch. E. D. Hamblin, 

Pibr.) 








Centrifugal, powerful flush, quiet and 
positive in action, and above all Sanitary, 
the T/N One-Piece Closet imparts a 
smart finishing touch to any bathroom. 


—— 
TRACE MARK PATENTEO AND PAT, PENDING 
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SILENT NON-OVERFLOW 
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NASHVILLE 


OWN in Tennessee, Nash- 
AY ville, like many Old South 
Cities, still shows that indisput- 
able heritage of hospitality in its 
homes. Even these new homes, 
here illustrated, have the charm 
that is truly Southern! 
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ae Te - M. McClanahan, 


Maplewood, Nash 
ville. (C. A. Fer- 
guson, Arch.,Shurt 
4 Reid Plbg. & Elec 
eS. 5 ae oon Co., Plibrs.) 


Cheam # Set Below— 
Residence of 
Morris Werthan, 
Belle Meade, 
Nashville. (Asmus 
& Clark, Arch 


Gowans & Hailey, 


FT ||| Pibrs.) 





























T IS in homes like these; livable, lovable 


homes, that the T/N best shows its adapt- 
ability. Providing a new sense of charm and 
attraction, it is still inexpensive enough for 
the plumber to use in modest average homes 
and yet distinctive enough for the most pala- 
tial structures as well. 








Ww. A. CASE & SON MFG. CO., 220 Delaware Ave., Buffalo. N. Y. 





Potteries, Robinson, Illinois 
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water systems, 45,891 and 13,643 cylinders 
shipped separately. 

February wholesale prices of standard plumbing fix- 
tures for a six-room house, as collected by the Department 
of Commerce from reports of twelve representative manu- 
facturers and wholesalers, were $105.16, as compared 
with $105.91 in’ January and $109.72 in February, 1926. 

Soil Pipe 

Seasonal influences continue to define the movement of 
soil pipe. While activity among the building trades in 
this city is well sustained it is not of sufficient proportions 
to require more than the normal seasonal volume of pipe. 
Makers state that wholesalers are not anticipating their 
future needs and that ordering is confined to early needs. 
While prices have been generally firm in this territory 
one large maker states that during the past few weeks 


there has been evidence of price shading, although indica- 
tions of this were not nearly as numerous during the past 
week. Wholesalers are maintaining minimum stocks. 
Stocks at foundries, while not heavy, are at a safe work- 
ing level. 


pumps 


Steel Pipe 

Reports from one maker indicate that February was a 
slightly better month than January. There has been no 
change in the method of buying, jobbers continuing to 
order pipe in equal and in some instances slightly larger 
quantities than needs indicate so as to be in possession of 
adequate supplies when spring construction gets under 
way. There is, however, a slight change in the complexion 
of orders reaching makers in that many carry marks of 
being for specific contracts. Mills are operating at a good 
schedule and mill stocks are ample. Wholesalers can 
give prompt delivery service. Prices are firm and have 
not changed. 

Wrought Iron Pipe 

The demand for wrought iron pipe is seasonally good 
in this territory. Makers state that figures for February 
show an increase over the corresponding month of last 
year. Mills'are operating at nearly a capacity production 
schedule and makers are building up mill stocks in antic- 
ipation of the not distant spring rush for pipe. Mill 
shipments are going forward without delay. Wholesalers, 
while not ordering pipe in larger quantities than early 
needs indicate, have sufficient stocks to make satisfactory 
deliveries. Prices are firm and unchanged. 

Enameled Ware 

A slightly greater buying interest was evident in the 
enameled ware market during the week. One large maker 
attributes the bulk of this up-turn in demand to a grow- 
ing number of orders for later shipment. Others, however, 
state that the bulk of new business is composed of fairly 
good sized orders for stock building purposes. Manu- 
facturers’ stocks are of good size and prompt deliveries 
can be had on most items. Prompt delivery service is also 
being maintained by most wholesalers. Prices have not 
changed. 

Pottery 

Reports to the Department of Commerce, by thirty-three 
manufacturers of vitreous-china plumbing fixtures, which 
includes all china ware fixtures regularly connected with 
a drainage system, show that January shipments exceed 
those of December by 70,878 pieces, and those of January, 
1926, by 44,777. New orders for staple ware, while still 
light, were in slightly larger volume than three or four 


weeks ago, according to most potters. The bulk of staple 
ware moving, however, is against old coverages. Demand 


for special ware is fair and deliveries of specials are 
going forward in normal time. One maker reports rather 
light stocks of washdown bowls and tanks, although no 
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noted in shipments from either makers or 
Prices have not changed. 

Plumbers’ Brass Goods 

There was no noticeable change in demand for cast or 
tubular brass goods during the week according to sales- 
men in this territory. Wholesalers are ordering in fairly 
good quantities. While many orders reaching makers are 
marked for early shipment there is a fairly good amount 
of buying for later requirements both in cast and tubular 
goods. Reports indicate, however, that this future buying 
applies more to tubular than cast items. Both wholesalers 
and manufacturers are in a position to give satisfactory 
delivery service. Prices have not changed. 

Range Boilers 

A large proportion of the range boilers shipped during 
the past week were against old placements. The recent 
price advances were cause for a slight impetus to buying 
although this has not reached heavy proportions, A new 
price sheet was issued in the last week of February by 
one maker advancing his price of the 30 gallon boiler 
to a level with that maker who raised his quotations 
around the middle of last month. 


delays are 
wholesalers. 


Boilers and Radiators 

One large factor states that the past month compared 
very favorably with the corresponding month of 1926, 
being only slightly below the figures for that period. 
Prices are reported firm, with as far as can be learned, 
all makers adhering to the same preferential which is in 
direct contrast with price conditions at this time last year. 
Makers have good stocks at both plants and warehouses, 
and with the exception of a slight delay on the part of 
one maker on a certain type of radiation, deliveries are 
going forward as wanted. The bulk of business reaching 
makers is for immediate shipment or delivery within ten 
days or two weeks. There is also a light scattering of 
orders for future shipment. 


NEW YORK 


It is only with difficulty that better business conditions 
in the Metropolitan area are discernible from week to 
week. The general volume of trading, manufacturers re- 
port, has taken an upward turn, however slight, since the 
first of the month. Prices seem to be holding well and are 
giving a better account of.themselves than might have 
been suspected earlier in the when irregularities 
were cropping up. 

Wholesalers continue to buy only for requirements and 
not for any extended carry except in cases where plumb- 
ing and heating contractors have placed business with 
specified shipping dates. In these instances preparations 
are made to meet the obligations and together these buy- 
ing incentives have bolstered activity. Sources, while not 
abundantly supplied, are without exception in a position 
to give satisfactory delivery service. 

That financial aid “is readily forthcoming where sub- 
stantial building construction is concerned, may be seen 
in the announcements of various mortgage companies. 
One of these has, during the first two months of the year, 
advanced well over $2,000,000 on 310 small homes, while 
one other large bond and mortgage company authorized 
loans totaling nearly $7,000,000 in one day, the majority 
of which were designated for private dwellings and small 
apartment houses. 

The brass pipe market has assumed a firmer position 
with another quarter cent advance just announced. 

Soil Pipe 

Sales of soil pipe and fittings in the New York market 

indicate a fairly good consumption. Jobbers for the most 


year 
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part are committing themselves only to cover their nearby 
stock needs or to put themselves in position to liquidate 
contracts entered into with plumbing contractors. Foun- 
dries are by no means heavily stocked but are executing 
deliveries satisfactorily. No change in prices has been 
announced and a firmer aspect is noted in quotations than 
has existed since last fall. 
Steel Pipe 

Current demand for steel pipe has been stimulated to 
some extent with the turn of the month. There is evidence 
that many wholesalers are giving more attention to their 
stocks in anticipation of a greatly sharpened buying ac- 
tivity on the part of plumbing and heating contractors, 
who in many instances have committed themselves for 
quantities which aggregate a substantial tonnage. Gen- 
erally, mill production is well up in response to the present 
activities, which indicate that undoubtedly this spring 
season will be about on a par with that of 1926. Prices 
remain unchanged. 


Wrought Iron Pipe 

Considerably more activity has developed during the 
week in the iron pipe market than has been noticeable 
for any like period this year. Jobbers are placing business 
with makers in accordance with the releases forwarded 
to them by contractors. Mill schedules are well main- 
tained. 

While one maker reports a slight shortage on some 
wrought iron pipe sizes, other makers contend there 
is practically no delay in forwarding shipments. Prices 
are unchanged and continue steady. 


Enameled Ware 

A continuation of better interest in sanitary ware is 
reported by makers for the week. Buying by the plumb- 
ing trade is fairly good for this date. This coupled with 
the desire of most wholesalers to arrange their stocks 
to meet nearby future contingencies is seen as the cause 
for the slightly greater vigor. Makers are having no 
difficulty in making prompt shipments when required. 
Prices have not been changed. 


Pottery 

Stocks of staples at sources are for the most part in 
such quantities that satisfactory deliveries are available. 
Those of jobbers are in fair shape but need strengthening 
from time to time. This accounts for light immediate 
delivery buying. The bulk of the business placed with 
potters, however, lies in the specifications forwarded des- 
ignating later delivery dates and intended for projects 
which have recently been started. Prices are firm and 
are unchanged. : 

Plumbers’ Brass Goods 

Buyers for wholesale houses are in the market for 
considerable brass goods calling for immediate delivery 
and are showing a little less reluctance in committing 
themselves for from 30 to 90 day periods with shipping 
dates specified. During the past fgrtnight this is most 
true of tubular goods, a large volume of cast bookings 
having been made during January and February. Stocks 
on the shelves of jobbers are not heavy but are fairly 
well assorted. Prices are unchanged and disclose a firm 
tendency where tubular goods are concerned. 


Range Boilers 

The price advance which has been effected by most 
manufacturers seems to have settled the market to no 
little degree, even though demand continues to show 
little improvement. The normal seasonal demand from 
plumbing contractors is being met from the stocks of 
wholesalers. Stocks of manufacturers are such _ that 
prompt deliveries are obtainable. 
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Boilers and Radiators 

Sales figures so far this year in most instances compare 
favorably with those of 1926. In some quarters, how- 
ever, bookings show heavier and shipments a little lighter 
for the first two months but there is slight variation in 
either tonnage placements or deliveries. Production con- 
tinues at a point that insures the maintenance of adequate 
stocks in the warehouses of manufacturers. Prices have 
undergone no change and continue to show no unsteadi- 


NEW ENGLAND 


The volume of business done in this section during 
January and February shows a decided decrease in com- 
parison with the corresponding months of the several 
previous years. While there is an attendant air of ex- 
pectancy and a feeling that this year will be a good one, 
the plumbing and heating trades are marking time for 
the present, cognizant of the fact, that the transition 
from winter to spring involves slow development. The 
inconsistency of the weather has been partly responsible 
for the delaying of projects which might have already been 
started. Much time is being spent by manufacturers, 
wholesalers and contractors in quoting on prospective 
developments, which affords an optimistic outlook for the 
coming months. The increase in the number of quota- 
tions made is apparent from the middle of February to 
the present week, and, while numerous awards have al- 
ready been made, the material for these operations will 
not be wanted for a month or more. 

Jobbers are experiencing a slow turn-over of their 
stocks which naturally is reflected in manufacturers’ sales. 
While the prospects of good business are apparent, whole- 
salers are not anxious to lay in large quantities of ma- 
terial and are confining their purchases to satisfy im- 
mediate wants, rather than specifying for several months 
ahead. No apparent let-up in production is noted, makers 
accumulating good stocks and offering immediate de- 
liveries. The general trend of buying, however, is slightly 
on the upturn, 

There are minor concessions being granted when large 
orders are placed but otherwise prices on all commodities 
are very firm. Quotations on definite items and individual 
developments are increasing, as stated before, and this in 
itself is responsible for the steadying of prices. No new 
price sheets were issued by manufacturers during the 
past week and resale prices consequently remain un- 
changed. A slight advance in brass pipe was announced 
by one manufacturer. 

Soil Pipe 

Orders placed by plumbing contractors are generally 
small and of the pick-up variety. Distributors, confident 
of an early renewal of activities, are increasing and re- 
arranging their stocks so that the months of April and 
May will find them well prepared to meet the prevailing 
demand. Makers’ stock sheets are being kept well balanced 
and deliveries are made promptly. Foundries’ and whole- 
salers’ prices have not changed since the last report. 

Steel Pipe 

Production at mills is estimated at around 75 per cent 
which is about normal for this season of the year. No 
broad movements to stocks of distributors are noted, as 
they are well supplied from consignments received last 
month. The demand from the plumbing and heating trade 
is of small proportion. Stocks at mills and in jobbers 
warehouses are adequate for the present and well assorted. 
No shortages of any sizes, nor delay in deliveries is 
evident. Prices are steady. 
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Get the Latest Buying Data 


How often are you called upon to locate 
the source of supply of some particular trade- 
named article or specialty with which you are 
not familiar? Instead of spending hours of 
time looking for it, or substituting some other 
brand, would it not be a great convenience 
to open a book on your desk and locate it 


instantly? 


That is the service you can get every day 
from Domestic Engineering Catalog 


Directory. 


This Directory is completely revised from 
cover to cover and a new edition brought out 
each year. Adequate facilities are available 
for gathering information on changes of ad- 
dress or firm names, locating new concerns, 
new products and specialties and eliminating 
discontinued items. A staff of trained experts 


is kept busy the year around, both inside and 
outside of our office, collecting data, checking 
up and verifying every item for each new 
edition. 


In the 1927 edition 469 manufacturers 
show their condensed catalogs in the Catalog 


2000 Pages—Price $5.00 Prepaid 


Section. Many articles you buy and handle 
right along are illustrated and described. 
Groupings of pages are made according to 
products which makes it much more 
convenient for you to study lines and make 
comparisons than to look up individual 
catalogs. 


Here you have an up-to-date catalog file 
bound under one cover for your desk and 
completely indexed. There is no uncertainty 
about its reliability, as all the data is up to 
the minute. 


Every article used in the industry, together 
with the trade name, is listed in the Directory 
section, comprising some 2000 headings. 
Among them are many new items and 
specialties never before listed in any directory. 
Following these listings is a -comprehensive 
index with every article crossed under the 
various names by which it is generally known. 


Arranged in alphabetical order in a separate 
section are the names and addresses of 4000 
manufacturers. Many users of the Directory 
say the value of this list alone is more than 


the price of the book. 


Standard Catalog Size 734 x 10° Inches 


Order now and get full benefit of this up-to-date service 


DOMESTIC ENGINEERING COMPANY 


1900 Prairie Avenue ~ 


~— Chicago, Illinois 
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Wrought Iron Pipe 

Municipal and county projects of renovation and de- 
velopment, which attract the attention of local representa- 
tives of wrought iron pipe companies during the first part 
of each year, have decreased to some extent. Jobbers’ 
orders are also less frequent than during the preceding 
month or two. A good supply is available at mills and 
distributors’ stocks are in good shape, an even balance 
on all sizes being maintained. Jobbers report that their 
shipments are generally small. Prices remain unchanged. 

Enameled Ware 

No active interest in this commodity is being displayed 
by either distributors or master plumbers. The demand 
is light, jobbers keeping their stocks at conservatively low 
working levels but at the same time carrying a complete 
line to afford prompt deliveries to their customers. Makers 
and wholesalers report a decided increase in the number 
of requests for quotations, which is suggestive of a not 
far distant resumption of good business. No shortages 
are reported and prices remain steady. 


Pottery 

Most of the contracts, dating back to last November, 
between wholesalers and potters have been consummated. 
While orders for immediate shipment of staples are not 
numerous, there is reported a number of bookings for 
delivery within the several following months. While they 
are acquiring no great surplus, potteries are working on 
a normal basis, producing sufficient staple and special ware 
to fill distributors’ requirements satisfactorily. Only a 
small demand is felt by jobbers from the plumbing trade 
which is readily satisfied. Wholesalers’ stocks, while not of 
maximum proportions, are complete in variation. No 
shortages are apparent and prices continue to be firm. 

Plumbers’ Brass Goods 

Several makers state that the number of orders re- 
ceived from wholesalers during the past week for im- 
mediate shipment is indicutlve of a good year in the 
brass market. Prompt deliveries are being made, with 
only one factory reporting a slight delay in shipments. 
Jobbers’ stocks, while not exceptionally heavy, are well 
proportioned. Spasmodic price cutting of previous months 
has disappeared and the market at present is attended by 
firmness, 

Range Boilers 

The recent advance by makers of galvanized boilers has 
not been reflected as yet in the resale prices of distribu- 
tors. Makers are well occupied in maintaining good stocks 
from which jobbers will draw within the next two months 
as per contracts made previous to the price increase. The 
demand from the plumbing trade is somewhat better than 
previously reported. Immediate deliveries may be had. 
A slight improvement is also noted in the movement of 
hot water storage systems. 

Boilers and Radiators 

Generally the market remains quiet. An exceptionally 
active week is reported by one maker, however, in the 
volume of business received and orders shipped. Factories 
and their local warehouses are well stocked and affording 
prompt deliveries on all types of boilers and radiators. 
Jobbers’ stocks are commensurate with the light demand 
which they experience. No shortages are evidenced and 
prices remain unchanged. 





The Kendall Heating Company, Portland, Oregon, has 
been awarded the heating and ventilating contract on the 
new $1,500,000 Public Service building, for which L. J. 
Hoffman has the general contract. Rushlight, Hastorf 
& Lord, Inc., will handle the plumbing contract on this 
structure which is a most pretentious one. 
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PACIFIC COAST 


There is very little noticeable change in business con- 
ditions along the Coast. New work has not as yet opened 
up to any extent although building permits indicate that 
it should do so before long. Jobbers generally have well 
balanced stocks and are carrying sufficient merchandise 
to take care of present and near future requirements but 
are still adhering to the policy of ordering in about the 
same ratio as sales and very little speculative purchasing 
is being done. 

Soil Pipe 

The past week witnessed a slight increase in the demand 
for soil pipe, particularly for carload lots for shipment 
from foundries. Out of stock sales continue in small lots 
for immediate requirements only, which jobbers have no 
difficulty in filling from stocks on hand. Prices remain 
unchanged. 

Steel Pipe 

A steady demand continues for pipe which appears to 
have taken on slightly larger proportions during the week. 
Stocks in distributors hands are well balanced and present 
requirements can be filled without difficulty. 

Enameled Ware 

There is very little noticeable change in the demand for 
enameled ware although known requirements indicate 
a good volume of business to come. Most distributors have 
ample stocks for present requirements and nearby fac- 
tories can make prompt shipment on all orders. 

Pottery 

Pottery sales continue in small lots for immediate re- 
quirements only with very little forward buying being 
transacted. Stocks in distributors’ hands are in good shape 
and prompt delivery can also be obtained from all manu- 
facturing sources. 

Plumbers’ Brass Goods 

Brass goods continue to be in good demand with for- 
ward buying continuing in fair volume. Prices, however, 
due to the many different lines of merchandise and numer- 
ous manufacturers offering their goods to the trade, vary 
in the different jobbing centers and continue to maintain 
a low level. 

Range Boilers 

There is a steady demand for boilers, which, while not 
heavy, is about normal for this period of the year. Coast 
jobhers have not followed the recent factory advances. 


PHILADELPHIA 


In-between-seasons conditions are still: the rule in the 
Philadelphia territory. Spring construction, even in the 
southern sections, has not yet started to amount to a 
great deal, and, until such time as building gets under 
way, demand for plumbing and heating goods will be 
necessarily comparatively slack. However, many of the 
manufacturers interviewed before the preparation of this 
report state that wholesalers are buying a little more 
freely than they were a month ago. This apparently 
points to a gradual increase in inventories by wholesalers, 
as the average jobber has not done much more business 
during the seven days just preceding than he did during 
the week before. 

The appearance in the market of builders with plans for 
the erection of large groups of houses is a forerunner of 
better business in the comparatively near future. In 
many cases, it is stated, however, that the propositions 
offered the trade when figures are asked are not partic- 
ularly attractive financially. On the other hand, whole- 
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salers report several projects involving in their entirety 
several hundred houses which should materialize into 
dollars and cents business within a short time. 

While there is a good deal of dissatisfaction with condi- 
tions generally being voiced by both wholesalers and 
contractors, close comparison with 1926 figures for the 
first two months shows there has been little difference, in 
the majority of cases, with the business done in the same 
periods of the two years. Prices continue unchanged from 
a week ago, wholesalers continuing to report difficulty in 
securing a fair profit. Deliveries of practically all items 
can be made promptly without difficulty. 

Soil Pipe 

Prices are holding approximately the same level, with 
all foundries operating on a reduced production scale. 
The representative of one concern states demand has been 
sufficient for him to sell his allotment of pipe under this 
production schedule. Other foundries are not enjoying 
this good a business, but demand is close to normal for 
the season. No delays in shipments are reported. 

Steel Pipe 

Moderate demand, characteristic of the weeks preceding 
the opening of a real building program, is reported by 
makers of steel pipe. Wholesale stocks, while not large, 
are sufficient to care for the occasional order from con- 
tractors, and wholesalers are keeping their inventories at 
a reasonable figure by placing small, quick delivery orders 
with mills. Prices have not been changed since the last 
report. Shipments are prompt. 

Wrought Iron Pipe 

March has been a better month so far than February 
was for the wrought iron pipe mills but demand has not 
yet approached a high level, few buildings of the better 
class being ready for pipe at this season of the year. 
Prices are maintaining the level established by mills long 
ago. Wholesale figures, too, are unchanged. Factory 
stocks are large enough to insure prompt delivery. 

Enameled Ware 

One large company whose sales are a large factor in 
this market states business done by its Philadelphia office 
the first two months of the year will compare favorably 
with the same period in 1926. Current demand continues 
to be of the “‘fill-in stocks’’ variety, with little anticipating 
being done by wholesalers, and practically none by con- 
tractors. Makers’ sheets have not been changed, but an 
occasional report of an extra discount to secure business 
is received. Factory stocks are ample, as are stocks at 
local warehouses maintained by manufacturers. Prompt 
shipments are being made. 

Pottery 

Shipments made into this territory during February 
were greater than they were in February, 1926, but orders 
received totalled less ware than those of the correspond- 
ing month last year. Incidentally, February shipments of 
many companies were about the same as January deliv- 
eries. Current demand for staple ware is light, as many 
wholesalers have large stocks. Prices are holding firm 
on both staple and special ware in most instances. Whole- 
salers have little difficulty in getting shipments when 
wanted. 

Plumbers’ Brass Goods 

It is stated that a new sheet issued by one tubular 
brass company. made no price changes of consequence. 
Prices of this product have apparently not firmed to any 
great extent. Demand is spotty. Cast brass business is 
fair, with a fairly stiff price tone. While some wholesalers 
have contracted for brass, both cast and tubular makers 
state they are still receiving an occasional contract with 
future shipment specified. Manufacturers have little diffi- 
culty in complying with buyers’ wishes for early shipment. 
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Range Boilers 
With little real need for range boilers at this season, 
and with many contracts at lower prices on the books, 
current demand for boilers is not large. Price conditions 
continue to improve. Makers have large enough stocks to 
insure no delivery complications. 
Boilers and Radiators 
Lack of need for boilers and radiation is keeping the 
interest in purchases of this material down, but one 
manufacturer reports a better demand so far in March 
than his company experienced during the same period in 

















1926. Prices have not been changed. Deliveries are not 
delayed. 
The Stock Market 
Quotations furnished by Frazier, Jeike & Co., Chicago 
Par 1927 
Value High Low Quotations of March 7, 1927 * Bid Asked Last 
25 11734 11044 Americaf®Radiator Co., com........ ....A 114 114% 114% 
100 135 13334 American Radiator Co., pfd.... A 184% 135 135 
50 48% 45 Anaconda Copper Mining Co. A 46% 46% 46% 
NP 38% 32% Brunswick-Balke-Collender Co A 32 33% 32% 
NP 61% 42 A.M. Byers Co.,com.... A&F 56 57% 56% 
100 109 106 A. M. Byers Co., pfd.... A&F 106% 107 107 
100 116 116 Century Electric Co., com. @.ccce Oe 116 
100 106 102 Century Electric Co., pfd.. : G 100 102 102 
50 4454 437% Chicago Nipple Mfg. Co.,“A”’ B 444% 444% 44% 
50 33% 31 Chicago Nipple Mfg. Co.,“B” B 33 334% «38% 
25 «52 50 Crane Company, com. : C 8 51% «51 
100 11844 117 Crane Company, pfd... C 117 118 7% 
100-89 84% Detroit Brass & Malleable Works D 84 86 86 


27 274% 27% 
40% 41% 41% 


Eagle-Picher Lead Co. 
Fairbanks, Morse & Co., com. 


20 27% 26% 
NP 423% 30% 


100 112 107% Fairbanks, Morse & Co., pfd. 110% 112 112 
NP 64% 60 Johns-Manville, Inc... 60% 61% 61 
100 161 100 Jones & Laughlin, com............. ........F 160% ..... 161 
100 119% 117 Jones & Laughlin, pfd.......................P ..... 120 «=119% 


10 19% 16 Michigan Copper & Brass Co. 18% 19% 19 


Prot tse >be 
pe 
= 
~ 


100 186% 160 National Lead Co., com. 178 179 179 
100 1188{ 117% National Lead Co., pfd. 117% 118 117% 
100 103% 102 Ohio Brass Co., pfd..... ‘2 ieee 102 
NP 84% 77% Ohio Brass Co.,“B”... H 84 85 84% 
NP 123% 11% Pacific Steel Boiler Corp. een oo). ae 11% 
100 108 10044 Penberthy Injector Co., pfd. op danse 100% 
25 25 24 ~—Ss Pierce, B. & P. Mfg. Corp., com. U 2% 28 24 
100 101 99 Pierce, B. & P. Mfg. Corp., pfd. U 98 103 99 
NP 23% 2134 Richmond Radiator Co., com. waa oe 233% 4234 
NP 51% 46 Richmond Radiator Co., pfd..... B 51 51% 51% 
100 «65 60 Scovill Mfg. Co...... , - are 65 60 
25 «(96 85 Standard San. Mfg. Co., com. errr ak 8844 86 
100 115 113% Standard San. Mfg. Co., pfd.......... ice ee axes 115 
CRP rrr Trenton Potteries Co., com.. : U 45 55 47 
DP. dcae deans Trenton Potteries Co., pfd. , U 9 105 99 
100 228% 202 U. 8. Cast Iron P. & F. Co., com... A 217 218 217 
Bt wete6 “sees U. 8. Cast Iron P. & F. Co., pfd. ee”. «eden 113% 
NP 42 41 U. 8. Radiator Corp., com. D Hee 42 
100 101 100 U. 8. Radiator Corp., pfd..... ‘ D 99 100 100 
100 67% 5634 U.S. Rubber Co.,com....... A 62% 62% 62% 
100 111% 107% U.S. Rubber Co., pfd.... A 110% 111 110% 
100 162%, 15344 U.S. Steel Corp., com.... . A 156% 157 = 157 
100 130% 129 U.S. Steel Corp., pfd...... : ...A 129% 130 129% 
NP 21% 18 Walworth Company...... A 24% 22M 1% 
NP 15% 14% Williams Oil-O-Matic Htg. Corp...... .C 4% 16% 4K 
NP 7 5 So re a oh 7 6% 
NP 91% 85% Youngstown Sheet & Tube Co. ... A 89% 9% 99 
*Where listed— 


F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 

H—Cleveland Stock Exchange 
I—Cincinnati Stock#Exchange 
U—Unlisted Stocks 


A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 


Announces Stock Dividends 

Common stock of the Walworth Co., Boston, has been 
placed on an dnnual dividend basis of $1.20 per share 
through the declaration of a quarterly dividend of 30 
cents by the directors. Dividends at the rate of 25 cents 
per share quarterly have been paid since June, 1926. The 
directors also declared the regular dividend of 75 cents 
per share on the preferred stock, payable March 31. Divi- 
dend on the common stock is payable March 15. 
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The Metal Market 


Average Average Average 
Mar.7 Jan., 1927 Nov., 1926 1926 
PIG IRON— 
No. 2 foundry, Chicago, 
eg ....$20.00 $20.90 $21.00 $21.65 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 


oy a ee 1.85¢ 1.90¢ 1.90¢ 1.89¢ 
Blue annealed _ sheets, 
No. 16, Pittsburgh, per 
Ib : 2.20¢ 2.25 2.40c 2.40c 
Black Sheets, No. 24, 
Pittsburgh, Per Ib 2.85« 2.95« 5.10 3.17¢ 
TIN— 
Straits tin ; . WYwe 
COPPER— 
Prime Lake, f. o. b. re- 
finery ca se ig3%ec 
Electro, delivered ..... 13 %c 
LEAD 
Chicago eee ee ee 7.55¢ * 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per lb. 
Aluminum clippings. 20 c Copper, light on .. 9%e 
Block tin . ..62%e Copper, uncrucibled 
brass, light . 6%4c ia as ek ales <teR oe 
Brass, heavy mixed . T%e Faucets and valves.... 94c 
Brass, red .. ... 9%c Lead, heavy ........... 6%c 
Copper, crucible .11%¢e Bolder JOIMts .sccccsce 10%e 
NOTE: Prices are those quoted on Monday of this week 





SALT LAKE CITY MASTERS PRESENT TOKEN TO 
RETIRED SECRETARY 

Peter P. Erskine, who recently retired as treasurer of 
the Salt Lake Sanitary and Heating Engineers’ Associa- 
tion, after having served over a quarter of a century as 
treasurer of various Salt Lake and Utah master plumbers’ 
associations, was presented with a signet ring in appre- 
ciation of his services, at the regular bi-weekly meeting 
of that organization. Edmond G. Harris, president, made 
the presentation, for which Mr. Erskine expressed his 
sincerest thanks. 

A motion was passed providing for the reading of a few 
sections of the Salt Lake City building and sanitary codes 
at the regular meetings of the association. Thorough 
knowledge of these ordinances will be of considerable 
benefit to the members in their daily work, it was pointed 
out by the proponents of the measure. 

The committee in charge of the recent dance and buffet 
lunch, given in conjunction with the journeymen’s organi- 
zation, was given a vote of thanks by the masters. Those 
representing the Sanitary Engineers on the committee 
were Will Rees, William C. Grant and J. F. Carthey. 

Will Rees made the report of the board of governors. 
National Director William A. Bywater urged greater sup- 
port of the officers during the coming year, expressing 
the opinion that prospects were favorable for a good year 
in the plumbing and heating business during 1927. 
CHICAGO MASTER’S DAUGHTER GAINS FAME AS 

DANCER 

Miss Marie McHugh, daughter of Walter McHugh, 
plumbing and heating contractor of 1321 East Sixty-first 
street, Chicago, gave a number of solo dances at the re- 
cent dinner dance given by the Ladies Auxiliary to the 
Central South Side Sanitary Club of Chicago. In the orig- 
inal report of the affair the young lady’s name was inad- 
vertently listed incorrectly. 





W. M. Chase, Portland, Oregon, has the plumbing con- 
tract on the new $20,000 service station at 734 Broadway. 
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DAYTON ASSOCIATION HONORS NEW OHIO STATE 
PRESIDENT 

A dinner and entertainment meeting was held Satur- 
day evening, February 26, at the Miami Hotel, Dayton, 
Ohio, by the Dayton Master Plumbers’ Association in 
honor of Frank C. Clemens, of that city, newly-elected 
president of the state association. More than 100 mem- 
bers representing the local, state and national organiza- 
tions were present. 

Attorney Sidney Kusworm, the principal speaker, 
talked on “The Religion of Business.’”’ Mr. Kusworm 
stressed faith in the employe and the employer. ‘Faith 
in ourselves, in our neighbors, and in God, are the three 
elements necessary to become successful, and one without 
the other will not suffice,’’ he declared. ‘‘Happiness is 
acquired by the accumulation of wealth, but only by hav- 
ing a clean, clear conscience,’”’ he stated. Mr. Kusworm, 
speaking of faithfulness of the American people, cited in- 
stances of the white and negro boys who fought together 
in the World War. Mayor A. C. McDonald offered words 
of congratulations to the organization and the new presi- 
dent. In his talk, Mr. McDonald made clear the impor- 
tance of the plumbers’ work and praised what they have 
accomplished in improving the conditions of Dayton and 
the state. 

Short talks were given by past state presidents, includ- 
ing William Fischer, of Columbus; Edward Frank, of Cin- 
cinnati; Charles Ridenour, of Springfield. Following the 
speeches, a token of appreciation, a bill folder, was pre- 
sented to each of the past presidents by John Haas of the 
Dayton association. Congratulatory speeches were given 
by Mrs. William Haas, president of the Dayton Ladies 
Auxiliary; William Tillet of Cincinnati; John J. Vogel- 
pohl of Cincinnati, past president of the national associa- 
tion, now president of the Cincinnati association, and Mrs. 
Frank Clemens, state treasurer of the Ladies Auxiliary. 

J. L. Riley, retired master plumber, the only honorary 
member of the Ohio State Master Plumbers’ Association, 
gave a short talk, reviewing phases of the work carried 
on by the masters. 

Music was furnished by Stanley Rosensweet, who of- 
fered several vocal selections, and by Wilbur Spatz and 
his orchestra. Following the meeting, a dance and card 
party offered the entertainment for the members. Sam- 
uel Fahrer was chairman of the committee in charge of 
arrangements. Other members of the committee were 
Rohert J. Markarius, Carl Spatz, Henry Grimes and BE. J. 
Loewer. 

WESTCHESTER ASSOCIATION ELECTS OFFICERS 

The result of the election of officers held recently by 
the Master Plumbers’ and Steamfitters’ Association of 
Westchester, N. Y., made J. B. Clegg, Mt. Vernon, presi- 
dent; Adam Berle, White Plains, first vice president; Fred 
Bell, Yonkers, second vice president; Charles Ryan, third 
vice president; Arthur Fuchs, White Plains, secretary; 
J. B. Minnerly, White Plains, financial secretary, for the 
ensuing year. 

Arrangements have been completed for the annual en- 
tertainment and ball which is to be held on March 26 at 
Liberty Hall, New Rochelle, N. Y. Charles Ryan is chair- 
man of the committee making plans for the proposed 
affair. 








The Downey Heating Co., Milwaukee, Wis., has been 
awarded the contract to install a $22,400 steam heating 
plant for the Saxe Amusement Co., at 831 Forty-ninth 
street, Milwaukee, and the contract to install a $13,800 
steam heating plant for the Venetian Realty Co., at 3621 
Center street, Milwaukee. 
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FINDING A TREASURE! 


Dole Dreamer Demon is thinking: These good fellows 
of mine have certainly come upon a treasure. Of course, 
now they’re just impressed with that wonderful display box 
and the attractive wrapping of their find. The shiny finish 
on these things must be heavy nickel — must say that shape 
is good looking. I’d almost bet the treasure is valuable. 
More than likely it’s as ingenious and substantial as it is 


attractive. 


















Come another 
month, I’ll have 
one of the beau- 
ties cut open and 
we’ll see what it’s 
all about, should 


be interesting! 


Automatic Non-adjustable 
All Metal Thermostatic 
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Mention Domestic ENGINEERING when writing advertisers. 
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Why Classic Leads 


It was the first combina- 
tion sink fixture on the 
Has many exclu- 
including 


market. 
sive features, 
adjustable arms. But 
most of all, because it is a 
Chicago Faucet, and that 
means there’s no higher 


quality. 
FAUCETS The Chicago Faucet Co. 





2700-22 N. Crawford Ave. 
Chicago, Ill 

















Telephone: Lawndale 1850 - 1851 


Ingot Brass 


High Quality Metals 


Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 21st St. 
John Hartman, Sales Mgr. Chicago, Ill. 
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INNEAPOLIS” 


Heat REGULATOR 


°T COAL~GAS— OIL 








FIRST in every majo 
development in vies field— 


41 years of leadership! 











MINNEAPOLIS HEAT REGULATOR CO. 
Established 1885 


2801 Fourth Ave. So. Minneapolis, Minn. 
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High Lift—Non-Rising Stem 
The Prier Radiator 
Valve 


O need to use’an old-fashioned type 
valvé with rising stem when you can 
use Prier and have a guaran- 
teed non-rising stem valve and 
at the same time get maximum 
lift. This means exceptionally 
free drainage of water. Genu- 
ine Jenkins disc used. Write us 
for further information about 
Prier Valves. Ask for folder D. 


WALTER H. PRIERCO., Dunham Bldg., 450 E. Ohio St., Chicago 
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| THIRD ANNUAL INSTRUCTOR TRAINING CONFER. 


| 











| preceding year, the Third Annual Conference for 
| ing Plumbing Instructors opened in Pittsburgh, Pa., 


ENCE HELD IN PITTSBURGH 


With an enrollment 25 per cent larger than that of the 
Train- 
Mon- 
day, February 28, for a two weeks’ series of informal 
sessions. As in former years, the conference is conducted 
under the joint auspices of the Carnegie Institute of Tech- 
nology, the University of Pittsburgh, and the National] 
Trade Extension Bureau. 

Evidence that the instruction of plumbing is gaining a 
strong foothold in the public school systems is reflected 
both in the increased attendance of this year’s ‘‘students,” 
and in the large percentage of master plumbers, journey- 
men and steamfitters who attended, and who obviously ex- 
pect to assume teaching positions later. The total enroll- 
ment is thirty-three, and represents seven states, the Dis- 
trict of Columbia, and Canada. 

The faculty for the conference includes representatives 
of Carnegie Tech, Pitt, the Trade Extension Bureau, and 
the Pittsburgh Public Schools. Faculty personnel is made 
up of Dr. C. B. Connelley, director of industrial relations, 
Robert B. Leighou, professor of industrial science, and 
Samuel E. Dibble, professor of plumbing, heating and ven- 
tilating, Carnegie Institute of Technology; Gerald D. Whit- 
ney, professor and head of the department of vocational 
education, Walter P. Jones, professor of vocational educa- 
tion, and H. L. Spencer, lecturer in vocational education, 
University of Pittsburgh; Wilson S. McDermott, instructor 
in related subjects, Allegheny Vocational School; Lewis S. 
Land, educational director, and Arthur W. Wolfgang, field 
representative, apprenticeship service department, Na- 
tional Trade Extension Bureau. 


All of the meetings following registration in Soldier’s 
Memorial Hall, are being held at the Carnegie Institute of 
Technology. The work of the conference is confined to 
lectures and round table discussions of such subjects as 
“Organizing Schools for Apprentice Plumbers,” “Teaching 
and Learning,” ‘“‘‘Building the Course of Study for Appren- 
tice Schools,’’ ‘‘“Methods of Teaching Apprentice Plumb- 
ers,” “Science for Plumbing Instructors,” “Teaching Team- 
work,” and “Observation and Practice Teaching.’’ Inspec- 
tion trips to Pittsburgh industrial plants are included in 
the program for the conference. 


Among those in attendance were the following: Andrew 
Bell, master plumber; John F. Driscoll, plumbing in- 
structor; Leo A. Green, steam fitter; Thomas E. Kinsella, 
steam fitter; Harold G. Wilson, plumbing instructor; Ste- 
phen Hand, steam fitter, all of Pittsburgh, Pa. Harry T. 
Clayton, master plumber and plumbing instructor; Fred V. 
Keeling, master plumber; George A. Mariona, journeyman 
plumber; Joseph Rowe, master plumber, all of Philadel- 
phia, Pa. Edgar F. Byerly, master plumber and plumbing 
instructor, of Collingdale, Pa.; John A. Matthias, master 
plumber and plumbing instructor; Charles P. Wachter, 
master plumber and plumbing instructor, both of Read- 
ing, Pa.; Rudolph J. Rogers, master plumber and plumb- 
ing instructor, of Ridley Park, Pa.; James Albert Uselton, 
journeyman plumber, of Washington, Pa.; Francis Edward 
Graham, journeyman plumber, of Columbus, Ohio; Walter 
M. Kestner, journeyman, of Toronto, Ohio; Charles F. 
Kist, plumbing instructor, of Youngstown, Ohio; George 
Ressler, plumbing instructor, of Canton, Ohio; Perry L. 
Ritchie, plumbing instructor, of Dayton, Ohio; J. L. Davis, 
Jr., master plumber, of Huntington, W. Va.; William H. 
Mabie, plumbing instructor and city inspector, of New- 
burgh, N. Y.; Michael Reizen, journeyman, of Brooklyn, 
N. Y.; John W. Rohlin, journeyman plumber and plumbing 
instructor, of Rochester, N. Y.; James S. O’Hagan, jour- 
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NEW TACO DISPLAY STAND 





Mr. Jobber 


Every jobber-who dis- 
plays goods should have 


at least.one *“Taco Display 


Stand.’’ The cost is not — 


high, and the aid to sales 
is considerable. 


These heaters can be used 
for .supplying customers, 
re-ordering to replace 
heaters sold, It provides 
a convenient unit of sale 
to the trade, netting a 
nice profit where no inyest- 
ment is necessary when 
shipment is made direct 
by us. 


Send us your order today ! 














Mr. Plumber 


**Taco Display. Stand”’ con- 


_ sists of No.0; No: 1, No. 2, 


and No. 3 Domestic Heaters 


_ attractively displayed. 


The placing of one of these 
Stands in your show room 
will be an effective aid to 
future sales. 


The price to the trade is 


$59.00 


— slightly under the usual 
selling price of the heaters 
shown. 


Freight allowed East of the 
Mississippi and North of 
Ohio. In other parts of the 
country, freight allowed in 
the amount of $1.00 per cwt. 


Order one from your job- 
ber today! 


Thermal Appliance Company, Inc. 


342 Madison Avenue 


New York City 


Mention Domestic ENcIngertnc when writing advertisers. 
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ELF.OILING BULLDOZER DEEP WELL 
POWER PUMP or WORKING HEAD 


Now that the demand for power pumps has so definitely 
swung to self-oiling or self-lubricating types, Myers Self-Oiling 
Bulldozer Power Pumps for either shallow or deep service 
occupy a more important position than ever before. 















Originated, patented, developed, produced and distributed 
by MYERS, those who sell them have a feeling of security as 
well as of pride in the knowledge that they are supplying their 
customers with the very latest of proven and protected self- 
oiling power pumps with an established reputation for quality 
and dependability. 

















When you sell the MYERS you are selling something more 
than just power pumps. Catalog, information and prices to 
live dealers. 


THE FL.E.AMYERS & BRO.&¢9. 


ASHLAND, OHIO. 


Manufacturers for over Fifty Years of MYERS HONOR:BILT’PUMPS for Every Purpose. 
WATER SYSTEMS-HAYand GRAIN UNLOADING TOOLS - BARN, FACTORY and 
GARAGE DOOR HANGERS- STORE LADDERS. Etc. 




















Mention Domestic ENGINEERING when writing advertisers. 
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neyman plumber and plumbing instructor, of Washington, 
D. C.; Harold L. Spates, journeyman plumber, of Norwalk, 
Conn.; George L. Wigglesworth, assistant master plumber, 
of Naugatuck, Conn.; J. A. Mulvey, journeyman plumber, 
of Tampa, Fla.; John Arthur Walker, master plumber and 
plumbing instructor, of Jacksonville, Fla.; Frederick P. 
Maeder, plumbing instructor, of Appleton, Wis.; Robert 
Barnwell, plumbing instructor, and Henry Pommerenck, 
journeyman plumber, both of Madison, Wis.; Henry D. 
Mathias, plumbing inspector, of Regina, Sask., Canada. 





NEW YORK CHAPTER A. S. H. V. E. HEARS ABOUT 
FEDERAL RESERVE SYSTEM 

An interesting and instructive discourse on the intri- 
cacies of the Federal Reserve Bank, given by W. Randolph 
Burgess, assistant federal reserve agent of the Federal 
teserve Bank, New York City, was heard by the members 
of the New York Chapter of the American Society of 
Heating and Ventilating Engineers at its monthly meeting 
held at the Building Trades Club. 

Following the dinner President R. H. 
siding, called first on W. H. Driscoll, Jr., 
the parent organization, to give a resume of the happen- 
ings at St. Louis. Mr. Driscoll stated that the convention 
was one of the great meetings of the society, not in point 
of the number in attendance but in the intense and con- 
tinued interest that was manifested by the delegates from 
the beginning through to the final session. In concluding 
his remarks the speaker called attention to the fact that 
he, as chairman of the committee, appointed to make a 
survey on National Society conditions in general, would 
like an expression from each member who cared to sug- 
gest any changes that in his mind might advantageously 
be made, especially with reference to the rate of dues. 


Carpenter, pre- 
past president of 


pL Op Led sD 


oe ee 


seen PECO 





fuctings on your next 
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President Carpenter then introduced Mr. Burgess, who 
in an effort to give his audience some idea of the tre- 
mendous flow of business consummated daily by the Fed- 
eral Reserve Bank stated that 20 tons of coin are handled 
daily on an average and, through the clearing house for 
out of town checks, about a half million of these pass 
To illustrate the chief purpose for which the 
Burgess had a number of charts 
financial conditions prior to and 


each day. 
bank was organized, Mr. 
which clearly 
after the inauguration of the system which centralizes the 
cash surpluses which banks must carry. Besides reducing 
the required cash surpluses banks were by law compelled 
to keep on hand at all times by almost one-half, or to 13 
per cent of their total deposits, the New York Federal Re- 
serve bank has steadied interest and discount rates, ac- 
cording to the speaker. That the Federal Reserve system 
of banking regulates the borrowing and lending of money, 
that it puts the reserves of member banks to use to some 
and that it is semi-governmental in that of the 
directors three are federal while the 
other six are elected by member banks, were other features 
covered. At the conclusion of his talk Mr. Burgess held 
a forum, in which he answered questions clarifying the 
workings of his institution. 

It has been arranged to have H. W. Corbett, an archi- 
tect in New York City, address the March meeting. 


presented 


extent, 


nine appointees, 


OREGON CONVENTION TO BE HELD IN SALEM 

The annual convention of the Oregon Master Plumbers’ 
Association will be held in Salem instead of in Klamath 
dated. A change in local conditions 
convention headquarters, ac- 
The convention will be held 





Falls as originally 
made it seem wise to shift 
cording to state officials. 
May 19, 20 and 21. 
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MAIN OFFICE AND WORKS 


Baltimore 
Cleveland 


New York 
Philadelphia 


with PECO fittings 


from stock 


We manvfacture a full line 
of Cast Iron Screwed and 
Flanged Fittings, Flanges 
Unions and Cast tron Drain- 
age Fittings, Black Coated 
and Galvanized. 


STEAM AND 
DRAINAGE 
FITTINGS 


+ JEANNETTE, PA. 


Detroit 
Chicago 


St. Louis 
Toledo 
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PRODUCT Y..... 
TRAP SCREW FERRULES 


Sixteen years experience in the manufac- 
ture of plumbing 5; alties has given us 
a thorough knowledge of the requirements 
of the trade. 


Our trap screw ferrules are accurately 
machined, clean cut and nicely finished— 
the line is complete in range and design. 


RICHMOND 


FOUNDRY & MANUFACTURING CO. 
RICHMOND, VA. 


‘A: DEPENDABLE SOURCE: OF SUPPLY: 















See 


Malleable 
Iron 
Fittings 


All standard types and sizes 
quickly delivered in any quantity 
Send for catalog 


The Kennedy Valve Mfg. Co. 
ELMIRA, N. Y. 


Branches in principal cities 


ay 
Syke 
— 

















PROTECTS | 
AGAINST FIRE 
Write for reasons why you 


should handle the Ste- 
vens Automatic Damper. 


Distributed by 


The Stevens Specialty Co. of N.Y. 
26 Cortlandt St. New York, N. Y, 


UNCONDITIONALLY GUARANTEED 


»ARROW> 


TRADE MARK 





rmm=n 


PNEUMATIC—STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 
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| NEW YORK CITY MASTER PLUMBERS ENJOY STAG 


DINNER AT HOTEL ASTOR 

A notable party of New York City master plumbers, 
together with representatives of manufacturers and supply 
houses, met for a stag dinner at the Hotel Astor, New 
York City, Saturday evening, February 26. 

After the dinner, the 300 present devoted their atten- 
tion to Matthew J. Kennedy, president of the Master 
Plumbers’ Association of the City of New York, who acted 
as toastmaster. Mr. Kennedy read, first of all, telegrams 
from many notables, including William G. Bergner, sec- 
retary of the National Trade Extension Bureau; United 
States Senator Walsh of Massachusetts; Alfred E. Smith, 
governor of New York; Thomas Nolan of Albany, N. Y., 
national vice president of the master plumbers; Jolin J. 
Vogelpohl, of Cincinnati, Ohio, past national president; 
Jeremiah Sheehan of St. Louis, national director; Henry 
E. Longley, Wilmington, N. C., past national president; 
Alexander Coleman, San Francisco, Calif., national secre- 
tary, and many others, expressing regrets at their inability 
to attend. 

Mr. Kennedy introduced Fergus M. McLoughlin, past 
secretary of the Manhattan branch, and editor of the 
Ladle, who was in charge of the party, praising him for 
the work he had done for the association. At the con- 
clusion of Mr. McLoughlin’s remarks, he was presented 
with a beautiful diamond ring as a testimonial of his 
guests’ regard. 

Then followed in rapid order, talks by Jere L. Murphy, 
director of the national association; Frank J. Fee, chair- 
man of the national scholarship committee; Stephen H. 
Welch, president of the New York State Association; 
Samuel F. Wilson, director of the national association; 
B. Joseph O’Donnell of the Trade Extension Bureau; Wil- 
liam J. Collins, county clerk of New York; Thomas W. 
Edgerton, president of the Brooklyn branch; J. Power 
Donnellan, an attorney; William J. Flynn, commissioner 
of public works and a member of the Bronx branch; 
Charles A. Harnett, state commissioner of motor vehicles; 
Charles S. Pierce, president of the Richmond branch, and 
Harry Sugarman, president of the Bronx branch. 

Entertainment was of the highest class. A good or- 
chestra, with a specialty man who could entertain the 
crowd, had been provided, the leader succeeding in bring- 
ing out considerable melody from the crowd of male 
voices when he called for the old songs. In addition, two 
broadcasting units, the Record Boys and the Criterion 
Quartette, put on their respective acts. 





PLUMBING AND HEATING FIRM HOLDS SILVER 
ANNIVERSARY 

A silver anniversary jubilee is being celebrated by the 
firm of Paul B. Buchwald, Incorporated, plumbing and 
heating contractors, of Baltimore, Md. The growth of the 
concern, it is said, has been coincident with the growth of 
the industry in Baltimore for the last two and a half 
decades. 

The plant still occupies the site at 4603-4607 Harford 
road on which Paul B. Buchwald began business in a very 
small way, in 1902. The celebration recalls that in the 
beginning the site was well in the country. Mr. Buchwald 
began by carrying his materials to work on his back. Later 
he was able to purchase what was then the fastest mode of 
locomotion for such work—a horse and wagon. 

Today the firm of Paul B. Buchwald, Incorporated, 
keeps four large motor trucks in constant operation—an 
eloquent commentary on the progress of the industry. 

Mr. Buchwald, at the age of seventy-two, still takes an 
active part in the business. He is assisted by his two sons. 
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Clip the coupon and 
get this DATA BOOK 


HE Stockham Book is vest-pocket 


size because it’s the constant com- 
panion of everyone who has one and 
who needs to figure piping and pipe- 
fitting requirements. 

The Stockham Book gives you di- 
mensions, weights, sizes, designs—all 
the data you need to easily and quickly 
figure your material for every job. 


Stockham Fittings cover every re- 
quirement for cast iron or malleable 
fittings—screwed, flanged or drainage 
—for gas, water, steam, oil or air. 


To make it easy for you to quickly 
get fittings, your only requirements are 
the Stockham Book and a telephone to 
call your supply wholesaler. 

Stockham Fittings are sold only 
through wholesalers in all principal 
cities. For everything you need, the 
wholesaler deserves your patronage — 
he invests heavily in stocks of thousands 
of items and has them constantly avail- 
able for you at the lowest possible cost. 


STOCKHAM 


PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALABAMA 


BROOKLYN, N.Y. CHICAGO, ILL. 
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P. 
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STOCKHAM 





LOS ANGELES, CAL. |“ 
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STOCKHAM 
FITTINGS 


07-4 ¥-4 rele: 
“G 99 


LIST PRICES 


728. 88) 


DIMENSIONS 























Malleable fittings. F ff 
Screwed, flanged or . , 
drainage fittings for Ps : 
gas, water, steam, Ps Please 
oil or air 7” ____ Send me the 
Pd Stockham Book. 
ai NAME 
a 
au 
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Mail coupon to Stockuam Pipe & Firtincs Co. 
BirMINGHAM, ALA. 


FITTINGS 











MANUFACTURERS 
PIPE, FITTINGS,VALVES AND HEATING 


GENERAL OFFICE 


DOMESTIC ENGINEERING 


For Plumbing  Installa 
tions where quality is the 
ultimate consideration 
we recommend the use of 
Hajoca Iron }Specialties. 
Soil Pipe, S@il Fittings 
and Plumbers’ Castings 
made at our Jron Works 


at Norristown, Pa. 


Every Length of Hajoca 
Soil Pipe ts 
Hydraulically Tested. 


The painstaking care with 
which Hajoca_ products 
are made insures lasting 


Se halsse-tenaleler 


BMay we send you our 
Bbooklet on Hajoca Iron 


Specialties and Plumbers’ 
Castings? Write to De- 
partment 8. 





(7010) Bhoe 


BP WLADE LPHIA, Pa. 
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Mention Domestic ENGINEERING when writing advertisers. 
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Convention Dates 


March 14, 15 and 16, 1927.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Indianapolis. 

March 14, 15 and 16, 1927.—The annual convention of the 
Kansas Master Plumbers’ Association, at Wichita, Kans., with 
headquarters at Broadview Hotel. 

March 21, 22 and 23, 1927.—The annual convention of the 
Missouri State Association of Master Plumbers at St. Joseph, 
with headquarters at the Robidoux Hotel. 

March 24 and 25, 1927.—The annual convention of the On- 
tario Society of Domestic Sanitary and Heating Engineers at 
Guelph, Ont., Canada. 

March 25 and 26, 1927.—Meeting of the Ontario Plumbing 
and Drain Inspectors, at Guelph, Ont., Canada. 

March 29 and 30, 1927.—The annual convention of the New 
York State Association of Master Plumbers at the Hotel 
McAlpin, New York City. 

March 29 and 30, 1927.—Michigan State Association of 
Plumbing and Heating Dealers, at Flint, with headquarters at 
the Durant Hotel. 

April 5 and 6, 1927.—Annual convention of the Massachu- 
setts State Association of Master Plumbers, Inc., at the New 
Statler Hotel in Boston. The night-before celebration and 
banquet will be held April 4. 

April 5, 6 and 7, 1927.—The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 

April 7 and 8, 1927.—The annual convention of the Louisi- 
ana-Mississippi Association of Plumbing and Heating Dealers, 
at Gulfport, Miss. : 

April 11 and 12, 1927.—-The annua] convention of the Okla- 
homa State Association of Master Plumbers, in Muskogee, 
Okla., with headquarters at the Severs Hotel. 

April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock, with 
headquarters at. Lafayette Hotel. 

April 28 and 29, 1927.—Annual convention of the Georgia 
State Association of Master Plumbers, at Macon. 

May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Texas Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C. 

May 9, 10 and 11, 1927.—Annual convention of the Kentucky 
State Association of Master Plumbers and Sanitary Engineers, 
at Newport, Ky. 

May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at the Cos- 
mopolitan Hotel, Denver, Colo. 

May 10, 11 and 12, 1927.—The annual meeting of the Na- 
tional Pipe & Supplies Association, at Pittsburgh, Pa. 

May 16 and 17, 1927.—The annual convention of the Ten- 
nessee Association of Master Plumbers, at Nashville. 

May 17 and 18, 1927.—The annual convention of the Penn- 
Sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 

May 17 and 18, 1927.—Annual convention of the New Jersey 
State Association of Master Plumbers at the Elks Club, 
Newark. 

May 17-20, 1927.—-The eighteenth annual convention of the 
National District Heating Association at West Baden Springs, 
Ind. 

May 19, 20 and 21, 1927.—The annual convention of the 
Oregon Association of Master Plumbers, at Salem, Ore. 

May 26, 27 and 28, 1927.—Second annual convention of the 
National Association of Plumbing and Heating Salesmen, at 
the Robert Treat Hotel, Newark, N. J. 

May 27 and 28, 1927.—Annual convention of the Washington 
State Master Plumbers’ Association at a city to be determined 
later, 

June 1, 2, 3 and 4, 1927.—Thirty-eighth annual convention 
of the Heating and Piping Contractors National Association, 
at West Baden, Ind., with headquarters at the West Baden 
Springs Hotel. 
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‘‘CHICAGO’”’ 
No. 2 
Power Pipe Thread- 
ing Machine 
For 
Production and Precis- 


ion Threading 


PORTABLE 





Capacity 4" to 2’ Pipe 
= *tolh’ Bolt 


FEATURING: 
Quick Die Change 
Automatic Die Head 
Three Speeds 
Perfected Oil Control 


Send for Catalog. 
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CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS. U.S. A. 





Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or ‘“‘R” 
and “L” nipples, and therefore SAVE YOU TIME 


and MONEY. 


Illustration shows 
position of pipe in 
sleeved hub after 
being screwed into 
top fitting. 


NOTE: Oakum 
cannot possibly 
work thru joint, 
or pass end of pipe. 


Simply drop pipe 
into sleeved hub, 
screw into top fit- 
ting, calk—and the 
job is done. 


cturers of a complete line of fittings for 
Mier CAST IRON or SCREWED PIPE instal- 
lations. We have fittings for any type operation 
—whether a skyscraper, hotel, apartment build- 
ing or small cottage or bungalow. 
Write today for catalog of modern and econom- 
ical plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 


1100 W. 38th St. :: Chicago, Ill. 


Warehouses: Chicago, Ill., Gadsden, Ala. 
Factories: Gadsden, Ala 
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Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
Pressure water supply ~ 


Water Closets for every type or clase of 
service. 


Frost Proof Closets. Direct flush 
or after flushing 


Write for catalog 


Philip Haas Co., Dayton, O. 








An Ounce 
of 
Prevention 


Boiler troubleis expensive. We don’t give McDonnell 
& Miller Duplex Water Feeders away, but they cost 
a lot less than trouble. Prevent burned boilers and 
cracked sections by installing McDonnell & Miller 
Duplex Water Feeders on all low pressure steam 
heating jobs. 





Ask for Bulletin D 6. 


v MSDONNELL & MILLER gay 
WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush Terminal, N. Y 
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RADIATOR HANGER 


These safer hangers are adapted to ANY 
type of wall construction—concrete, 
brick, hollow tile, gypsom block, or frame. 
Only one anchor bolt per hanger. Ad- 
justable both laterally and vertically. 


HEALY-RUFF COMPANY Style R 
770 Hampden Ave., St. Paul, Minn. 








June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hote] 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 

June 6 to 11, 1927.—The national convention of the Amer- 
ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 

June 8, 9 and 10, 1927.—The annual convention of the Utah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 

June 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Min- 
neapolis, Minn., with headquarters at Hotel Radisson. 

June 21-24, 1927.—The ninth annual convention of the 
Women’s Auxiliary to the National Association of Master 
Plumbers, at- Minneapolis, Minn., with headquarters at the 
Radisson Hotel. 

June 28, 29 and 30, 1927.—The semi-annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
White Sulphur Springs, West Virginia. 


Other Trade Events 

March 14, 1927.—Annual dinner and dance of the Master 
Plumbers’ Association of Springfield and Vicinity, at Spring- 
field, Mass. : 

March 14-19, 1927.—The Second National Heating and Ven- 
tilating Exposition, Twelfth Regiment Armory, New York 
City. 

April 2-9, 1927.—The annual Own Your Home Exposition, at 
the Coliseum in Chicago. 

April 2 to 9, inclusive, 1927.—Fifth annual “Buy Your Own 
Home” Exposition, at the Twenty-third Regiment armory, 
Brooklyn, N. Y. 

April 9, 1927.—Second annual Bosses Night of New York 
Chapter No. 2, National Association of Plumbing and Heating 
Salesmen, at the Hotel Pennsylvania, New York City. 

April 18, 1927.—Sixth annual dinner dance of the Maryland 
Master Plumbers’ Association, at the Hotel Emerson, Balti- 
more. 








MAINE DISCUSSES CREATION OF BOARD OF 
PLUMBING EXAMINERS 

Creation of a Board of Plumbing Examiners for the 
state of Maine is under discussion in the Maine legislature, 
having been sponsored by the Maine State Association of 
Master Plumbers. It is the first bill seeking legislation of 
that character which has stood any chance of being 
adopted by the state, although there has been opposition 
to it from several sources. 

At the hearing before the Legal Affairs committee, 
Franz U. Burkett of Portland handled the case for the 


proponents. Dr. C. F. Kendall, state health commissioner, 


outlined the need for such a bill, stated that it had the 
endorsement of the master plumbers and that it came at 
a time when they recommend adoption of the Hoover 
Code, which has already been adopted by the state health 
department. , 

Dr. E. P. Goodridge of Portland stated that adoption 
of the measure would materially improve conditions at 
boys’ and girls’ camps in Maine and that because of the 
desirability of this summer business and its bringing to 
the state large numbers of young people for the summer 
season, every precaution should be taken to maintain the 
highest sanitary standards. Edwin S. Reed of Augusta, 
president of the state association, and A. P. Goodhue of 
Belfast also spoke in favor of the bill, and many master 
plumbers endorsed the measure. 

Representative Eustis of Strong, spoke in opposition to 
the bill on behalf of small hardware dealers in some of 
the smaller towns. He declared that it would prevent 
their handling plumbing jobs in those communities. Harry 
Reed of Portland desired that an amendment be made ‘0 
the bill which would also require journeymen, as well “5 
master plumbers, to be licensed. The matter was taken 
under advisement by the committee. 
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Six-Tube Continental Classic Radiators are made in the follow- 
i n., 20in 


ing five standard heights: 38 in., 32 in., 20 in., 23% 


Continental Classic Radiators 


e 
Make folks ask — “Who did the heating?” 


HE best way for you to start some profitable “word of mouth” 
advertising is to install artistic radiators; they invite the question, 
“Who did the heating?” 

Continental Classic Radiators are easy to figure—the g-in. width on 
the six tube is the same as the old three-column type. 

With the Continental six-tube radiator, you can get the most actual 
footage into the least space. This will appeal to the home owner. The 
price of six tube 1s the same as the old type three-column. Continental 
Classic Radiators will help you to get credit for the good piping that’s 
hidden in the cellar. 


“Your name here............. 


And your address here... on 
will bring youcomplete specifications and prices—they’re worth having. 





(ontinental Heater (rporation 


The four-tube Continental Classic Ra- 
diator is 5 %-in. wide — made in the General Office and Factory 


Swaeeee 9 Dunkirk, N.Y, U.S.A. 
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When good work goes 


for naught 


A valve acts up, and the good will gained by a 
first rate plumbing job is lost. In cases like this, 
good work goes for naught. 


The only fault on the part of the plumbing and 
heating contractor was his mistake in allowing 
one weak link in the chain of equipment for 
which he is held responsible. Yet one weak 
link is one too many. 


It’s a simple matter to make sure of the right 
valve—just be certain that your men install 
genuine Jenkins. 


Make sure your men see the 
Jenkins “Diamond” 


The “Diamond” mark, without which no valve is a 
genuine Jenkins has identified for over 60 years valves 
that give an extra measure of service. 

This ‘‘extra measure’’ means the ability to withstand pipe 
strains—expansion or contraction, lifting or settling. It 
means definite assurance that, as far as valves are con- 
cerned, your good work shall not go for naught. 

There are genuine Jenkins Valves for practically every 
plumbing, heating, fire protection and power plant 
service. In standard, medium and extra heavy patterns 

in bronze and in iron. 


JENKINS BROS. 


524 Atlantic Avenue... __ ope Poe dene 
133 No. Seventh Street 
646 Washington Boulevard 


..New York, N. Y.- 
.....Boston, Mass. 
Philadelphia, Pa. 
.Chicago, Ill. 


JENKINS BROS., Limited 


FACTORIES 
Elizabeth, N. J. 


Montreal, Canada London, England 


Bridgeport, Conn. Montreal, Canada 





Always marked with the "Diamond" 


enkins Valves 


SINCE 1864 


Jenkins Bronze 
Rapid Action Valve 


Fig. 168 
Screwed, Jenkins Standard 
Bronze Radiator Angle 
alve 





Fig. 112 
Jenkins Bronze Hose Angle 
Valve 








Fig. 370 
Screwed, Jenkins Standard 
Bronze Gate Valve 








| 

Fig. 600 

Screwed, Jenkins Medium 
Pressure Bronze Globe Valve 
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AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








OPENS NEW YORK WHOLESALE HOUSE 
Edward Beckenstein, well known to the trade in Greater 
New York, has opened a wholesale house on his own 
account at 1104 East Tremont avenue, Bronx, New York 
City, where he will wholesale both plumbing and heating 
supplies. 





PARK & McKAY BUILDING NEW BRANCH 
Park & McKay, 237-245 Bagley avenue, Detroit, Mich., 
have broken ground for a new and modern brick and steel 
building to be used as a branch near the Ford River Rouge 
plant in Fordson, Mich. The branch will be located in a 
network of main highways making it convenient to reach 
.from many of the outlying districts of Detroit. 





SPEAKMAN CO. BUILDING NEW PLATING PLANT 

Speakman Co., Wilmington, Del., is erecting a new, ad- 
dition to its plant for applying the new chromium finish 
to its brass goods. This new process will be used in addi- 
tion to the regular nickel plating process. The new 
process will be used by the Speakman Co. under a license 
from the Chromium Corp., which owns patents on the 


processes, 





PIERCE, BUTLER & PIERCE MFG. CORP. MOVES 
BROOKLYN OFFICES 
Offices of the Pierce, Butler & Pierce Manufacturing 
Corporation have been moved from 32 Snediker avenue, 
Brooklyn, N. Y., to 9602 Metropolitan avenue, Forest Hills, 
L. I., according to an announcement recently issued. 





U, S. RADIATOR CORP. ELECTS OFFICERS AND 
DIRECTORS 

At the annual meeting of the stockholders of the United 
States Radiator Corp., Detroit, Mich., held February 23, 
in Buffalo, N. Y., the following directors were elected: 
Henry T. Cole, George A. Ducharme, Robert J. Gross, 
E. E. MeNair, S. T. Miller, Fred T. Murphy, M. J. Murphy, 
J. Brooks Nichols and L. H. Paddock. 


~ company 


At a meeting of this board held in Detroit, Mich., 
March 5, Henry T. Cole was elected president of the cor- 
poration. E. E. McNair and J. F. McIntire were named vice 
presidents, and W. E. Mosher, secretary and treasurer. At 
the same meeting the directors declared the regular quar- 
terly dividend of fifty cents a share on the common stock, 
and $1.75 on the preferred, both April 15 to 
stockholders of record at the close of business April 1. 

The balance sheet of the corporation, recently sent out 
to stockholders, showed a total income of $1,867,667.08, 
with net earnings of $1,685,513.85. 


payable 


MILWAUKEE FLUSH VALVE CO. INCREASES 
CAPITAL STOCK 

At a meeting of the directors of the Milwaukee Flush 
Valve Co., Milwaukee, Wis., on February 28, it was de- 
cided to increase the capital stock one third and to declare 
the regular first quarterly dividend of 10 per cent. This 
has more than within the 
past five years, and was able to declare a 42 per cent divi- 
dend for the year 1926. 


tripled its business 


N. A. B. M. IN NEW HEADQUARTERS 


Wm. M. Webster of 
of Brass Manufacturers 


National 
announced 


Commissioner the Asso- 
ciation just the 
removal of his headquarters from City Hall Square build- 
ing to 31st floor, Pure Oil building, 35 East Wacker 
drive, Chicago. 


has 





MURRAY W. SALES & CO. 
CONFERENCE 

The entire sales force of the Murray W. Sales & Co., 
Detroit, Mich., attended the sales conference held Febru- 
ary 9,10,11and12. There was a good program for every 
day, and the following gave talks: A. Daniel; W. B. Gault, 
credit manager; M. G. Brown, purchasing agent; R. E. 
Schultz, office manager; H. B. Auger and E. J. Cobel; C. M. 
Root, manager steam department; J. H. Meier, superin- 
tendent; J. A. McLaren and Mr. Gudnau, both of the pro- 


HOLD SALES 








Left to right: R. E. Schultz, C. G. Strong, J. Creegan, Fred Finn, E. J. Cobel, A. Wolff, D. J. Dailey, Fred A. Schossow, W. B. 


Gault, J. A. MeLaren, L. Bleasdale, M. G. Brown, Fred Lapworth, 


Stewart Kelly, O. G. MeMann, Arthur Daniel, J. B. 


Stewart, M. F. Armour, H. B. Auger, N. T. Tifft, J. H. Meier, R. J. Nentwig, Robert Dinning, W. F. Malo, L. T. Mann, C. M. 
Root, C. A. Darwin and John Perley.—From photo taken at the sales conference of the Murray W. Sales & Co., Detroit, Mich. 
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Photograph taken at the annual sales convention of the National Radiator Co., Johnstown, Pa., held January 17 and 18 


motion department; Fred A. Schossow of the sales promo- 
tion department; R. J. Nentwig, sales department; O. G. 
McMann, sales department; Stewart Kelly, sales depart- 
ment; A. Wolff, sales department; J. Creegan, assistant 
sales manager; C. Strong, J. Perley, Fred Lapworth and 
George Kaye, salesmen; M. F. Armour, steam specialty 
salesman; Fred Finn, sales department; James Kennedy; 
R. Paterson; L. Bleasdale of the Flint branch; D. J. Dailey, 
sales department, and C. A. Darwin. 
KURTZ CO. ANNOUNCES EXPANSION 

A program of expansion for the L. H. Kurtz Co., of Des 
Moines, Iowa, has been announced by Louis C. Kurtz, 
president. The company has purchased a piece of im- 





proved business property vu Third street. The new addi- 
tion will house the wholesale plumbing and hardware 
departments of the L. H. Kurtz Co. The property has a 
frontage of 44 ft. on Third street and is 132 ft. deep. The 
building will be remodeled and two more stories will be 
added. When the rebuilding is completed, it will house 
the plumbing department of the company. The first floor 
of the retail store at 312-314 Walnut street will be com- 
pletely remodeled, and the offices will be removed to the 
second floor, where general offices of the plumbing and 
heating, wholesale and retail departments will be pro- 
vided. The sales room for the plumbing department will 
be continued on this floor. Work on the proposed im- 
provements will begin at once, Mr. Kurtz stated. 
DETROIT TORCH & MFG. CO. APPOINTS 
REPRESENTATIVES 

The Detroit Torch & Mfg. Co., Detroit, Mich., recently 
announced that the Grant-Chater Co., 415 Metropolitan 
building, Toronto, Ont., Canada, has recently taken over 
the sale of the former company’s product in that territory. 
In the Pacific Coast territory the Wm. P. Horn Co., Rialto 
building, San Francisco, Calif., has been appointed to 
represent the Detroit company. 








BUCKEYE BLOWER CO. OPENS BRANCH OFFICE IN 
MILWAUKEE 

The Buckeye Blower Co., Columbus, Ohio, announces 
the opening of a branch office on March 1 at 409 Loan & 
Trust building, Milwaukee, Wis. Jerome J. Kelly, for- 
merly with the Bayley Mfg. Co., has been appointed dis- 
trict manager at Milwaukee, by H. W. Page, sales man- 
ager of the Buckeye Blower Co. 


MOVES TO NEW LOCATION 


Announcement is made of the removal of the Sanitary 
Bath Curtain Mfg. Co. of New York City to its new loca- 
tion at 175 Varick street, corner of Charlton street. 





HOFFMAN HEATER CO. ENTERTAINS CAMDEN 
MASTER PLUMBERS 

The Hoffman Heater Co., Louisville, Ky., entertained 
the Master Plumbers’ Association of Camden, N. J., Febru- 
ary 15, at the Walt Whitman Hotel in that city. The hosts 
for the company were W. S. Grier, manager of the Phila- 
delphia branch, and F. A. Grier. 

More than thirty members, led by H. J. Eichfeld, were 
present and listened to some interesting talks given by both 
Messrs. Grier. After a delightful buffet supper, they were 
told of the new financing plan and advertising program 
inaugurated to assist the master plumbers in selling water 
heaters. 





DETROIT SALESMEN HEAR TALK ON DISTRIBUTION 


At the regular monthly meeting of the Detroit Associa- 
tion of Plumbing and Heating Salesmen held in connec- 
tion with a dinner at the Wardell Hotel in that city, 
Thursday evening, March 3, the recently elected officers 
were inducted into office. 

Following the regular routine of business, President 
George Larkin introduced Lansing W. Thoms, sales man- 
ager of a Detroit automobile concern. Mr. Thoms drew a 
very interesting comparison between the competitive con- 
ditions in the retail automobile business and the retail 
plumbing and heating business. 

“The problem of competing for the family budget is be- 
coming more intense every day,’’ he said, ‘‘and the manu- 
facturer and wholesaler must realize that it is his job to 
worry about, and help direct the efforts of the retail 
plumbing and heating merchant to get more business. 
The retailer is the neck to the bottle of distribution in all 
industries, and if the plumbing and heating retailer is to 
get his share of the consumer’s surplus, he must compete 
with the other retailers for it,’”’ he continued, and went on 
to say: “Obviously the retailer who is most aggressive 
gets the business.’’ Mr. Thoms cited some very interesting 
facts about the growth of his company from one store to 
twenty in seven years, in an effort to hold its own against 
competition. He also emphasized the extensive advertis- 
ing and salesman training in his organization that has 
been necessary to meet the competition of retail dealers 
in other merchandise, 
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Flexitite Disc 
Gate Valve 
(Patented) 





1 








‘Ve 


125 lb. Standard Non-Rising 
125 lb. Standard Rising Stem 


100 Ib. Light Standard No. 25 


Flexitite Disc Gate No. 50 
Steam No. 30 

Hot Water No. 40 

Union Elbows No. 45 


50 Ib. Standard — No. 10 
125 1b. Standard No.1 No. 15 
Competition No. 2 No. 3 
Lock and Shield No.5 No. 5 


O-B 
Brass Valves 


are made in the following 
styles 


Flexitite Disc Gate Valves 


Stem No. 2) 


No. 21 


Radiator Valves 


Globe, Angle and Check 
Valves 


Renew- 
Brass able 
Disc Disc 
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\ VO LEAKAGE RISK WITH FLEXITITE DISC 
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‘4 5 
INSULATORS 
LINE MATERIALS 
RAIL BONDS 
@ CAR EQUIPMENT 


Why 


All This Fuss 
About a Valve? 


f THE reception that the trade is giv- 
ing the new principle of design embodied 
in the Flexitite gate valve means anything, 
then a gate valve that shuts off absolutely 
tight has long been greatly needed and 
sought after. 


Plumbers and steamfitters everywhere 
are responding to the news that they can 
now obtain a gate valve that never leaks. 


So much interest has developed that lead- 
ing wholesalers’ salesmen now carry a sample O-B 
Flexitite gate valve with them wherever they go. 


They find that experienced plumbers and steam- 
fitters—those who have an eye and a feel for 
things mechanically perfect—need only examine 
the Flexitite gate valve to be sure they should 
stock it and use it as standard. 


Ask your wholesaler to show you the Flexitite 
Gate—the valve that has made possible the use of 
the full-opening, free-flow gate valve where gate 
valves ought to be used, because the O-B Flexitite 
Disc shuts off tight. 








Ohio Brass Company 
Mansfield, Ohio 


325V 


PORCELAIN 











MINING 
MATERIALS mw) 
{ VALVES 
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LANDON 
INVISIBLE 
SHIELD 


Four Tube Landon Radiator Six Tube Landon Radiator 


New Exclusive Features 


THE LANDON RADIATOR is a long step forward in the heating field. 
Individual in its conception it fills every requirement. It is the most sanitary 
radiator made. It saves fuel, space, and gives the utmost in heating surface. 
Its surfaces are entirely smooth, its passages ample and it is assembled with 
right and left thread nipples. 

Its beauty, grace and style are qualifications that answer the demand today. 


With the Landon Invisible Shield it discharges the warmed air outward 
and into the room away from the walls and hangings. It eliminates the dis- 
coloration so prevalent. 


BE THE FIRST IN YOUR NEIGHBORHOOD TO INSTALL THEM. 
IMMEDIATE DELIVERY OF FOUR AND SIX TUBE IN 38, 32, 26 AND 
20 INCH HEIGHTS. 























Ask your jobber for information or. 
wesheamamen. re rere enner 
JANDON RADIATOR (COMPANY [NC. STREET wT ere eer ee eo a i ee a a ee oe 
NORTH TONAWANDA. N.Y. ena Te ne oe 
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“The average purchaser of our cars spends four to five 
hundred dollars in addition to turning in his old car. 
Many homes would benefit much more if that amount 
went into a new bathroom or heating plant instead of a 
new car. But it’s up to your retailers to get that money 
instead of us, if they can,’’ he said. He also emphasized 
the tremendous opportunity for replacement in our field, 
and told of the intense sales effort of the automobile 
manufacturers to sell new cars to present customers when 
changes and improvements were announced. He closed by 
saying that he had never seen a piece of retail plumbing 
advertised, and had never been personally solicited for 
business on either plumbing or heating. Mr. Thoms’ ad- 
dress was enthusiastically voted the most pointed and in- 
teresting, as well as instructive talk ever heard by the 
association. 


THREE TEAMS TIE FOR LEADERSHIP IN BALTIMORE 
BOWLING LEAGUE 

Three teams went into a tie for leadership in the Balti- 
more, Md., Wholesale Supply Bowling League as a result 
of the third series of contests. Three more teams are tied 
for second place, and the rest were strung out behind. A 
keen spirit of competition prevails, because of the close- 
ness of the leaders, and the chance every team still has 
to forge ahead. Scores to date are as follows: 





Won Lost Pctge. 
Standard Sanitary Mfg. Co. (factory)...... 7 2 -777 
ee LSS a Ce ea 7 2 TTT 
Oe, Mn I AGEN, oa be ede ele < 4.6 8.0 poles wscqele 7 2 Bi 
i Oi INR SUID oy sas 6 Sg acs 6 5592.54 S00 wd 6 3 666 
James Mobertaen Mig. Ce. .... 2. sce ccvcess 6 3 -666 
mC. TORII Ta oo aoa oo ee cece 6 3 .666 
Standard Sanitary Mfg. Co. hotties Se eae ae 5 4 555 
oe ee re a ee a a ae 4 5 444 
GC TR BOM, TAG ooo ois ise ecece es 4 5 444 
McAraie Ge Walee, TRG. 6 oc 6 ccc icdesscvcane 4 5 444 
Baltimore Plumbing Supply Co............ 3 6 .333 
Eastern Sanitary Supply Co...... FS estes ke $ 5 .222 
Mieteen & Biwet TO oink 5 oka Sos cascacese 1 8 111 











SEATTLE SALESMEN RE-ELECT OFFICERS 


The Seattle Association of Plumbing and Heating Sup- 
ply Salesmen held its annual meeting and election of 
officers recently at the Seattle Yacht Club quarters. All 
the officers were re-elected for the next six months. Paul 
Revelle of the Seattle Plumbing Supply Co. is president; 
Vincent Golden of Crane Co. is vie? president; R. B. 
Peeples of Walworth Co, is secretary, and Frank Carbury 
of Bowles, Co. is treasurer. After the usual reports a 
discussion was held regarding the sending of a delegate 
to the convention of the National Association of Plumbing 
and Heating Salesmen to be held in Newark this coming 
spring. It was finally decided not to attempt it this year, 
but to send a delegate to the 1928 convention. After the 
business meeting adjourned a “stag party’’ was held, and 
all present apparently enjoyed themselves greatly. 


NEW YORK SALESMEN HEAR TALK ON 
“SALESMANSHIP” 


“If you have not made yourself a better salesman during 
each working day, you have gone backward. Take a daily 
inventory of yourself.’’ This message brought 
to the Greater New York Chapter No. 2 of the National 
Association of Plumbing and Heating Salesmen by F. C. 
O’Meara of Detroit, the speaker at the chapter’s meeting 
at the Hotel Pennsylvania, Wednesday evening, Feb- 
ruary 16. 

“Salesmanship is an exact science,’ he 
men, urging them to learn the best methods of selling 
plumbing and heating goods, and of helping the com- 
munity by proper dissemination of information 


was the 


told the sales- 
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RAINBOW WATER 


SOFTENERS 


Have received the unqualified endorse- 
ment of users everywhere. 


Why? 


See our page advertisement in the 
March 26 issue. 


ZEOLITE ENGINEERING CO. 


4642 Ravenswood Ave. 
SOLON AISA) WO SIS HO G SASSO OS ASO) WG 
COC IC ICCA ICCD CACC CHO IO HCHOD 








Chicago, Illincis 


v v 


















Armstrong Bros. 
SOLID 
PIPE DIES 


Improved Design—Cut Like Lathe Tools 
Backed off Chasers made of Alloy Steel 
Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. - Chicago, U.S. A. 
























































Domestic ENGINEERING’s Advertising 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 
your copy of the paper and hand it, with 
the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. Clip 
this, attach your check for $4.20 and 
mail today. 
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EY are pump prospects, 
too. But before you"can sell 
them plumbing fixtures they must 
have running water. The Goulds 
line makes it possible for you to 
get the bulk of this business, for 
there is a Goulds Autowater sys- 
tem for every prospect—electric 
driven and engine driven..- 


The Goulds are quality systems 

not built to sell at alluring 
prices, but built to give the most 
practical and satisfactory service 
and long life. 


Autowater Outfit W-4, illustrated 
below; is one of the many popu- 
lar types o’ Goulds Systems which 
you can sell on convenient ce- 
ferred payments, netting your- 
self a liberal profit. 









Autowater Outfit 


Direct from well. Completely as- 
sembled and ready for connection to 
house piping and electric wiring. Capac- 
ity 210 Gallons per hour. 





exclusive features 
found in GOULDS 
AUTOWATER SYSTEMS 


Automatic Oiling Pump: Requires oiling once 
in two or three months. 

Outside Packed Plunger: Easy to repack; not 
necessary to take pump apart. 

Two Las Rubber Valves: instead of four small 
ones. 

Air Valve: no working parts to give trouble. 

Bleeder Valve: Keeps pump always primed; a 
self-cleaning valve. 

Crankshaft: drop forged steel. 

Air and Vacuum Chambers: extra large. 

Floating Belt Tightener: instead of spring ten- 
sion type. 


FACTORIES Send for: Catalogue 


Goulds Pumps Inc., Seneca Falls, N.SY. 


Please send§your catalogue 15 which shows a complete line of 
Goulds Autowater Systems. 


Name 
Street .. 
City vee 


. State 
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sanitation. Mr. O’Meara lauded the trade press for the 
work it is doing in spreading the gospel of sanitation, and 
stated it is his belief that the plumbing and heating in- 
dustries must do more for the country at large if they 
hope for a real opportunity. “It is time you took the 
stigma off the name ‘plumber.’ You do not respect your- 


selves enough. That is the reason that the jokesmiths 
continue harping on the old topic,’”’ he asserted. 

At the close of his talk, members discussed at some 
length the Bosses’ Night to be held by the organization 
on April 9, the discussion being capped by an invitation 
to one of the “bosses”? present to speak, W. T. Leonard, 
vice president and sales manager of the Handon Boiler 
Corp. He lauded the idea of the association, pointed out 
the dangers that should be avoided, and told the salesmen 
that his company would support the chapter and that he 
would ask his salesmen to join. 





P. R. MORK NAMED NEW YORK CITY CRANE Co. 
MANAGER 
P. R. Mork, for many years 
connected with the plumbing 
and heating fields in the Mid- . 
dle West, on March 1 became 


manager of Crane Co., New 
York City, succeeding Fred 
Bridgman. Mr. Mork has 


been identified with Crane Co. 
for 26 years, starting in the 
Minneapolis, Minn., branch of 
that company in 1901. Ten 
years later he was transferred 
to Duluth, Minn., becoming 
manager of that branch. Here 
he remained until 1924, when 
he was promoted to manager 
of the Minneapolis branch. In P. R. 
New York he will have charge 

of the New York exhibit rooms, as well as the Cherry street 
and Harlem warehouses, and general supervision over the 
business done in Manhattan and the Bronx. Mr. Mork 
has moved his family to a new home in Scarsdale, West- 
chester County, N. Y. 

Mr. Bridgman, his predecessor, becomes supervisor over 
several Crane Co. branches in the vicinity of New York, 
with the title of zone supervisor. He continues as vice 
president of Crane Export Co., and as a director of the 
Trenton Potteries Co. The new position gives Mr. Bridg- 
man more leisure, with less exacting duties, following his 
years of service. 

Mr. Mork’s place as manager of the Minneapolis branch 
has been filled by the promotion of C. D. Rye, who has 
been assistant manager of that house. 





Mork 





W. J. LYSAGHT DIES IN SAN FRANCISCO 

W. J. Lysaght, manager and owner of the Current Price 
Bureau of San Francisco, Calif., died suddenly of heart 
disease in that city recently. Mr. Lysaght had been asso- 
ciated with the plumbing business for many years, having 
been in the employ of Crane Co. as a salesman for some 
time before he established his price bureau. His widow 
and one son survive him. 





ANNOUNCE CHANGE IN NAME OF METER COMPANY 

The Equitable Meter & Manufacturing Co., of Pitts- 
burgh, Pa., announces that this company’s name has been 
changed to the Pittsburgh Equitable Meter Co., coinci- 
dently with the purchase of the assets of the Pittsburgh 
Meter Co, 
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The 
Pipe Cutter 
with Removable 


Blade—like a 













icei& uses a thin hammered 
steel blade that cuts easier 
with practically no burr, lasts 
longer and costs a third as 
much as ordinary cutter 
wheels. 


Housing protects the cutting 
blade. And it won’t break or 


warp. 


Can be used as a three blade 








cutter. 
Made by 
the makers Ritett No. 2 is as light as 
of the the ordinary No. 1 cutter. 
famous Its capacity is ly” to 2”. 
Slica_altt Made also in No. 3 (capacity 
Pipe - 1” to 3”) and No. 4-(capacity 
Wrench 2” to 4”) sizes. 
Get one from your 
= _ e Jobber or write us for 
Rite Vises 


complete information. 


and Pipe Wrenches 


Have you tried a FRI 21Pipe Wrench? THE RIDGE TOOL CO., : Dept. D : Elyria, Ohio 
It’s the tool you’ve been looking for—you 


can’t break the housing, you can’t lock 

it on a pipe and there are six other new 

advantages. Ask your Jobber. 

Sete makes also a complete line of 


yoke and chain pipe vises in all styles— PIPE WRENCHES 
with advantages you don’t get in ordinary VISES AND PIPE WR = Bs C H i 
CUTTERS 


vises. Ask your Jobber. 
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HOUSANDS of dollars will 

be spent this year in a com- 
prehensive national advertising 
campaign to back our dealer or- 
ganization and enable them to 
make DAYTON Water Systems 
one of the most important and 
most profitable phases of their 
business. Not one single selling 
aid has been over-looked. 


With a complete line —a line of 
proven dependa- 
bility —free from 
servicing—prices 
right —reason- 
able discounts 
and an enormous 
expenditure for 
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SURLY SYS 


Included in the DAYTON complete 
line are these models, pictured from 
left to right; Unisystem No. 25 

“Freshflo’ Deep Well System—The 


DAYTON “‘Cub”;and No 
Shallow Well System C9 C#9 peo 


je HOUSE 
<2 


March 12, 


advertising and sales promotion 
to back the dealer—no other 
Water System proposition offers 
as much. This will be a big 
year for every dealer identified 
with DAYTON. Right now is 
the time to investigate. 


You will be interested in the 
seven important points included 
in the DAYTON Dealer Plan. 
Write today,*using your busi- 
ness letterhead. 


The Dayton Pump 
& Mfg. Company 
39 W..S.. A. 


Pioneer Manufacturers of 
Private Water Systems 


Dayton, Ohio 


1927 
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Representatives of the May Oil Burner Corporation in attendance at the annual sales conference of the concern at its 
home office in Baltimore, Md. 


MAY OIL BURNER CORPORATION HOLDS SALES 
CONFERENCE 

Sales representatives of the May Oil Burner Corpora- 
tion of Baltimore, Md., met in annual sales conference at 
the home offices recently and discussed sales and advertis- 
ing plans for the coming year. A number of plans for 
aiding merchant dealers were discussed, and the inaugura- 
tion of a national advertising campaign was announced. 





P. AND H. TRAVELERS’ CLUB HOLDS ANNUAL 
PARTY 
The P. & H. Travelers’ Club of Toronto, Ontario, held 
its first annual ‘‘At Home” in the Canadian Foresters’ 
Building, 22 College street, Toronto, Ontario, Friday eve- 
ning, February 25. The dancing and entertainment was 
enjoyed by the members and their friends present. 


CHICAGO HOLDS SECOND SUCCESSFUL POWER 
SHOW 

More than $1,000,000 worth of power machinery and 
equipment was included in the exhibitions of some 270 
manufacturers in the second annual Midwest Engineering 
& Power Exposition, held February 15, 16, 17, 18 and 19 
at the Coliseum, Chicago. The ‘‘Chicago Power Show,’’ 
as it is commonly known, was much larger this year than 
it was last, the year of its inception, and the equipment 
on display entirely filled the large Coliseum and its two 
spacious annexes. 

A partial list of exhibits follows: The air filter and ven- 
tilating unit display of the American Blower Co., Detroit, 
Mich., was in charge of O. B. Cahoon. Other representa- 
tives of the company who were: J. H. 
O’Brien, Chicago district manager, E. W. Petersen, H. E. 


were present 





These three “eights’’ 


will interest you 





They will interest everybody in the 
plumbing business because they stand 
for the latest “Standard” improvements 
in the kitchen sink. On March 15 
‘Standard’ will tell the world about. 
them, in an announcement entitled 


Three “eights” that make 
new sink history 


“Ctandard”™ 


PLUMBING FIXTURES 


REMEMBER MARCH ts ¢h 








For All Purposes— 


ALL - STEEL 
WATER HEATERS 


For residences, apartments, 
hotels, laundries, barber 
shops, bath houses and 
wherever hot water is fe- 
quired, this all-steel maga- 
zine feed Wilks Water Heater 
will do the job. 


The coal mazazine is a great 
time and labor saver, since 
by filling this with coal, an 
even, continuous fire may be 
maintained for ten or twelve 
hours and longer, without 
any attention. 


Write for our catalog 
and dealer prices. 


S. WILKS MFG. CO. 


3515 Shields Avenue 
CHICAGO tet ILLINOIS 
H. M. SEDGWICK, Secy. & Treas. 





E. W. SEDGWICK, Pres. 
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Reduces 
Piping Cost 


XTRA large shower 

bath supply pipes, often 
used to minimize the danger 
of scalding and the annoy- 
ance of temperature 
changes, are unnecessary 
when Powers Shower Mixers 
are used. 


Style *‘C”’ for 
Concealed Piping 


Because—The pressure equalizing valve in the 
Powers Mixer instantly compensates and 
equalizes the pressures of hot and cold water 
before they enter the mixing chamber;- con- 
sequently, when a mixture is established, it is 
maintained regardless of the varying pressures 
that may occur in the piping as the result of 
the use of nearby showers, flush valves, 
faucets, etc. 


Another distinctive feature in the Powers 
Shower Mixer is the SAFETY STOP. This 
can be adjusted so as to place a maximum 
limit on the delivery temperature regardless 
of how far the mixer handle is moved. This 
eliminates danger of scalding from careless 
operation, dead water in hot water line, etc. 


Write for interesting book 


Our 20 page book shows the results of tests, 
and lists the names of hundreds of users who 
have brought their showers up-to-date with 
Powers Mixers. May we send you a copy? 


THE POWERS REGULATOR Co. 


35 years of specialization in temperature control 
2716 Greenview Avenue, Chicago 
Also New York, Boston, Toronto and 31 other offices 


See your telephone directory (3498) 
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Phelps, J. E. McClellan and J. F. Tobin, all of Chicago; 
H. E. Carlson of Davenport, Iowa; R. R. Ferguson, district 
manager, of St. Louis, Mo. 

The Bishop-Babcock Sales Co., Cleveland, Ohio, dis- 
played unit heaters, fans, temperature regulators and 
steam traps arid valves. J. C. Thompson, Chicago district 
manager, was in charge of the booth, and was assisted by 
E. T. Blaker of Chicago, F. E. Mooney of Milwaukee, O. A. 
Klema of Chicago, J. H. Daly of Denver, Colo., and J. J. 
Warneke of Minneapolis, Minn. 

John Boylston, H. J. Richter, J. P. Kiely and H. Nicolai, 
all of Chicago, were in the booth of the Boylston Steam 








At the convention of the National Pipe and Supplies Associa- 
tion.—Top picture, left to right: William M. Thompson, of 
J. B. Wise, Inc., Watertown, N. Y.; William B. Neal, of 
Somerville Iron Works, Chicago, and P. B. Wallace, formerly 
of Wolff Manufacturing Corp., Chicago—Middle row: Mr. 
and Mrs. F. B. Corcoran, of Fall River, Mass.; E. R. Tolfree, 
of X Laboratories, New York City, and Mrs. Tolfree.—Bottom 
row: F. W. Dows, of Keystone Supply Co., Philadelphia; 
James Bradley, of Bradley Supply Co., Chicago, and A. J. Bird, 
of Stockham Pipe & Fittings Co., Birmingham, Ala. 


Specialty Co., Chicago, which exhibited reducing valves, 
pilot reducing valves, steam traps, open flow traps, back- 
pressure valves and pump governors. 

The Buffalo Forge Co., Buffalo, N. Y., displayed a 
model induced draft fan, high pressure multi-stage blower, 
unit heaters and single and multi-stage pumps under the 
supervision of Cheyney Emmert, manager of the Chicago 
office. He was assisted by H. W. Wendt, vice president, 
A. G. Peterson, sales manager of the Buffalo Steam Pump 
Co., P. B. Campbell, W. J. McDowell, S. M. Trumbo and 
L. A. Dunbar. 


Casey-Hedges Co., Chattanooga, Tenn., showed a minia- 
ture working model of a multi-pass boiler. L. H. Mc- 
Gowan, assistant to the president, and W. A. Day, Chicago 
manager, were in charge of the booth. 

The valve display of the Chapman Valve Mfg. Co., In- 
dian Orchard, Mass., was in charge of J. H. Wahl, elec 
trical engineer. Other representatives of the company 
who assisted in the display were J. J. Duggan, treasurer, 
F. S. Kiley, J. T. Mulgrew and F. T. Bock. 

The Chicago Pump Co., Chicago, IIll., had a complet: 
display of non-clogging sewage ejectors, booster pumps 
house pumps, condensation pumps, vacuum pumps anid 
bilge pumps. J. Mannion, sales manager, was in charg: 
of the display, and was assisted by M. I. Weil, presiden 
W. D. Whittington, Indianapolis branch manager, and °. 
Holmes. 

Charles Clarage, president, L. O. Monroe, general man- 

















March 12, 1927 DOMESTIC ENGINEERING 91 


If you could have only one 
die stock in your shop— 


it would be the REED Ratchet! 


As you know, the old ratchet stocks are restricted in their action to cutting 
only threads that have the same pitch. 


While the REED Ratchet has no lead-screw, and can be adapted to cut 
any thread within its range, of any pitch, either right or left hand. This 
includes 1” to 2” threads having 111% pitch, either right or left hand; 14” 
and 34” threads having 14 pitch, either right or left. 





Also British Standard threads either right 
or left hand in both pitches, and bolt 
threads from 1” to 2”, either right or left. 







And in addition to taking the 
place of 8 or 10 stocks which you 
would otherwise need to cover this 
wide range— , 


Saves time on 
every job 

Having no lead-screw, 

the Reed does away with 


a good deal of needless 
work— 


The REED is the simplest 


stock made—and the 
handiest 


Plumbers and steamfitters find 
it especially easy to thread pipe in 
tight places with the REED. And 
its two pawls, instead of one, give a ratchet action on 


—No time is wasted hunt- 
ing for bushings, to fit a 
lead-screw to Cifferent sizes 
of pipe. And no need to 
turn up set screws to clamp 
the stock to the pipe. Just 
move one small cam— 
and the Reed Ratchet 
Stock is instantly centered 
on the pipe—and you go 
ahead and cut threads. 


twice as many teeth—just pull on the handle and you’re Pg 
cutting threads. Pa 
, ; 
Mail the coupon for the folder: “HE DIDN’T BE- Pi 
LIEVE THE DIE WAS CUTTING,” the true story of Pd — 
a plumber who found new and unexpected ease in pipe if yee 
threading. Also gives complete details of the REED. P Erie, Pa. 


¢ Gentlemen: 


¢ Sure, mail me the folder 
¢ “HE DIDN’T BELIEVE 
¢@ THE DIE WAS CUT- 


| STOCKS and DIES uri HileD mei 
VISES, ETC. if Nene Cee meee ee wees eeneeeeeee 
¢ 


7 CR TINIE 0.6506. c ce ciscccscaceases 


REED MANUFACTURING COMPANY, ERIE, PA. /“ Andress o.....00c0ccccccccssseeseeeseeees 
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ie 
The Power Boy 
M: Y 


Motorize Your 
Stocks and Dies’’ 


Ape 












URN a switch 

and away he 
goes—threading and 
cutting %” to 2” pipe 
so darned slick you wonder why you 
didn’t get him sooner. That’s the 
Power Boy—the workingest cuss you 
ever saw. You can’t tire him. Take 
him to the job(he weighs only 150 Ibs), 
plug him into a light socket and feed 
him pipe. He’ll do more work for his 
money than any man on your payroll. 






Drop us a line and we'll tell you Osi ay coop 
all about him—or any of his part- I'd like to have @ copy of the new 
ners in pipe-threading that may — ee 
interest you. Write to The Oster 

Manufacturing Co., 2077 East Name 

6lst Place, Cleveland, Ohio. Address 


City_ State 
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ager, C. R. McConner, Chicago manager, R. W. Wilson, 
sales manager, F. D. Lawrence and H. H. Valiquet were 
in charge of the display of the Clarage Fan Co., Kalama- 
zoo, Mich. Blowers, air washers and fans were shown. 

Crane Co., Chicago, exhibit of valves was in charge of 
M. W. Link, manager of the specialty department. 

C. A. Dunham Co., Chicago, displayed condensation 
pumps and receivers, heating specialties and a centrifugal 
vacuum and boiler feed pump in conjunction with an ac- 
cumulator tank. The exhibit was in charge of F. H. Miller, 
assistant sales manager, W. M. Zingheim and C. A. King. 

Water softeners and filters, displayed under the juris- 
diction of J. J. Felsecker, sales manager, J. C. Winslow, 
advertising manager, E. S. Thayer and E. S.. Shelley were 
the features of the exhibit of the Graver Corp., East Chi- 
cago, Ind. 

The Griscom-Russell Co., Chicago, exhibited air coolers, 
oil coolers and heaters under the direction of R. J. Pa- 
bodie, district manager, C. W. Hanna, W. F. Kendrick 
and J. W. McCausland. 

Unit heaters, unit ventilators, invisible radiators and 
heater coils were the features of the exhibit of the Herman 
Nelson Corp., Moline, Ill., which was in charge of W. L. 
Mack, E. J. Vermere, A. A. Vogel, H. A. Soverhill and 
yeorge P. Smith. 





George Kappel and William Culbert, 

captain.—Front row: C. R. Fowler, Warren Culbert and R. 

C. Bolsinger, secretary and treasurer, at a meet of the 
Heating and Ventilating Golf Association, Philadelphia 


Back row, left to right: 


J. C. Matchett, general manager, J. E. Erickson, sales 
manager, R. L. Gifford, president, and W. H. Lyons were 
in charge of the booth of the Illinois Engineering Co., 
Chicago, in which was shown boiler return traps, steam 
traps, vapor heating systems, pressure reducing valves and 
temperature control valves. 

Jenkins Bros., Chicago, displayed valves and gauge ves- 
sels under the direction of H. B. McLelland, H. A. Taif 
and George Davidson. 

Temperature and humidity controls were explained by 
G. B. Blanding and C. Torch of the Johnson Service Co., 
Milwaukee, Wis. 

P. J. Kelly, president of the Kelly Valve Co., Grand 
Haven, Mich., was in charge of that company’s display of 
valves. 

M. W. Huber and O. A. R. Schrader were in charge of 
the booth of the Modine Mfg. Co., Racine, Wis. They 
displayed unit heaters and concealed heating. 

A display of pipe and seamless tubing was the feature 
of the booth of the National Tube Co., Pittsburgh, Pa. The 
booth was in charge of W. L. Schaeffer, advertising man- 
ager, T. W. Gamble of Pittsburgh, Robert Wire of Chi- 
cago and J. V. Greer of St. Louis, Mo. 

The Permutit Co., New York City, 
water softeners and carbon dioxide recorders under the 
direction of F. S. Dunham, H. P. Sherwood, William Erick- 
son, I. J. Brady, R. S. Ellis and N. D. Doane. 


had a display of 
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San Equir 
Sepnc tank 


with San-Equip Septic Tanks are just [i] 
around the corner. Get in on them. Ol 
WRITE FOR OUR PROPOSITION TODAY 


Chemical Toilet Corp., Syracuse, N. Y. (m) 


TET 















Stop pipe thread leaks 
with SMOOTH-ON No. 1 in a’ 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 








UICK, easy. cheap 

Holds for the life: of 
the line—any pressure, any 
temperature, iron, brass, or . 
copper pipe. Get Smooth-On Clamps and Smooth-On 
No. | from nearest supply house or from us. 


Write for the free Smooth-On Handbook. 


SMOOTH-ON MFG. CO. 


Dept.12, 574 Communipaw Ave., Jersey City, N. J. 


SMOOTHON | 








Big Money _ 
for you! 


There’s big money for you selling the 
Stark Automatic Electric Basement 
Drainer to householders with wet or 
flooded basements. Will dry the 
average flooded basement in two hours 
and keep it dry. Your customer will 
be sold on sight! Write for illustrated 
circular No. 303 today. 


STARK PUMP COMPANY 
17128 Mt. Elliott Ave. 
DETROIT MICHIGAN 


tark 


AUTOMATIC ELECTRIC 
BASEMENT DRAINERS 











" "“ i * 
S“L/EBCO cinculaR WASH SINK 


ae J For OFFICES a»> FACTORIES 


The “EBCO” affords head and shoulder 
showers for 6 to 10 persons at one time. 
Weighs less and costs less than any 
other —Write for full details --- 


(RRS Se 











reat. 
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of Uniondom— 


The Ace—An all brass octagon shaped 


union. 





The King—A malleable iron union 
with a brass end. 


The Queen—A malleable iron union 
with inserted brass seat. 


ACE » KING » QUEEN 
UNIONS 








KING UNION COMPANY 
HILLSGROVE ts RHODE ISLAND 















Just Take 
One in Your 


Hand! 


The feel of Pabst Nipples will 
prove to the experienced pipe 
man that they are sturdily 
built. 





Pabst Nipples are clean----every last one of 
them. They’ve got to be because they’re 
subjected to tests and rigid factory inspec- 
tion that makes it impossible for a single 
poor one to “get by”. 


FRED PABST COMPANY, Manufacturers 
917 Chestnut St. 


Milwaukee, Wisc. 
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The Powers Regulator Co. of Chicago maintained an ex- 
hibit in charge of A. E. Schad, sales manager, F. E, P. 
Klages, William McFarland, R. Kimball, J. Mueller, 8. 
Reitz and L. Weldey. They displayed tank regulators, 
pressure-reducing valves, thermostatic steam and water 
mixers, shower mixers, steam traps, air and water oper- 
ated regulators, automatic humidity controls, room tem- 
perature controls and air compressors. Souvenir matches 
were distributed from the booth. 

H. J. Janton and A. L. Zimmerman, both of New York 
City, were in charge of the exhibit of the Rawlplug Co., 
Inc., of that city, and showed fiber screw fastening de- 
vices. I. V. Helburn of the Reed Air Filter Co., Louis- 
ville, Ky., showed air filters. The Refinite Co., Omaha, 
Neb., was represented by W. S. Calvert and F. W. Woods 
of Omaha, B. W. Looker of Rockford, Ill., and L. J. Wil- 
kinson of Toronto, Ont. They were in charge of an ex- 
hibit of water softeners. 

Charles Yeomans, president, D. W. Burgoon, sales man- 
ager, V. S. Weiler, advertising manager, E. C. Codner, su- 
perintendent, H. L. Bell, P. D. Townsend, H. T. Jeffery, 
E. J. Hull and W. B. Brodow were in charge of the exhibit 
of Yeomans Bros. Co., Chicago. The company displayed 
centrifugal and pneumatic screenless sewage ejectors, sew- 
age pumps and horizontally split centrifugal pumps. 

Power pipe threading machines were exhibited by the 
Williams Tool Corp., Erie, Pa., under the jurisdiction of 
C. M. Lewis, Chicago branch manager, and J. M. Eckes. 

G. H. B. Burns, vice president of the Sarco Co., Inc., 
New York City, was in charge of its booth, assisted by 
E. J. Ritchie, sales manager, J. H. Ford and O. G. Jenner, 
and showed radiator traps, packless inlet valves, tempera- 
ture regulators and industria] steam traps. 

The B. F. Sturtevant Co., Western Division, Inc., Stur- 
tevant, Wis., exhibited a model steel tube economizer, a 
model tubular air pre-heater, a model flat-plate air pre- 
heater, turbines, stationary vacuum cleaners, unit venti- 
lators and induced draft fans. The booth was in charge 
of F. Herlan, Chicago general manager, G. C. Derry of 
Hyde Park, Mass., P. C. Ekblom, T. Perkins, F. C. Dawson, 
C. Keep, R. E. Horsefield and H. Parker. 

Heat cabinets, pump equipment and heating specialties 
were the exhibit displayed by Trane Co., La Crosse, Wis. 
The company was represented by P. D. Bennett, manager 
Chicago office, S. B. Kitch of Chicago, V. H. Shimanski of 
Chicago; W. F. Bilyeu, sales manager; L. A. Trumble, 
manager of the heat cabinet department; R. H. Anderegg, 
manager of the pump department; T. R. Johnson, manager 
heating specialty department, and R. H. Miller, manager 
research department, all of La Crosse. 

Walworth Co., Boston, Mass., had an exhibit of unions, 
valves, power specialties and fittings under the supervi- 
sion of Fred Churchill of Boston, W. C. Mattox, advertis- 
ing manager, Boston, F. W. Duemler of New York City, 
J. T. Lanman of Pittsburgh, William Gray, Jr., of New 
York City, H. W. Weber of Chicago and H. C. Mennen of 
New York City. 

Warren Webster & Co., Camden, N. J., was represented 
by E. K. Lanning of Camden, sales manager; W. H. Cheno- 
with, Chicago sales manager; W. C. Schuler, assistant me- 
chanical engineer, and K. H. Rohlin of Camden. 





The annual meeting of the Metropolitan Trade Golf 
Association will be held on Tuesday evening, March 15, it 
is announced by Secretary-Treasurer F. W. Broatch. The 
place will be a private club, which was secured for the 
association by one of its members. At this meeting, 
officers for 1927 will be elected and plans for the season's 
meets will be formulated. 
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Personal Mention 


E. A. Morris, president of the Detroit Lead Pipe Works, 
Detroit, Mich., recently left the Ford Hospital in that city 
where he had been for the last month after a minor opera- 
tion. Mr. Morris has been active in the business for over 
fifty years, and is now planning to take a vacation of about 
a year in Florida and abroad. 


E. A. Maginnis, formerly assistant to the manager in 
the Chicago office of the Standard Sanitary Mfg. Co., has 
been transferred to Washington, D. C., to take charge of 
the new sales office just opened in that city. P. R. Larkin, 
formerly connected with the promotion department of the 
company in Sioux City, Ia., has replaced Mr. Maginnis as 
assistant to the manager in the Chicago office. 

E. J. Horton, chief engineer 
of the Ruud Mfg. Co., Pitts- 
burgh, Pa., is spending a few 
months in London, England, 
giving his attention to the 
equipment and organization 
of the new Ruud factory lo- 
cated in the Slough district of 
that city. 


A. G. Shay is the new credit 
manager for the _ Seattle 
branch of Crane Co. He came 
to Seattle after several years 
with the same company in 
Great Falls, Mont. 


Wm. Ruddell, of the West 
Coast Heating Co., of Seattle, 
is on an extended trip through 
California. 


F. P. Murphy, of Bartlett, N. H., formerly representative 
for C. M. & H. T. Plummer of Portland, Me., is now repre- 
senting Hirschfield & Mayer Co., Boston, Mass. Mr. Mur- 
phy covers Maine, New Hampshire and Vermont for the 
Boston concern. 

J. C. Creegan of the Murray W. Sales & Co., Detroit, 
Mich., has been appointed assistant sales manager of that 
company to succeed Harvey B. Auger, who has just been 
made manager of the company’s Flint branch. 

Arthur H. Kramer, buyer for the plumbing and heating 
supply house of B. Kramer, New York City, is spending 
a month’s vacation at Havana, Cuba. Mr. Kramer expects 
to return to New York about March 15. 

William F. Weber, secretary of the National Associa- 
tion of Plumbing and Heating Salesmen, has secured for 
his concern (the Ideal Sales Company) the Utica Valve & 
Fixture Co., Utica, N. Y., account, and will represent this 
company in the New York City market. Mr. Weber also 
announces his company will again handle spuds and drills 
for the United States. H. Romeyn Smith, Inc., New York 
City, will continue to handle the latter product in the 
metropolitan territory. 

W. E. Impey has joined the sales force of the Ohio Brass 
Co., Mansfield, Ohio, and will work out of the Chicago 
office of that company. 

A. S. Kendle is now credit manager of the Seattle 
branch of the Walworth Company. Mr. Kendle was for- 
merly with the Pennsylvania Rubber Co. in Seattle. 

R. C. Parker has joined the sales force of the F, W. 
Webb Mfg. Co. of Boston, with headquarters at Portland, 
Maine. Mr. Parker was for many years with the Smith 
& Abbott Co. and more recently with the C. M. & H. T. 
Plummer Co. of Portland. He is past president of the 

















E. J. Horton 
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Durability — 


Sale - Ability 


Bath Room fixtures of permanent 
beauty are yours when you specify 


SNO-WITE. 


They never lose their newness of 
color nor will they chip and be- 


come loose. 


Their beauty will appeal to the 


most exacting housewife. 


They are easy to sell and the 
service they give is the kind that 


makes a customer, a friend. 


American Enameled Products Co. 


CHICAGO, ILLINOIS 
125 E. 46th Street, New York, N. Y. 
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“They Keep a-Running” 








\4, Horse Power Century Repulsion-start 
Induction Single-phase Motor 


Performance 
Conclusively Proved 


For more than 23 years the Century Electric Company 
has designed and built Repulsion-start Induction 
Single-phase Motcrs. Thousands of these motors have 
proven their ‘Keep a-Running” ability under such 
exacting conditions as operating refrigerating machines, 
oil burners, etc., and have made Century Motors the 
standard for comparison. 

There is a difference in Century Repulsion-start In- 
duction Single-phase Motors, because:— 

1 The Century Wool-yarn System of 
Lubrication assures at least one year’s 
24-hour-per-day operation—without 
re-oiling. Standard on all one horse 
power and smaller sizes. 

2 High starting torque—never less than 
300%, of full load torque. 


3 Low starting current——-never more 
than 260°% of full load current. 


4 Liberally designed—no one character- 


istic over-developed at the expense of 
the others. 


Temperature rise not more than 40 degrees Centigrade. 


Built in all standard sizes from Yg to 40 horse power. 


There is a difference—use and 
specify Century Repulsion-start 
Induction Single - phase Motors 


CENTURY ELECTRIC COMPANY 
1806 Pine Street ss St. Louis, Mo. 


For More Than 23 Years at St. Louis 
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Plumbing, Steam and Metal Salesmen’s Association, and 
is at present financial secretary of that organization. 


Harry G. Nye, president of the Nye Tool and Machine 
Works, Chicago, Ill., returned from his European trip on 
the S. S. Olympic, on March 3, arriving in New York City. 
Mr. Nye spent several weeks on the continent while on 
his vacation. 

John F, Kurfiss has been appointed Indianapolis, Ind., 
representative for the Hoffman Heater Co., of Louisville, 
Ky. Mr. Kurfiss is head of the firm known as the Hoff- 
man Heater Sales Co. in Indianapolis. George Osten has 


been appointed Omaha, Nebr., representative for the Hoff- 
man Heater Co. 





William T, Gilmour, secretary and treasurer of the 
B. F. Gilmour Co., Inc., Brooklyn, N. Y., is sojourning at 


Pinehurst, N. C., and will spend the rest of the winter 
there. 


A. J. Podmore, treasurer of the Camden Pottery Co., 
Camden, N, J., accompanied by Mrs. Podmore, has recently 
returned from a month’s pleasure trip to Nassau and other 
| shore resorts in Florida. 

A. W. Stedman, president of the Standard Tank & Seat 
Co., Camden, N. J., accompanied by his wife and family, is 
taking a two months’ vacation on the West coast. 

Archer A. Landon, presi- 
dent of the Landon Radiator 
Co., Inc., North Tonawanda, 
N. Y., recently announced the 
appointment of Charles P. 
Powel as plant manager. Mr. 
Powel comes to the organiza- 
tion from the American Ra- 
diator Co., with which con- 
cern he had been connected 
for eighteen years, serving in 
many capacities, from appren- 
tice to plant manager. While 
with the latter company he 
was a factor during the world 
| war in the development of 
munitions, and was later dele- 
gated as a special representa- 
tive of the manufacturing 
| department of boiler standardization. He is well known 
among radiator manufacturers because of his active par- 
ticipation in manufacturing in various parts of this coun- 
try and abroad. 











Chas. P. Powel 


Frank J. Donnelly has joined the sales force of the 
New York office of the Botfield Refractories Co., Phila- 
delphia. He will cover the New Jersey territory for that 
company. 

Chester Elliott of the Detroit Lead Pipe Works, Detroit, 
Mich., was recently made assistant secretary and treasurer 
of that company. 





CHARLES NASH BOLEY DEAD 

Charles Nash Boley, vice president and sales manager 
of the Day and Night Water Heater Co. of Monrovia, 
Calif., died after five weeks of illness at his home in Los 
Angeles, on Sunday, February 27, in his 60th year. Mr. 
Boley was a well-known figure in the plumbing and heat- 
ing industry of Southern California, and took an active 
interest in the work. of the Sanitation Development 
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League, having held the office of first vice president in 
that organization during 1926. He was with the Day and 
| Night Co. for five years, and before coming to the Pacific 


| coast was part owner of an advertising agency in (hi- 
| cago. Surviving him are his widow, a daughter and a son. 
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New Equipment 


A New Radiator Air Relief Valve 

‘The radiator air relief 
valve shown in the illustration 
was developed by an eastern 
concern for use on single pipe 
vapor heating installations in 
schools and apartment build- 
ings. One of the purposes is 
to prevent the easy removal of 
radiator air valves by school 
children or occupants of apart- 
ments. It is stated that the 
removal of relief valves from 
radiators is somewhat com- 
mon in buildings of this type. 

It is explained that the re- 
moval of this valve is not easy 
on account of a piece of strap 
brass which is riveted to the 
valve body. The strap brass 
is drilled at the top to allow 
for the insertion of a hexagon 
threaded screw with %-inch 











male pipe thread. The distance from center to center of 
valve tapping and screw tapping is 314 inches, and radia- 
tor manufacturers cast their radiators accordingly. The 
valve is furnished only with other specialties of this 
manufacturing concern which make up its single-pipe 
vapor system. 


A Double Duty Draft Regulator 

A new draft regulator recently has been put on the 
market. This device is designed to not only regulate 
draft, but to indicate the amount of draft in the chimney 
at the same time. It is stated that no boiler, no matter 
whether it be fired with coal, oil or gas, can operate 
properly unless the right amount of oxygen is brought 
into contact with the fire at all times. There is no use, 
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according to the inventor of this draft regulator, in 
Setting the oil valve to give an even flow of oil if you are 
not assured of an even flow of air. When wind blows 
over the top of a chimney, it is explained, it has the same 
effect on an oil burner as when a lamp is placed in a 
draughty room. 
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PATENTED 
MAY 4, 1926 


1954-64 Clybourn Ave. 








IT’S DIFFERENT! 
It’s “‘the LAST WORD” in SWINGING SPOUT 
LAUNDRY-TRAY FAUCETS 


14-inch “Ground Joint”” Brass Unions— Heavy pattern 
—special designed clamps, adjustable vertically and 
horizontally. Clamping bolts, brass. Clamps attached 
to the extended body, below swinging spout. Can be 
had with folding spout for 3-part tub. 


Made Right—Priced Right 
WRITE YOUR JOBBER FOR PRICES 


STREET & KENT MFG. COMPANY 


Chicago, Il. 
































Better 
Than Good! 


Moore Radiator Hang- 
ers are made of pressed 
steel throughout, are 
easily adjusted and 
simple to install. 


Only one !4-inch bolt 
is necessary for instal- 
lation and they can be 
adjusted after installa- 
tion, too. 


Your jobber can supply you. 


CARTY & MOORE 
ENGINEERING CO., 


(INCORPORATED) 
611 West Larned Street 
Detroit, Michigan 





















Double Bottom 
Hung Wall 
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ECONOMY 


Connected Waste and 
Overflow with Trap 















Some Special Features: 

Deep water seal. 
Roughs in line. 
Will line up straight on any tub. 
No. 20 B & S gauge tubing. 
All cast brass trimmings, 

nickel plated. 
This fixture is reasonable in 
price and you cannot secure 
a better one no matter how 
much more you pay for it 








Manufactured by 


DEARBORN BRASS CO, 


CEDAR RAPIDS “4 IOWA 
Sold to the jobber only 
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This regulator is designed to tell in hundredths of an 
inch of water pressure, the amount of draft on the chimney 
necessary to hold the draft in the burner to any desired 
constant. 
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March 9, 1907 
The Standard Sanitary Manufacturing Company of 
Michigan, of Detroit, has decided to increase its brass 
plant materially, and orders for additional machinery have 
been placed. . 
1907 
The Pittsburg Water Heater Company, of Pittsburgh, 
a., has been incorporated with a capital stock of $250,000 
to manufacture automatic instantaneous water heaters. 
R. C. Frampton, formerly secretary of the Ruud Manu- 
facturing Company, is president and general manager. 
1907 
William Haas, of Dayton, Ohio, secretary of the National 


Association of Master Plumbers, on his retirement from 
the office of treasurer of his local association was pre- 
sented with a diamond ring by his colleagues. Mr. Haas 
had served for six years as treasurer. 
1907 
The Master Plumbers’ Association of Buffalo, N. Y., 
recently held its annual banquet at Court Inn, and it 
proved to be a most enjoyable affair. 
1907 
The annual election of officers of the Milwaukee Asso- 
ciation of Master Steam and Hot Water Fitters resulted 
in the choice of Edmund Grassler as president, and Charles 
Fox as vice president. 














1907 
A bill providing for the creation of a board for the 
examination and licensing of plumbers has been introduced 


in the House of Representatives at Providence, R. I. 
1907 


At an tmportant meeting held on Friday night, March | 
in the plumbing shop of J. E. Fitzgerald, of Lake Forest, 
Ill., the master plumbers of neighboring towns formed an 
organization which will be known as the North Shore 
League. It includes in its membership master plumbers 
from the towns of Evanston, Wilmette, Kenilworth, Win 


netka, Glencoe, Highland Park, Lake Bluff, Lake Forest 


and Waukegan. 








1907 
The local association of master plumbers of flock 
Island, Ill., has been reorganized with F. T. Myers as 
president, and E. T. Dufva, as secretary. 
1907 
On Tuesday evening, March 5, the West Hudson Asso- 
ciation of Master Plumbers of Arlington, N. J., held its 
fifth annual banquet. The banquet hall of the Arlington 
House was chosen for the occasion. 
1907. 
Herbert S. Humphrey, of Kalamazoo, Mich., has !ecen 
granted a patent on a water heater. The patent has heen 
assigned to Humphrey Co. 











1907 
The city council of Cleveland, at its last meeting, passed 


an ordinance creating a board of plumbing examine! 
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New Trade £iterature 


Phoenix Brass Foundry Pamphlet 

The Phoenix Brass Foundry, Irvington, N. J., is distrib- 
uting a pamphlet descriptive of its products. A feature 
of the pamphlet is the reproduction of one of the com- 
pany’s advertisements in ‘‘Domestic Engineering.” 
Deming Co.’s Cat- 

alog No. 27 

The Deming Co., 
of Salem, Ohio, has 
just issued its gen- 
eral catalog No. 27, 





DEMING 





consisting of 222 
for HAND and POWER eeaem: * oe es 
inches. The catalog 





is printed on highly 
glazed paper and 
contains many illus- 
trations. Among the 
various sections are 
those on house lift 
and force pumps for 
cisterns and wells; 
pump _ standards 
for hand and wind- 
mill; cylinders 
or working barrels for shallow and deep wells; hand and 
power pumps; rotary pumps; centrifugal pumps; spray 
pumps, etc. The water systems listed are arranged so that 
the dealer can select the system which will suit conditions. 





























“Helpful Hints on Choosing Your Heater” 

A booklet with the above title is being distributed by 
The Thatcher Company of Newark, N. J. Suggestions 
are given concerning the advantages of steam heat, hot 
water heat or hot air heat, and the booklet also con- 
tains technical descriptions of the company’s boilers. An- 
other pamphlet entitled ‘‘Economical Warmth’ has also 
been recently issued by this company. The Thatcher round 
steam or hot water boiler is illustrated and described. 


Gorton & Lidgerwood Data Sheet 

The Gorton single pipe vapor system is the subject of 
a data sheet being distributed by Gorton & Lidgerwood 
Company of New York City. A specimen piping plan is 
shown, as well as roughing-in dimensions and diagrams. 

Blake Specialty Co.’s Circular 

Blake Specialty Co. of Rock Island, IIl., is distributing 
a circular illustrating and describing its safety waste 
drains. Roof drains are also shown. 











Bruce Cruickschank, Walworth California Co., San Francisco; 

W. P. Baxter, Southern Plumbing Supply Co., Los Angeles; 

Ans Dalziel, Dalziel-Moller Co., San Francisco; Paul R. Good- 
mon, West Coast Supply Co., Los Angeles, Calif. 
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It does away with a bench. 
It wraps around any post. 
It has a hole in center to 


CROWN PIPE DIES CUT PERFECT PIPE THREADS 


USE A 


CROWN 
POST VISE 


(Patented) 


And Save Time on the Job 


It has no lag screws. 

It has no hooks to break. 
It has no bolts to fasten. 
It is an ever handy tool. 





keep it solid. 
Order one today through your local jobber 


CROWN DIE & TOOL CO. 
2636 North Keeler Ave., CHICAGO 














LAVELLE RUBBER COMPANY 


320 W. Illinois St. 


The Post that 
won’t Pull out ! 


“LUCKY STRIKE” 


SOLID BASIN AND 
BATH STOPPER 


The post is moulded into 
solid rubber and can’t pull 
out. Made of finest quality 
white rubber. Be sure and 
specify “Lucky Strike” next 
time. 

Order from your jobber. 


Chicago, Illinois 
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Write for catalog i 

WADE IRON SANITARY MFG. COMPANY *) 
551-53 FULTON STREE :: CHICAGO, ILLINOIS 
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Tank Fittings of Quality 


1856 ‘*McSHANE’’ 1927 





The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 
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The WHY of the 


Wesaele 


ELECTRIC WATER HEATER 


It is neater in appear- 
ance, sturdier in con- 
struction, easier in 
operation and more 
dependable. Where 
gas is not installed 
it is indispensable. 



















We make three types of 
controls, covering a range 
of four storage capacities 
—also a tank heater. 
Thus you will havenodif- 
ficulty in meeting every 
individual requirement. 


Write us for full specifications. 
Then order ‘rom your jobber. 


D.D. WESSELS & SONS CO. 
DETROIT, MICHIGAN 


Three eights’ F 
—also a fifteen 


8 and 15 are two numbers for you to remem- 
ber. For “Standard” is going to announce three 
“eights” that will make sink history. 

And March 15th is the date of the an- 
nouncement. 

Added to the “Standard” New Process Enamel, 
these three “eights” are going to make your 
sink business rise. Watch for them on the 
15th of March! 


Standard Sanitary Mfg. Co. , Pittsburgh 


“Stan dard” 


PLUMBING FIXTURES 










“Ditching Snapshots and Records”’ 
Barber-Greene Co., of Aurora, IIl., is distributing a 
booklet consisting of 31 pages, 8% by 11 inches, each 
page containing a large picture of this company’s ditcher 
at work on various jobs. One illustration shows a trench 
dug for water lines, through a brick pavement, another a 
sewer line. Digging through frozen ground and the dig- 
ging of foundation pits through coral rock is also shown. 
Duriron Bulletin No. 134-B 
Bulletin No. 134-B, a handbook for the architect and 
engineer, has just been issued by Duriron Company, of 
Dayton, Ohio. The bulletin gives a chemical analysis of 
Duriron and a table of physical properties of this pipe. 
A series of working drawings and a partial list of archi- 
tects and engineers using Duriron pipe are also included. 
Air Washing and Air Conditioning Systems 
Bulletin No. 54 on air washing and air conditioning sys- 
tems has just been issued by The Massachusetts Blower 
Division of The Bishop & Babcock Sales Co., Cleveland, 


| Ohio. The bulletin contains engineers’ data, and sectional 
| plans showing typical arrangement of the Massachusetts 








| 

Fa 
Top picture, left to right: F. H. Roeber, E. J. Sullivan and 
Frank Gilger, all of Oakland, Calif.—Lower picture: W. A. 


Kane, W. J. Sullivan, Wm. Driscoll, Sloan Valve Co. repre- 
sentative; and Mrs. W. A. Kane, all of San Francisco 


heating, ventilating and air conditioning system. Applica- 
tions of air washers are also listed. Bulletin No. 55, just 
issued, describes the Type V modified unit heater, giving 
dimensions and data. 

“Solid Vitreous Sanitary Ware” 

Canadian Potteries, Limited, of Saint Johns, Quebec, 
are distributing a folder containing thirty-five illustration 
sheets printed on highly glazed paper. Each sheet has an 
illustration of one fixture made by the concern. Among 
the fixtures shown are various styles of drinking fountains, 
lavatories, wall closets, siphon jet closets, ete. 

Reed Automatic Air Filter 

The Reed Streamline automatic air filter is the subject 
of Bulletin No. 114, recently issued by Reed Air Filter 
Company, of Louisville, Ky. Several illustrations show 
various installations of filters. A description of the filter- 
ing media is given, and the method of operation is ex- 
plained in detail. There is also a large illustration of 
the filter, in which all the different parts are pointed out. 

Wolff Oil Saver Co.’s Circular 

Wolff Oil Saver Co., of Chicago, is distributing a circu- 

lar on the subject of its draft conditioner and oil saver 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








PITTSBURGH CHAPTER A. S. H. V. E. MEETS 


F. C. McIntosh, Pittsburgh representative of the John- 
son Service Co., of Milwaukee, Wis., was the speaker at 
the regular monthly meeting of the Pittsburgh Chapter of 
the American Society of Heating and Ventilating En- 
gineers, Which was held at the U. S. Bureau of Mines in 
that city on February 14. The topic was ‘Some Applica- 
tions of Automatic Temperature Control with Particular 
Reference to Ventilating Systems.” At the March 8 meet- 
ing, which was held in the same place, Professor Sam- 
uel E. Dibble of the Carnegie Institute of Technology 
spoke on “Controlled and Uncontrolled Ventilation.” 





NORFOLK ASSOCIATION COMMITTEES APPOINTED 

Committees who will handle the various departments 
of the work of the Master Plumbers’ Association, Inc., of 
Norfolk, Va., during 1927,. were recently appointed, it is 
announced. They include:—Executive committee: The 
officers and E. B. Hungate, A. R. Thompson, W. E. Turner, 
E. F. Lawler and D. T. Craft; trade relations: E. F. 
Lawler, F. E. Hobbs, R. D. Duell, George A. Graham and 
J. J. Shanahan; apprenticeship: Christian Petersen, V. 
R. Stell, R. A. Emanuelson and E. D. DeWaters; stocks 
and material: J. G. Lancaster, C. W. Perry, A. D. Rapp, 
G. M. Billups and C. L. Woodward; entertainment: A. R. 
Thompson, J. T. Holt, C. J. Montagna, L. P. Sterns and 
B. E. Meginley; heating standardization: A. R. Thompson, 
W. W. Breedlove, C. L. Woodward, J. G. Lancaster, C. W. 
Perry, R. D. Duell, Christian Petersen and C. J. Montagna. 





NEW LOCAL ASSOCIATION FORMED IN ILLINOIS 

The Southern DuPage Master Plumbing and Heating 
Contractors’ Association was formed at a meeting held 
Tuesday evening, March 1, at Downers Grove, Ill. Master 
plumbers and heating contractors from Naperville, Down- 
ers Grove, Clarendon Hills, West Mount and -Hinsdale 
were present at the meeting, and it is expected that the 
La Grange master plumbers will come into the association 
shortly. The officers elected at this meeting were: George 
Butts of Hinsdale, president; H. W. Rosenbaum of Down- 
ers Grove, vice president; Walter Davidson of Hinsdale, 
secretary; Fred Heinke of Downers Grove, treasurer. 
Charles D. Harris of Chicago, and C. A. Bolton of Chicago 
Heights, president and secretary respectively of the IIli- 
nois Master Plumbers’ Association, were present at this 
organization meeting and gave a number of helpful asso- 
ciation hints to the new local. 





ORANGE ASSOCIATION CELEBRATES LADIES’ NIGHT 


Monday evening, February 28th, was a big night at East 
Orange, N. J., with the Women’s Club as the center of 
activities. The occasion was the annual ladies’ night of 
the Orange Master Plumbers’ Association, one of the high 
spots of the year for masters in that locality. 

George Brenner was chairman of the committee which 
had the affair in charge, being assisted by L. Clark, George 
Bugglin, F. Hoffman, A. Berg, R. Bocca, W. Wheatley and 
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A. Brady. These eight had planned well, and an excellent 
dinner, dancing that was enjoyable, and a good time for 
the large crowd were some of the results of their work. 

A number of excellent talks were given, the speakers 
including Charles Kuntz, president of the association; 
Walter Grub, of Newark, state president; Mrs. L. Wil- 
liams, president of the Orange Ladies’ Auxiliary; Joseph 
A. Sprouls, of Jersey City, state organizer; and John 
Corcoran, of Jersey City, past state president. Entertain- 
ment of a different sort was also provided by members. 
Notable among these features was the singing of several 
selections by Mrs. Charles Kuntz, and another feature was 
the dancing of Miss Leolia Turner, a little toe dancer 
Plumber 
entertainers. 


who is the daughter of Master James Turner. 
There were also several outside 

The hall was beautifully decorated, with gay balloons 
as the central motif. Favors included comb and mirror 
sets to the desk 


the men. 


ladies, wallets and calendar pads to 


PAUL BULOW CALLED BY DEATH 

Paul Bulow, plumbing and heating contractor, of Poplar 
Bluff, Mo., died at the Lucy Lee Hospital in that city on 
February 26, in his 78th year. Mr. Bulow was a native 
of Berlin, Germany. He came to the United States and 
lived in several different places, coming to Poplar Bluff 
about 20 years ago and entered the plumbing and heating 
contracting business. He retired from active business 
about ten years ago because of failing health and turned 
his business over to his son. 

MONTANA ASSOCIATION.PUTTING ON MEMBER- 

SHIP DRIVE 

Carl C. Mott, of Missoula, Mont., president of the Mon- 
tana Master Plumbers’ Association, is working on plans 
for the forthcoming convention of that association, which 
will probably take place some time in April, although a 
definite date has not as yet been set. 

Mr. Mott is also circularizing his membership and the 
non-member master plumbers of Montana in an effort to 
build up the membership of the association so that a ma- 
jority of the master plumbers in the state will be associa- 
tion members. 


SAN FRANCISCO INDUSTRIAL ASSOCIATION GRADU- 
ATES LARGE CLASS FROM PLUMBING SCHOOL 
Friday night, February 25, was a big 

twenty-six graduates of the Industrial Association’s plumb- 

ing school, located at 1120 Howard street, San Francisco. 

The faithful work of these young men, now junior me- 

chanics, and the regular attendance and sincere efforts of 

the class—all of whom have been working ‘‘on the job”’ 
during the daytime period of three 
years, have been followed with the keenest interest, not 


night for the 


extending over a 
only by the apprenticeship committee of the National As- 
sociation of Master Plumbers, but other allied bodies as 


well. This interest was made very plain in a number of 
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earnest talks delivered throughout the evening to the 
graduating class, their friends, and a large number of 
others eager to learn more of the splendid work being 
carried on at the school. 

H. L. Pierce, the association’s director of training, made 
the introductory 
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Koster’s able talk he presented the class with their certifi- 
cates, each being encased in a beautiful leather wallet, the 
gift of the association. 

President Ahlbach, of the California Sanitation Devel- 


opment League, then spoke, outlining the purposes of the 
league and its 








address, outlin- 
ing the general 
scheme of train- 
ing. Represent- 
ing a step 
yond the 
prentice 
Mr. Pierce 
plained, 
that of the jun- 
mechanic, 


be- 
ap- 
stage, 
ex- 





comes 


ior 
as such he 
for 
before 


and 
serves two 
years 
qualifying as a 
journeyman. 
Acting as chair- 
man, Mr. Pierce 


introduced J. C. Junior mechanics in the making. 





J. C. Staudinger, instructor of plumbing at the San 


vital connection 
with the plumb- 
ing industry, 
Albert J. Wil- 
son, president 
of the National 
Association of 


Master Plumb- 
ers andatireless 
worker on the 


apprenticeship 
committee of 
that body, made 
a highly appro- 
priate 

to the 
dwelling on the 
importance and 
the scope of this 


address 


class, 


Staudinger, in- Francisco school, is shown in the center committee, as 
structor of well as_ the 
plumbing, who gave an exceptionally interesting talk. splendid results so far attained. Pointing to the alarming 


Mr. Staudinger’s subject was ‘““‘What the Industrial As- 
sociation Plumbing School is doing for the Apprentice.’’ 
His remarks were addressed chiefly to the graduates, 
dwelling on the advantages of consistent school attend- 
ance. “A smile, a pencil and a willingness to work,” he 
concluded, “‘are the only necessary requisites for entering 
the school. It is, indeed, a rare opportunity for a young 
man.”’ 

V. H. Kehlor, a member of the class, and newly elected 


president of the 


shrinkage in the number of journeyman plumbers in the 
country today, compared with the enormous increase in 
the output of the manufacturers, Mr. Wilson said: ‘‘The 
association realizes this discrepancy fully and is taking 
active steps to foster. the apprentice school idea.’ As al- 
ways, Mr. Wilson had something to say, and his remarks 
were received with great enthusiasm. 


W. P. Goss, president of the California Association of 
Master Plumbers, had for his subject “The Interest of 
Master Plumb- 





school’s social 
club, outlined 
briefly the aims 
of the club, 
which in time 
expects to have 





its own club 
rooms and _ so- 
cial hall. 

At the con- 
clusion of Mr. 


Kehlor’s re- 
marks, there 
was shown a 
moving picture 
of the Christ- 
mas jinx which 





ers in other Cal- 
ifornia Cities in 
the San Fran- 
cisco Appren- 
tices hip Pro- 
gram,” and in 
this connection 
outlined the 
work being ac- 
complished in 
other 
of the 
with regard to 
the opening and 
operation of 
similar schools. 
Joseph Robr, 
chairman of the 


sections 
state 





took place at 


the school, in- Graduating class of the San Francisco 

terspersed with 

views of the 

various jobs turned out by the class of apprentices. 
The chairman then introduced Frederick J. Koster, 


president of the California Barrel Co. and a director of the 
association. He chose for his subject ‘“‘The Industrial As- 
sociation’s Interest in the Junior Mechanic Plumber and 
the Master Plumber,’ prefacing his remarks by stating 
that the most effective citizen is he who performs his daily 
job carefully. Mr. Koster referred to the vital part played 
by the plumber in the civilization of today, and the oppor- 
tunities for progress offered in this field. Following Mr. 


Frederick J. Koster, association director, is shown presenting’ certificates 


apprenticeship 
committee, was 
the next speak- 
er. Mr. Rohr referred to the school as being the first of 
its kind in the world, and expressed the debt of gratitude 
due the Industrial Association and the master plumbers 
by the members of the class. 


Industrial Association’s Plumbing School. 


Alexander Coleman, secretary of the National Associa- 
tion of masters, spoke on ‘“‘The Problem of Getting Good 
Mechanics and Enforcement of Apprenticeship Agree- 
ment.” He urged the graduates to do the very best work 
in their power, “which will surely work to your own ad- 
vantage in the end.” 
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PHILADELPHIA ASSOCIATION INAUGURATES 
“FRIENDSHIP COMMITTER” F 


With the last monthly bulletin of the Master Plumbers’ 
Association of Philadelphia, a small card with the names 
of the officers and new committeemen was enclosed. An 
innovation in the way of committees was brought out by 
the appointment of a friendship committee. The bulletin 
explains this committee as follows: ‘There are times of 
sorrow and crisis in a man’s life when he feels 
the urgent need of friendship and when he yearns to have 
someone whom he can trust absolutely to talk with or 
to ask advice. The president, realizing this, has inaugu- 
rated a new committee called the friendship committee, 
and these men he feels sure will be ever ready to give a 
member sound, sane advice and a friendly word of com- 
fort when he feels the need of a friend, or feels he 
needs advice.’’ The members of the committee are George 
F. Uber, chairman, Harry L. Stillwell, R. H. Pflug-Felder, 
E. F. Roberts, William Boal and George Moeller. 

The other committees named on the card are as follows: 
Sanitary, Maney J. Feeney, chairman; John A. Quinn, 
Henry Ford, Martin J. Morgan, William Savage, C. E. L. 
Drake, J. H. Morris, J. M. McGinnis, Frank R. Faulkner, 
Alfred S. Powell, Frank P. Dougherty and Robert G. 
Weir;—membership, George M. Hicks, chairman; William 
Savage, Chris Nees, III, Henry Ford, L. J. Powell, Joseph 
J. Bunn, Frank Dykes, R. G. Allen, W. C. Leypoldt, 
Ernest Oekels, Robert Shand, W. J. Berkley and James 
Soehle;—auditing, D. D. Whealin, chairman; Charles 
Jann, Eugene Quindlen, John R. Newsome and E. H. 
Moser;—registration, H. L. Righter, chairman; D. F. 
Durkin, Jr., Elvin H. Mackay, Robert Shand and T. F. 
Dempsey ;—apprenticeship, George F. Uber, chairman; 
William H. Beahm, Thomas S. Foulds, Benjamin Landau 
and Joseph B. Stott;—-educational, H. L. Stilwell, chair- 
man; Yern Jorgenson, Waltér Raid, W. V. Kettlewell, 
John H. Baumann, Jr., Berthold Betz, E. H. Rinear, Jr., 
Alex Meldrum, Harry C. Worrall, E. H. Moser and James 
Soehle;—legislation, William Boal, chairman; E. F. Rob- 
erts, W. H. Ambrose, Howard Smith, William McCoach, 
D. F. Durkin, Jr., George Moeller and George M. Hicks. 

Maney J. Feeney is the president of the association, and 
will be assisted during 1927 by Vice Presidents Harry 
L. Stilwell, George M. Hicks, William Boal, Robert G. 
Weir and William H. Beahm; Robert H. Pflug-Felder, 


secretary; George Moeller, treasurer; Elvin H. Mackay, 
sergeant-at-arms; Directors John A. Quinn, William H. 
Ambrose, George F. Uber, Harold Asquith, Thomas F. 


Dempsey and E. Herman Moser. 





PATERSON MASTERS ENJOY TWENTY-SIXTH 
ANNUAL LADIES’ NIGHT 

Members of the Paterson Master Plumbing and Heat- 
ing Engineers’ Mutual Protective Association and their 
ladies were doubly entertained by the Robert F. Ash 
family when they held their 26th annual banquet and 
ladies’ night at the Swiss Chalet, Arcola Road, Rochelle 
Park, N. J., on Monday evening, February 21. 

Robert F. Ash has been president of the association 
for several years, and, although he was succeeded by 
Nicholas F. Kearney at the annual election recently, he 
still had a lot to do toward making the evening a success. 
And Robert F. Ash, Jr., his son, was the leader of the 
orchestra which played for the dancing, the tripping toes 
of the dancers proving the son is as good a musician as 
his father is a master plumber. 

Harry Walls, John Baker, C. F. Bailey, Frank J. Micella, 
Nicholas F. Kearney and William Courtwright, the com- 
mittee in charge, have run enough affairs by this time to 
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Has there been such a book 
compiled on steam, water, air, 
gas and oil specialties as the 
McAlear Catalog No. 28. 


Every word in it is of money 
saving value to the plumbing 
and heating contractor. 


For instance, on page 16 are 
complete service, construc- 
tion and installation data for 
McAlear No. 235 Pressure 
Reducing Valves. These 
valves are used in connection 
with steam, water, air, gas 
and oil or any other service 
requiring positive control of 
reduced pressures. 


Get the McAlear Catalog 
No. 28 for the time it will 
save you every day. 
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Illustration shows 
Capitol No. 270 





Capitol Pop Safety Valves for house heating boilers 
are made for pressures ranging as high as 30 pounds. 
The Capitol Pop Valve is fitted with iron base which 
prevents undue pressure on seat when making con- 
nection to boiler. No adjustment can be made after 
valve is sealed. Passed by the rulings of the A.S. M.E. 
code and registered in Ontario, Canada. 


Selected materials, good workmanship and reasonable 
prices identify Capitol products. Send for catalog of 
Capitol Brass Valves and Boiler Trimmings. 


Wholesalers: 


Capitol products are high 
quality products at prices 
that bring inorders. Write 
or wire for details. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES AND BOILER TRIMMINGS 


====DETROIT, MICS 
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and Refining Co 
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know how to do the job right. For the past several years 
they have selected the Swiss Chalet, a rustic sort of a 
place that makes everyone feel at home, and it was like 
old times when the members began assembling, after the 
automobile trip from Paterson. 

There was the usual good dinner that has become a 
legend at affairs held by this association; there was the 
usual absence of speeches; the usual lifting of voices in 
song, where volume often makes up for quality; the usual 
dancing after and during the meal; and, last but not least, 
the usual individual thanks of the members to the hard 
working committee for the good time they had pro- 
vided. An additional feature of the entertainment was a 
male quartette well known to radio fans. 

Officers of the association for 1927 are, besides Presi- 
vice president, William Courtright; finan- 
cial secretary, William Keyes; recording secretary, Frank 
Vreeland; assistant secretary, John Baker; treasurer, An- 
Fielding; and trustees, Robert Beaumont, J. 
Cadigan and Saul Schwartz. 


DISTRICT OF COLUMBIA MASTERS ENJOY 
FIFTY-THIRD ANNUAL BANQUET 

Laying aside the cares of social and diplomatic Wash- 
ington’s sanitation problems for the evening members of 
Master Plumbers’ Association of the District of Co- 
lumbia held their fifty-third annual banquet and dance 
Monday night, February 28, at one of Washington’s 
most fashionable hostelries, the Wardman Park Hotel. 
Congressmen, diplomats and social leaders strolled through 
the magnificent lobby and listened with interest to the 
musical and vocal program which furnished entertain- 
ment for the master plumbers and their guests, number- 
ing nearly 400. 

The affair was held in the large ballroom of the hotel, 
which had been tastefully decorated for the occasion. Cut 
flowers were placed on the tables, adding a note of color 
to the rich furnishings of the ballroom. Suspended in 
the center was a vari-colored crystal, which furnished the 
lighting for the dancing. The crystal was revolved slowly 
in the darkened room, casting bright spots of color upon 
the dancers, 

The dinner was unique in that it was a speechless af- 
fair. The committee in charge decided that too many 
speeches spoil the dinner and did not allow a single 
speech to mar the occasion. An elaborate entertainment 
program of music and songs tock the place of the ora- 
torical deficiency. 

Those who were present to lend gaiety to the occasion 
were: William F. Haynie, who led the entire assemblage 
in group singing, which is gaining much favor in Wash- 
ington at present; Miss Elizabeth Lauxman, soloist; Wil- 
lard S. Haynie, baritone soloist; Dal Frey and his ‘‘uke’’; 
Mrs. Dorothy Scates, soprano soloist; Mrs. Lillian Haynie, 
who accompanied the singing on the piano, and the Melody 
Male Quartet, composed of Kenneth D. Scates, first tenor, 
Malcolm C. Scates, second tenor, Willard S. Haynie, bari- 
and Frank Cook, bass. Music was furnished by 
Dunn’s Orchestra. The entertainers were all friends and 


relatives of the members of the association and were ac- 
corded an enthusiastic reception. 

The committee in charge of the affair was comprised 
of Frank Bentley, chairman; D. H. Alsop, R. J. Barrett, 
G. J. Cross, T. E. Clark, G. E. Clark, Henry Eberly, E. J. 
Ewing, H. C. Eslin, G. H. Davis, J. E. Heffron, “ M. Hall, 


on 


W. B. Haislip, F. W. Koehler, J. E. Leins, W. E. Miller, 
J. E. MeGolrick, W. E. Owens, C. E. Rabbitt, C. = Sorrel, 
H. C. Scroggins and M. A, Welch. 


Seated at the speechless speaker’s table were R. J. Bar- 
president of the local association; Frank B. Bentley, 
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the secretary; Col. John W. Oehmann, district building 
inspector, under whose department plumbing inspection 
has recently been assigned; A. R. McGonegal, district 
plumbing inspector; Francis Dorsey, president of the Mary- 
land State Association of Master Plumbers; Charles 
Graves, of the Standard Sanitary Manufacturing Co., rep- 
resenting the manufacturers of plumbing supplies; George 
Ss. Voneiff, plumbing inspector of Arlington County, Vir- 
ginia; F. C. Howard, of Crane Co., representing the 
local jobbers; H. A, Remley, representing the Washington 
Suburban Sanitary Commission; William Clever, secretary 
of the Arlington County Master Plumbers’ Association; 
Alfred H. Anadale, plumbing inspector of the Washington 
Suburban Sanitary Commission; J. B. Gordon, superin- 
tendent of the District Sewer Department; Henry Dono- 
van; Henry R. Eberly, treasurer of the local association, 
and Samuel Tapp. 

Practically every one of the jobbing and manufacturing 
companies of Washington had representatives at the affair. 
Among those who were seen were: James A. Messer, of 
the James A. Messer Co.; Claude Owen, president of the 
EK. J. Schafer Co.; U. G. Cunningham, of the Cunningham 
Plumbing Supply Co.; Edgar Morris, of the Edgar Morris 
Sales Co.; J. Somerville, of the Thomas Somerville Co.; 
James Paul Kirkpatrick, of the Ruud Manufacturing Co.: 
G. F,. Kindley, of the Edgar Morris Sales Co.; William 
B. Gottlieb, of the G & H Heating Co.; M. J. Sullivan, 
of the Welsbach Co., and Joseph Richards, of the 
Humphrey Co. A number of others also were present. 

A delegation of master plumbers from Baltimore came 
to Washington in a special car on the Pennsylvania rail- 
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D. J. Ahearn, W. 
A. Rechkemmer, all of Canton.—Lower picture: 
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Limbert, John Miller, F. J. Tausch, all of Akron. At the recent 

convention. of the Ohio Master Plumbers’ Association at 
Youngstown 


road to attend the dinner. They were headed by Francis 
C. Dorsey, president of the Master Plumbers’ Association 
of Maryland, who was accompanied by his wife. Those 
in the Baltimore group were: W. Fred Groscup, vice 
president of the Maryland association, and Mrs. Groseup; 
W. F. Mylander, of the Maryland association board of di- 
rectors, and Mrs. Mylander; S. E. Houck, also a director, 
and Mrs. Houck; Thomas J. Thaler, past president of the 
Maryland association, who was accompanied by his sister, 
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YACME DETROIT 


PLUMBERS’ BRASS GOODS 





Improved Combination 


LAUNDRY BIBB 


Aluminum 
soap tray 

which fits this 
fixture is op- 
tional. 









The 


improved Acme Detroit combination 
Laundry Bibb is equipped with long spout 
which throws the flow of water well into the 
tub, making it especially convenient to fill 
pails or other vessels. 


Tub clamps are reversible (patented) so 
that it is easy to fit tubs close to the wall. 
Unions are of heavy ball joint pattern— 
absolutely trouble-proof. 


This high quality fixture is made entirely 
of brass, rough nickel-plated all over, excepting 
the hexagons which are both machined and 
nickeled. 


Acme Detroit products are not only well 
made, but attractively priced. 


Write for complete catalog of Acme Detroit products. 
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RIVERSIDE 
REFRIGERATOR DRAINS 


Galvanized - - Rust Proof 
3 SIZES 
Tapped 114,’ - 114" 





Made by 


Riverside Foundry 
& Galvanizing Co. 


Kalamazoo, Mich. 
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All Sizes 


Phillips Self-Drilling Expansion 

hells are made in all sizes for 
fastening hangers to concrete 
ceilings. 







Write for details 


PHILLIPS DRILL COMPANY 
1537 CORTLAND ST. CHICAGO, ILL. 
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is a water supply sys- 
tem that works auto- 
rratically and noise- 
lessly. Simple to oper- 
ate. Its trouble proof 
performance insures 
satisfaction to yourcus- 
tomer and to yourself. 







NATIONAL 
WATER LIFT 
COMPANY 


Kalamazoo, Mich. 
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Miss Thaler; Leo C. Steinmetz and Mrs. Steinmetz; Ira 
Belt and Mrs. Belt; W. Hamilton Groscup and Mrs. Gros- 
cup; Vernon Kone and Mrs. Kone; Frank J. C. Nicholson 


| and Mrs. Nicholson; Theodore Bunnecke, secretary of the 


Maryland association, and Mrs. Bunnecke; R. Goldman 
and Mrs. Goldman; K. K. Archibald, of the Wolverine 
Brass Works of Baltimore, and Frank Weiskittel, of the 
A. Weiskittel & Son Co. of Baltimore. Howard Remliey 
and Mrs. Remley also came to Washington with this 
delegation. 

To add to the gaiety of the occasion brightly colored 
streamers and confetti were handed around to be tossed 
among the tables. Vanity cases were distributed to the 
ladies as souvenirs of one of the most successful affairs in 
the association’s history. Song sheets with a number of 
old time favorites and modern jazz songs were placed on 
the tables so that all present might join in the group 
singing. 

The most popular song on the sheet was one written 
by Frank Bentley, secretary of the association, entitled 
“The Jobber,” sung to the tune of ‘Collegiate.’ 


The Jobber 
The Jobber, The Jobber, 
Oh, the Lucky Jobber, 
He’s the guy that we all owe, 
But somehow he gets all our dough. 
The Jobber, The Jobber, 
We need him just the same. 


The Tenth, The Tenth, 

The day that we’re all spent 

He greets you with an open door, 
Takes off two and adds on four, 
The Jobber, The Jobber, 

He is a lucky bird. 


The Jobber, The Jobber, 

Oh, the poor old jobber, 

We cannot do without this guy, 

So let’s shut up and stop this cry, 

The Jobber, The Jobber, 

We sincerely wish him well. 
(Not copyrighted, F. B.) 





NORTH SIDE PLEASURE CLUB OF MILWAUKEE 
ACTIVE 

Up on the north side of Milwaukee, Wis., is an organ- 
ization composed of 43 master plumbers, called the North 
Side Pleasure Club. This club was formed two years 
ago for the purpose of getting the master plumbers in 
closer contact with each other in both a business and 
a social way. The organization since its inception has 
had only one ideal before it—to make the plumbing 
business a greater business—and in order to do this the 
members have worked together in harmony. 

A bookkeeping class, which is now going into its sec- 
ond year, has been conducted with very good results; 
legal service has been obtained for its members, who are 
at all times free to consult the legal department about 
their business affairs. What is believed to be the only 
insurance fund of its kind in the country has been estab- 
lished. The insurance covers damage to any guaranteed 
bathtub which may be installed by any master plumber 
who is a member of the organization. This insurance is 
carried for a very nominal fee, and since its adoption is 
working out in a very practical way. 

Outside of the business ideals of this club, it also 
strives to create a better and more personal understand- 
ing between its members and the jobbing houses, whose 
men operate in the Milwaukee territory, and those ef- 
forts have been rewarded. 

Last summer the club gave a picnic and invited the 
salesmen to attend. At this picnic the salesmen were 
known as “The Peddlers” on the baseball score sheet, 
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and suffered a very disastrous defeat. This defeat has 
rankled in their hearts since and some time ago they is- 
sued a challenge to the club members for a bowling match. 
The match was bowled February 1 and comprised 24 
picked “Peddlers” and 24 ‘‘Sewerologists,” as the score- 
board sheets showed, the object of the match being 
to see ‘‘who pays for the feed.’”’ There were present 93 
members of the trade and this attendance shows the re- 
sults of good fellowship among the trade. Total pins 
were to count and the “Peddlers” suffered another de- 
feat by a score of 9973 pins to 10361 pins. At the dinner 
Fred Dannes, manager of the American Radiator Co.’s 
Milwaukee branch, was toastmaster. Remarks made by 
those present were highly enjoyed. 

The officers of the North Side Pleasure Club are: A. J. 
Vollemer, president; Hugo Berndt, vice president; H. C. 
Webber, treasurer; F. H. Loppnow, secretary, and J. 
Grimm, custodian. Among the visitors present were W. 
W. Dusold, president, and George C. Block, vice president, 
both of the Milwaukee Master Plumbers’ Association. 





ST. PAUL ASSOCIATION COMMITTEES APPOINTED 


In charge of the affairs of the St. Paul, Minn., Master 
Plumbers’ Association for the ensuing year are: E. S. Gif- 
ford, president; H. C. Nonnemacher, vice president; 
Adolph Shetka, treasurer; A. Ekstrom, sergeant-at-arms, 
and E. A. Mohrmann, secretary. 

President Gifford recently announced 
the following committee appointments: 
Apprenticeship, John E. Holt, A. E. 
Wickworth, E. M. Kelly and E. J. 
Shimon; arbitration: Louis F. Nien- 
aber, Fred A. Beier and Louis H. 
Peter; auditing: E. J. Shimon, John J. 
Maier and Oscar Nelson; entertafn- 
ment, AntHony A. Schmidt, Thomas 
Shetka and H. C. Nonnemacher; exec- 
utive: E. S. Gifford, Fred A. Beier, 
Axel F. Peterson, Clarence McGeary 
and Anthony A. Schmidt; legislative: 
Axel F. Peterson, Fred A. Beier, Louis 
F. Nienaber, John E. Holt and T. J. 
Conroy; license: Louis F. Nienaber, 
John J. Maier, H. C. Nonnemacher, 
T. J. Conroy, George W. Smeed and 
Oscar Nelson; membership: Reuben L. 








E. S. Gifford, pres- : 
ident St. Paul Anderson, E. J. Shimon, George W. 


Smeed, A. F. Heuer and Arthur Ek- 
strom; warehouse: E. S. Gifford, Axel 
F. Peterson and Fred A. Beier; publicity, Fred A. Beier, 
Walter Spriggs and Clarence McGeary. 


Association 





LOS ANGELES MASTERS HEAR NATIONAL 
PRESIDENT AND SECRETARY 

Probably more master plumbers in Southern California 
now have a better conception of the purposes and func- 
tions of the National Association of Master Plumbers than 
they ever had before, following the meeting of the Los 
Angeles Merchant Plumbers’ Association held on Mon- 
day evening, February 21, in the Master Plumbers’ Hall 
in that city. A good representation of members of most 
of the master plumber associations in Southern California 
gathered at that time to listen to addresses by National 
President Albert J. Wilson and National Secretary Alex- 
ander Coleman, both of, San Francisco. 

Both speakers were introduced by Lawrence Stuffler, 
president of the Los Angeles Merchant Plumbers’ Asso- 
ciation, and were cordially greeted. Both confined their 
remarks to the affairs of the National Association, going 
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No. 5—%-inch Compound Injector. Patented 
in U. S., Canada and Foreign Countries. 


DEHN’S Water Softener eliminates 
trouble from lime and other encrusting 
minerals in heater coils, and water 
backs. It’s automatic and will prove its 
efficiency on every type of installation. 
The price is right to allow a good profit. 

Write for full details. 


COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D No. Laramie Ave. Chicago, Illinois 
Originators, designers and sole manufacturers of 
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Type C. V. Fig. 2234 — Single Model Vacuum Pumps 


DEPENDABILITY 


is an essential requirement of all apparatus entering 
into the equipment of every worth while project. 


Economy Centrifugal Vacuum Pumps 


embody every requisite of high class equipment. They 
are well motored with ample reserve power. They 
never burn out, consequently shut downs are avoided. 
They are guaranteed for performance and quality. 


Economy penne ——w Co. 


87 N. Curtis St. CHICAGO 
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into detail as to the objects of the organization and as to 
how it functions to attain them. 

Presaging his remarks concerning the committee form 
of organization by which the National Association func- 
tions, National President Wilson said that three primary 
factors were found in the plumbing industry, namely, the 
manufacturer, the wholesaler and the contractor. Of 
these, the first and third were the most important, be- 
cause the first constituted the sources of supply, while 
the last, including in that category the master plumber, 
constituted the best means for ultimate distribution. 

Likewise, when the National Association was formed, 
he said, it had three principal objects, namely, the en- 
couragement of the sale and installation of sanitary 
plumbing fixtures; the fostering of sanitary laws, both 
state and municipal; and the improvement of business 
conditions in the industry. Of these, the speaker thought, 
the third had for its primary object the exaltation of a 
mechanical craft into a real business, and through all the 
years of the association’s existence many of its activities 
had been devoted to the furtherance of this object. 

In proof of his contention that the plumbing industry 
constituted a big business, President Wilson asserted that 
during the year 1926 the total value of all of the plumb- 
ing supplies manufactured and sold amounted to between 
$500,000,000 and $700,000,000. In a business of such 
magnitude, he stated, great possibilities for profit exist, 
money can be made, and if the master plumbers do not 
make money, it is the fault of the plumbers, not of the 
business. 

In analyzing some of the reasons why so many of the 
masters found it difficult to make a reasonable profit out 
of their business, the speaker said that under existing 
conditions, particularly on the Pacific coast, they are 
asked by the manufacturers to do business on too narrow 
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a margin. He said that the prevalent discount in tlie far 
west is 20 per cent of the manufacturer’s price, and that 
no one can successfully conduct a business on such a 
margin and do what the manufacturers want him to do 
in the way of keeping a display stock on hand. Presi- 
dent Wilson said that in a number of other cities in the 
country, comparable in size to Los Angeles and San Fran- 
cisco, a discount of 331/3 per cent is available and this 
is more like it ought to be. The speaker asserted that 
if the far western masters expect to be put on a par with 
masters in other sections of the country in this respect, 
they will have to make the justice of their position bet- 
ter known to the other branches of the industry. 

The speaker then ran over briefly the committee or- 
ganization of the National Association, mentioning the 
various committees and telling how they function. He 
mentioned especially the Apprenticeship committee, the 
Educational committee, the Trade Extension Bureau com- 
mittee, and, that one which he characterized as the most 
important of all, the Trade Relations committee. 

He commended the work of the Apprenticeship com- 
mittee and told how it is working in connection with the 
trade schools all over the country and how it is sustain- 
ing interest in training apprentices. The speaker said 
that with so many trade schools being established every- 
where the industry has a much better opportunity today 
to train apprentices than existed at the time when most 
of the present masters went into business. 

He told of what the Educational committee is doing 
in conjunction with the Carnegie Institute of Technology 
at Pittsburgh, and told also of the professorship which 
had been endowed there. He told also of what some of 
the state associations are doing in paying the tuition of 
master plumbers’ sons to enable them to attain a sci- 
entific education in sanitation, heating and ventilating. 
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R——— Tl He dwelt upon the 
| functioning of the 
Trade Relations com- 
mittee, which he said 
was the most import- 
— ant of all. President 
Wilson said that the 
first result of this 
committee’s work 
was witnessed at the 
| recent Illinois state 
i convention, at which 
time manufacturers 
and wholesalers ap- 
peared and expressed 
| the desire to learn 
more of the problems 
of the master plumb- 
ers and to work in 
harmony with them. 
Also this committee 


Secretary Alexander Coleman and handled the griev- 
President Albert J. Wilson, of the ances and complaints 
N. A. M. P. 





di 


of the members of the 
National Association 
and was at that time meeting in Pittsburgh, he said. 

He told of the future plans of the Trade Extension 
Bureau committee, which contemplates the employment 
of a corps of speakers to address master plumbers’ meet- 
ings throughout the country. 


After telling of the plans now in process of completion 
for the forthcoming convention at Minneapolis, Minn., 
President Wilson closed by assuring his hearers that 
wherever he has found during his travels over the country 
a prosperous condition in the plumbing industry there 
was always a successfully functioning association, and 
wherever the conditions were unfavorable, there was a 
disorganized association to blame. 

National Secretary Coleman began his address by going 
into the history of the National Association, which he 
said was organized 44 years ago. Today, it includes 
11,000 active members and has about 400 local associa- 
tions affiliated with it in 39 states of the Union. 

The secretary said the paramount object of the asso- 
ciation was the protection of the industry, as far as the 
master plumbers are concerned. He said he often had 
asked himself the following question: 

“What would be the conditions in the plumbing indus- 
try in case the National Association should cease to func- 
tion?” 

He said that everybody in the industry would be adrift 
and everybody would take advantage of the master 
plumber—everybody would have the master plumber at 
his mercy. 

As things are now, every manufacturer and wholesaler 
has a most profound respect for the National Association 
and is desirous of working in harmony with it, he pointed 
out. The speaker said the National Association could be of 
great assistance to every state and every local association 
throughout the country and as an evidence of this he in- 
stanced the work of the Standardization committee, which 
has accomplished a tremendous work in bringing about 
Standardization and which has received the commenda- 
tion of the department of commerce. 

In closing, Secretary Coleman said the National Asso- 
ciation of Master Plumbers is the only trade organization 
in the country which maintains not only an endowed pro- 
fessorship but also scholarships at the Carnegie Institute 
of Technology. 
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V-Lock Joint 














Patented 
Sectional view of 
joint turned up 
side down to 
show how dowels 
are inserted from 
bottom. Mois- 
ture only makes 
them tighter. 








The Built-Well 


seat is the well built seat with the 
patented V-Lock Joint. You can bet 
it’ll stand_up under the roughest usage. 

We make them in six styles and can 
furnish them in plain or Quartered oak, 
in golden, antique or natural color, 
imitation mahogany, walnut and ebony 
finish; also in genuine walnut, mahog- 
any and white lacquer. The finish lasts. 
Catalog on request. 


Built Well My. Co 


1458 W. Kinzie St., Chicago, Ill. 

















PIPE FITTINGS 


Trade Mark 


IRON BODY GATE VALVES 
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Manufactured by 


ILLINOIS MALLEABLE IRON Co. 


CHICAGO, ILL. 
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Dart Unions represent the ut- 
most in quality manufacture 
and serviceability. pele 


Try them and see 


E. M. Dart Mfg. Co. 
Providence, Rhode Island 
The Fairbanks Company, Sales 

; Agents. Canadian Fac- 
tory: Dart Union 








Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


TANKS FOR: High pressure gas and air storage— Pneumatic 
water systems—Gasoline and oil storage—Oil burning equip- 
ment—Open top— Welded. ATSCO Genuine Copper Brazed 
tanks for high pressure—the tightest, safest, strongest tank it is 
possible to construct by any known process. A.S.M.E. code tanks. 














WHEELING 


SANITARY MFG. CO. 
Wheeling, W. Var 





High Grade Plumbers 
Ware—Two-Fired 
Vitreous China 

Plate 100-E Lavatory on 


Pedestal. Two sizes— 
24x20 inches and 26x22 
inches. 

Plate 126-E “The Tran- 
quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 

Reference — Domestic 
Engineering Catalog 
Directory. 




























The OVERTON Roof 
Flashing fits all angle 


roofs from flat to half 
pitch. It is also adapt- 
able to both standard 
and extra heavy pipe. 


BUTLER MANUFACTURING CO. 
MINNEAPOLIS 33 rT MINN. 

















Women’s cA uxiliaries 


Denver Auxiliary Holds Meeting 

The Ladies’ Auxiliary of the Master Plumbers’ Assgo- 
ciation of Denver, Colo., met recently at the home of Mrs, 
E. B. Clayton, 4420 Perry street. The meeting was called 
to order by the president, Mrs. F. X. Bordeau. After 
the business meeting, the sixteen members present played 
ecards. Delicious refreshments were served by the hostess, 
A card party was arranged to be held on the evening of 
March 16. 

Cleveland Auxiliary Elects Officers 

The Ladies’ Auxiliary to the Associated Plumbing Con- 
tractors of Cleveiand, Ohio, at its February meeting elected 
officers for 1927 as follows: President, Mrs. O. S. Stewart; 
vice-president, Mrs. M. Rovner; secretary, Mrs. Vincent 
Smith; treasurer, Mrs. Fred Berkowitz. A very successful 
card party was held at the home of Mrs. Hugh Sullivan. 
Everyone present enjoyed the program, especially the 
music furnished by a band of young boys trained by Mrs, 
Sullivan, whose seven-year-old son played the drums. 

Wichita, Kans., Officers Re-Elected 

The Women’s Auxiliary of Wichita, Kans., recently 
held its annual meeting and showed its appreciation of 
the leadership of its officers during the past year by 
unanimously re-electing them as follows: President, Mrs. 
O. C. Robertson; first vice president, Mrs. F. J. Adenauer; 
second vice president, Mrs. Henry Dunaway; secretary, 
Mrs. R. P. Johnson; corresponding secretary, Mrs. Elmer 
F. Nelson; treasurer, Mrs. C. C. Bryant. The auxiliary 
is arranging a program of entertainment for visiting 
ladies at the coming state convention of the Master Plumb- 
ers’ Association of Kansas, which will be held in Wichita 
March 14 to 16, and a large attendance is expected. 

Savannah Auxiliary Gives Association Party 

The Ladies’ Auxiliary of the Master Plumbers’ Associa- 
tion of Savannah, Ga., gave a Valentine party to the asso- 
ciation on the evening of February 14 at which about 
thirty-five were present. The party was held at the home 
of J. T. Collins, and was voted a success by all who were 
there. Dancing and refreshments were a feature of the 
party. Those who attended the party were as follows: 
W. F. Vining, E. F. Broderick, Jr.; William Paul, J. P. 





At the Savannah Ladies’ Auxiliary party 


O’Brien, E. F. Broderick, Sr.; J. W. Lang, C. W. Tanner, 
W. H. Cosgrove, W. P. Vining, J. T. Collins, O. A. Kimball, 
president; W. J. Taylor, secretary-treasurer; R. A. Walsh, 
E. O. Stoughton, M. O. Leckinger, J. H. Games, Mrs. J. P. 
O’Brien, Mrs. E. A, Masters, secretary of the auxiliary; 
Mrs. R. A. Walsh, vice president of the auxiliary; T. J. 
O’Brien, vice president; Mrs, T. J. O’Brien, Mrs. W. J. 
Taylor, Mrs. C. W. Tanner, Mrs. J. T. Collins, president of 
the auxiliary; Mrs. M. O. Leckinger, Mrs. J. H. Kramer, 
J. H. Kramer, E. A. Masters, Mrs. E. F. Broderick, Mrs 
W. H. Cosgrove, J. H. Humphrey, Mrs. J, H. Humphrey, 
Mrs. J. H. Games, treasurer of the auxiliary; Mrs. 0. A 
Kimball and Mrs, William Paul. 





rr 
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SOUTHERN CALIFORNIA DEVELOPMENT LEAGUE 
ELECTS NEW OFFICERS 

After two postponements of its annual election, the 
Sanitary Development, League of Southern California, at 
its regular meeting on Thursday evening, February 24, 
finally selected the corps for the year 1927. The follow- 
ing is the official personnel: President, R. H. Roamer, of 
the Standard Sanitary Mfg. Co., Los Angeles; first vice 
president, W. P. Baxter, of the Southern Plumbing Supply 
Co., Los Angeles; second vice president, C. G. Wilkinson, 
master plumber, Los Angeles; treasurer, J. M. Fickling, 
master plumber, Los Angeles; board of directors: L. C. 
Brightwell, Washington Iron Works, Los Angeles; E. D. 
Updegraff, Crane Co., Los Angeles; A. M. Shinn, Shinn- 
Holtz-Lyon Co., Los Angeles; H. Silke, Jr., M. Stulsaft 
Co., Los Angeles; J. N. Fitzpatrick, N. O. Nelson Mfg. Co., 
Los Angeles; E. F. Harford, Hub Hardware Co., Colton; 
Edward Coker, master plumber, Glendale; W. E. Wilmot, 
master plumber, Venice; George E. Richardson, master 
plumber, Pasadena; H, H. Armbrust, master plumber, 
Anaheim. 


After inducting President-elect Roamer into the chair, 
Past-president George E. Richardson introduced to the 
attention of the league the advisability of fostering a se- 
ries of sales weeks throughout the year. He suggested 
that the members of the league, manufacturers, jobbers 
and master plumbers, might co-operate to put across a 
Christmas selling week. He said there were a lot of things 
in the plumbing line of supplies which would prove to be 
acceptable Christmas presents, if only the buying public 
could be advised of what they were. The speaker said 
that it was none too early to begin thinking about this 
at the present time, and he hoped something tangible 
might come from his suggestion, 
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Another suggestion along the same line made by Mr. 
Richardson was that as soon after warm weather came 
as possible the plumbers of Southern California should 
try to pull a shower bath week. His idea was that the 
Sanitary Development League have placards prepared ad- 
vocating the installation of shower baths which should be 
sold to plumbers for the purpose of displaying them in 





commissioner, 


Tom Folconer, county 
Omaha; E. L. Hageman, vice president, Capitol Supply Co., 


From left to right: 


Krimlofski, 
Retail 


Lincoln, 
Omaha, 


Nebr.; Ray Bixby, Omaha, and R. E. 
at the recent convention of the Nebraska 
Plumbers’ Association, at Omaha 


their show windows and putting them on their automo- 
biles, etc., with the intention of attracting and directing 
the interest of the public. The speaker said that mer- 
chants in other lines of business did similar things with 
conspicuous success at times, and he could not see why 
the plumbers could not do the same thing. 
President-elect Roamer said that there was merit in the 
suggestion and that as soon as the new corps of officers 
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COST PRICES ARE PRINTED IN BOOK 

















@UQGESTED SELLING PRICES ARE PRINTED IN BOOK 


SAVE TIME AND MONEY: 


Time runs into money—and time spent figuring the costs on a job mounts up 
inte respectable figures. Too, you have no assurance of accuracy when you 
In this book you have everything you want, 
You KNOW your 


must depend on pencil and paper. 
accurate figures checked beyond the possibility of error. 
costs and price figures are right before you. 


You don’t have to be an accountant or mathematician to use this book—any one 
can use it. Revision sheets are furnished from time to time when changes are 


necessary. 
You take no chances when you use the Plumbers’ and 
Steamfitters’ Price Guide. Send the coupon for full details 
TODAY. 

366 E. Main St. 
BAREHAM & SAUNDERS Rieicien N.Y. 


Information 
About this book! 


The Plumbers’ 
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and Steamfitters’ 
Price Guide 


i 


PRICES 





WHAT THIS BOOK CONTAINS 


The Plumbers’ and Steamfitters’ 
Price Guide has been. compiled with 
one purpose in view—that of helping 
the contractor to determine average 
costs and proper resale prices. Into 
this book is crammed all the in- 
formation you can possibly need to 
determine selling prices. of every 
kind of supplies you use—every item 
is instantly available through the 
famous Bareham and Saunders 
cross-indexed system—you can find 
what you want in a jiffy. No figur- 
ing—no hunting through price lists. 
You can put your finger on any item 
right away! 


——— 
SELLING ft 











BAREHAM & SAUNDERS, 366 E. Main St., Rochester, N. Y. 


1 Gentlemen: Please send me full details about the Plumbers’ and 
| Steamfitters’ Price Guide and how it will help my business. D.E. 3-12.27 
| Name preys eae he SAL TEER OR Be ers Sa PORTE 
SEE LECT PIRET EET OTT LAO CO TRL TT ECO T TEE OT TT 
| Ma cGevietndatsars tar guntaneens MN Ge Giscc cetcdsenesecses oneede 
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got well under way it would consider the suggestion as 
well as some other things along somewhat similar lines 
which already were under contemplation. He promised 
that the league, during his administration, would take an 
interest in many things along the way of trade promotion 
and definite plans for some of them would be announced 
in the near future. 

William Melville said he had received a letter from Mr. 
Graham, of Oakland, regarding the state plumbing code 
now before the state legislature. Mr. Melville said that 
some opposition had been encountered and he urged the 
league to take steps immediately to counteract this opposi- 
tion and to do what it could to foster sentiment favorable 
to the code in the minds of state senators and assembly- 
men. He moved that the secretary of the league be in- 
structed to send out letters to every member urging him 
to address his representatives in the legislature, and also 
that a form letter be devised which should be sent to 
every plumber in Southern California with the request that 
they get as many signatures as possible favoring the pas- 
sage of the measure. He also suggested that the travel- 
ing representatives of manufacturers and jobbers of 
plumbing supplies be instructed to present similar letters 
to every man upon whom they might call and induce him 
if possible to take an active interest in arousing popular 
interest in the code. The motion was carried unanimously. 

Henry Boynton, secretary of the league, said that pro- 
grams for the two meetings to follow were in process of 
formation and promised the members that so far as was 
possible, every meeting during the remainder of the year 
would be one well worth attending. 

Charles T. Hankins has opened up a plumbing and 
heating business at 204 Cedar street, Muscatine, Iowa. 
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New Business “Uentures 


W. H. Rood, of Garden City, Mo., has opened a new 
plumbing shop in Nevada, Mo. 

Hugh Thomas, formerly of Chicago, Ill., has moved to 
Deming, N. M., where he has opened a plumbing business 
in the Hordhaus store. 


The King Heating Co. has been incorporated under the 
laws of Ohio to conduct business in Cincinnati. The incor- 
porators are: R. E. King and R. K. Cooper. There are 
five hundred shares no par value stock. 

The Akron Steam Heating Co. has been incorporated to 
do business in Akron, Ohio, by W. L. Wilkie, C. M. Neal, 
E. M. Simmons, H. R. Adams and E. A. Klewe, with 500 
shares of stock at no par value. 

The Heating Equipment Co. has been incorporated at 
$10,000 to do business in Toledo, Ohio. The incorporators 
are L. G. Trout, L. W. Greiner, Marie M. Trout, Beth M. 
Brandes and E. C. Froelich. 

Sunset Plumbing and Heating Co. is the new name for 
the business which E. W. Morgan has been conducting at 
5215 Seventy-third street, Portland, Ore. 

O. G. Cavanaugh has recently opened a plumbing shop 
at Kent, Wash. 

Peter Mulder has engaged in business at 885 West 
Twenty-first street, San Pedro, Calif., under the name of 
the Harbor Plumbing Co. 

Wayne H. Warren has again entered business and has 
established a plumbing and heating concern at 214 North 
Market street, Wichita, Kansas. His equipment includes 
several fully equipped service cars. 









Refrigerator Drain 


Usually when a plumber talks low price to a 
customer, he finds it difficult to supply special- 
ties that will fill high quality requirements. 


But when you talk Swett Plumbing Specialties, 
you can talk quality and price, too. All Swett 
products are reasonably priced but no effort 
has been spared in making them the best in 
workmanship and serviceability. 


A. L. SWETT IRON WORKS 
Medina, New York 














PLUMBING SPECIALTIES 
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“we &° That, Here&° There 
McAuliffe Bros., 119 weit Main street, Marysville, BRYAN BOILERS 


Ohio, recently received the plumbing and heating con- FOR OIL AND GAS 


tracts for the new Psychopathic Hospital in Columbus, 
Ohio. 
The Zuehlke-Stoehr Company of Milwaukee, Wis., has 


been awarded the heating contract and Falk,& Co., Mil- Built Expressly 


waukee, the plumbing contract for the second unit of the 
Cudahy high school, Cudahy, Wis., which will cost $130,- 
000. The building will also contain a swimming pool, FOR OIL AND GAS 
60 by 20 ft. 

Rankin & Company of Rochester, N. Y., will erect the 








The Bryan Boiler stands out un- 


new school building in North Rose, N, Y. The plumbing mistakably as the one boiler ideally 
contract has been awarded to Utz & Company, Rochester, suited to the special job of burning 
while the heating contract has not as yet been awarded. oil with economy. 


Every feature is planned specifically 
for oil burner requirements. 





The result is highly increased 
efficiency and an actual saving in 
fuel of 30 to 50%. 

With gas, the Bryan Boiler is 
equally efficient and effects the 
same remarkable economies. 





Left: F. H. Steffens, Hardware & Supply Co., Akron.—Right: 
W. W. Sharp, Pierce, Butler & Pierce Mfg. Corp., Akron.— 
Top, center picture, from left to right: E. H. Gardner, Josam 
Mfg. Co.; H. E. Rogers, Welsbach Co., Philadelphia.—Bottom 
center picture: John Lytle, Bailey-Farrell Mfg. Co., Pitts- 
burgh; J. Barber, Ruud Mfg. Co., Pittsburgh, at the recent 
convention of the Ohio Master Plumbers’ Association, at 
Youngstown 


Buerkel & Co., Inc., of 24 Union Park, Boston, have been 
awarded the contract for installing the plumbing, heating 
and ventilating in twenty-four of the fifty-four buildings 
which comprise both sides of Dundee street, Boston, and 
are being remodelled into a total of nearly two hundred 
apartments. The contract price runs considerably in ex- 
cess of $50,000. The work under way now is on the north 
side of .the street. Contracts for the work on the other 
side are being held in abeyance for the present. 

William Wenzel of Appleton, Wis., has been awarded 
the heating contract for the new factory building now 
under construction for the General Paint Co. at Appleton. 

W. W. Rasmussen of Racine, Wis., has been awarded 
the plumbing contract and the Smollen Heating Co. has 
been awarded the heating contract for the work to be 
done during the remodeling of the business building on 
Fourth and Main streets, Racine. 

The Paul E. Mueller Co., Milwaukee, Wis., was low Steam, Vapor, Vacuum, Hot Water 
bidder for heating and ventilating with a bid of $12,675, 
and the Davis-Barker Co., Beloit, Wis., was low bidder for 
the plumbing with a bid of $6,500 for work to be done 
in the grade school to be built at Beloit. 








Sold Only Through the Heating Trade 
on Exclusive Local Sales Franchise Plan 





The American Plumbing & Heating Co., Chicago, has 


been awarded the sprinkler system contract on the $750,- Manufactured By 
000 theater and office building under construction at BRYAN STEAM CORPORATION 
Madison, Wis. (Boiler Division) 

The Advance Heating Co. of Racine, Wis., has been Peru, Indiana, U.S. A. 














awarded the heating contract, and Thomas Miller, Racine, 
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These three “eights’’ will 
make their bows! 


They are waiting only until March 15th. On 
that day “Standard” will announce 


Three “eights” that make 
new sink history 
Added to the “Standard” New Process enamel, 


these three “eights” mean more and better sink 
business. Watch for March 15th. 


Standard Sanitary Mfg. Co. » Pittsburgh 


“Standard” 


PLUMBING FIXTURES 


DOMESTIC ENGINEERING 








INFORMATION 


To help guide you in the recommenda- 
tion and selection of a drain or sump 
pump, we should like to mail you a 
copy of a Domestic Engineering ad 
together with Bulletin. 





automatic 
FLOAT Switce 


Your jobber is in position to quote you 
prices and sell you the complete ready- 
to-install automatic quality Taber 
Midget Sump Pump. 


Write for Bulletin 120 MSJ NOW! 


TABER 


Midget SUMP PUMP 


TABER PUMP CO., BUFFALO, N.Y. N. Y. Office, Tel. Lexington 8945 


DECATOR 


9 ae 6? Se 6 oe 





Burks Super 
| Turbine Pumps 
Have Only One Moving Part 


There are no valves, gears, pistons, cams, springs, i 
belts, idlers, flywheels, or couplings. 


DECATUR PUMP COMPANY 
632 E. Cerro Gordo Street, Decatur, Illinois 
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| has been awarded the plumbing contract for the new 
| theater and office building to be erected in that city. 

Charles Beckingham of Sault Ste. Marie, Mich., has 

been awarded the plumbing contract on the $250,000 hotel 


which is to be erected in that city by the Ojibway Park 
Hotel Co. 


The Juttner Heating Co. of Milwaukee, Wis., has been 
| awarded the heating contract on a store and office build- 
ing under construction for the Palace Clothing Co. 
1431 Green Bay avenue, Milwaukee. 

The Pflugradt Heating Co. of Milwaukee, Wis., has been 
awarded the heating contract on the store, office and 
apartment building under construction at 518 Oklahoma 
avenue in that city. 

Blackford Bros. of Milwaukee, Wis., have been awarded 
the plumbing contract on the additions and alterations 
being made to the lodge building of the Henry L. Palmer 
Lodge No. 301, F. and A. M., Milwaukee. 


F, C. Kuetemeyer, Milwaukee, has been awarded the 
plumbing contract on the Deaconess Home which is to be 
erected at Eleventh and Cedar streets in that city. 


at 








| 
| 


Top picture, from left to right: A. G. Kerr, president, Newton 
association; Niels Jelson, Newton; J. M. Raftery, F. W. Webb 
Mfg. Co., Boston; C. H. O'Neil, Waltham.—Lower picture: 
Daniel F. Loan, president, Massachusetts Sanitary Club; H. 
E! Crin, Leominster; J. H. Maloney, Boston; T. B. Sheehan, 
Fitchburg; J. F. Bresnehan, Fitchburg; J. H. Thompson, 
president, Massachusetts State Association of Journeymen 
Plumbers. At the recent plumbing conference at the Massa- 
chusetts Institute of Technology, at Boston 


Pechman Company, 611 Cherry street, Chattanooga, 
Tenn., has been awarded the $15,400 plumbing and heat- 
ing contracts on the new Junior High school building in 


East Lake, Tenn. 
William Hunt & Son, 1127 South Grand avenue, 


Louis, Mo., have been awarded the plumbing contract on 
the new Immanuel Methodist church building in St. Louis. 


St. 


The Post Plumbing & Heating Company, of Washington, 
D. C., has been awarded the plumbing and heating con- 
tracts in connection with the remodelling work on thie 
White House. 


The Sanitary Plumbing Company, Okemah, Okla., lias 
been awarded the heating and plumbing contracts on the 
new apartment building for Dr. C. M. Bloss, Shawnee, 
Okla. 


Charles M. Ewing, 1371 North Third street, Miami, Fl., 
has been awarded the $65,995 plumbing contract on the 


new Miami Senior high school building at S. W. Twenty- 
fourth avenue and First street, Miami, Fla. 
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S wimming - “Pool News 


The project for the construction of a swimming pool 
at the Boy Scout Camp, Waterloo, Ia., is to be settled 
at the March meeting of the council. 


The executive committee of the American Legion has 
completed arrangements for the construction of a 45x70 
ft. swimming pool, in the central part of Colville, Wash., 
and the chamber of commerce and city council are both 
backing the project. 

The city of Sanford, Fla., plans the erection of a new 
municipal natatorium, probably located on the lake front, 
at a cost of $100,000. 


The city of Frederick, Md., has let a contract to Leroy 
Hoke at $30,699 for a municipal bathhouse and swimming 
pool, The pool will be of concrete, 200x110 ft. and the 


bathhouse will be one story and basement, 134x28 ft. 


Plans for a year-round swimming pool in Exposition 


Park, Los Angeles, Calif., of sufficient size to care for the 
Olympic Games water contests of 1932, were made by 
officials of the Los Angeles Playground and Recreation 
Department and representatives of athletic clubs and civic 
organizations at a meeting held recently. The Playground 
Commission has authorized Architect John Parkinson to 
draw preliminary sketches and make estimates of costs 
for the work. The proposed swimming pool will be placed 
in front of the present grand stand in the park, and as 
outlined by officials will consist of three parts: a deep 
water pool, answering all the requirements of national 
and international contests; a shallow pool for children 
and a diving pool 16 ft. deep. 

The Gamble Construction Company, 620 Chestnut street, 
St. Louis, Mo., has been awarded the contract for the 
construction of the $425,000 unit of the $900,000 Bishop 
Tuttle Building, Locust street, St. Louis, Mo. A 16x50 ft. 
swimming pool will be constructed in connection with 
the building. 

The First Baptist Church, Abilene, Texas, will construct 
a new swimming pool in connection with the new Sunday 
School annex at Abilene, Texas, at a cost of $300,000. 


The Sanitary Plumbing & Heating Company, 100 E. 
Government street, Pensacola, Fla., has been awarded the 
plumbing contract on the new bath house and pavilion 
for that city. 

A municipal swimming péol is to be constructed this 
spring in Roundup, Mont. 


The city of Montebello, Calif., will soon advertise for 
bids for the construction of two concrete swimming pools, 
and frame bath houses. 

The city commissioners of Phoenix, Ariz., have approved 
the plans for two new swimming pools to be constructed 
in University Park and East Lake Park. 

The Annandale Golf Club is about to construct a swim- 
ming pool and dressing rooms on West Colorado street, 
Pasadena, Calif. 

The city council of Monroe, Wis., is considering a peti- 
tion from the citizens of that city which asks that in the 
April election there be voted an appropriation of $10,000 
for the construction of a swimming pool. 

Miller & Warnecke, 1404 Franklin street, Oakland, 


Calif., are preparing working drawings covering the pro- 
posed $300,000 building for the Women’s City Club, to be 


located on Alice street near Fourteenth. Prominent 
among the features of this building will be a $25,000 
swimming pool. 
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A typical installation of the 


VESTA OIL BURNER 
| pe particularly the neatness of the Vesta 


installation and the cleanliness which always 
goes with its use. Note the absence of a dirty 
coal bin and the usual ash cans, broom and firing 


. tools laying around. No bits of coal and ashes 


litter the floor, no dust fills the atmosphere and 
the layer of ash dust that usually covers any 
boiler and in a smaller degree everything else in 
the basement is conspicuous by its absence. 


If the Vesta Burner merely produced com- 
fortable healthful clean home atmosphere and 
stopped the nuisance and expense of furnace chas- 
ing, it would be a good investment at three times 
the cost of coal heating, but—a Vesta System can 
be had at practically the same cost per season or 
even a little less. No home is too small and 
none too large for Vesta Equipment at costs 
which make this modern method really a 
necessity. 


As a Vesta Burner local representative you 
could make many of your customers see these 
and the other advantages without half il 
and it would pay you to do so. 


Investigate Our Agency Proposition 
Mi JCH good territory is still open.to the right kind of 


local representatives. If you want to be identified with 
a reliable quality product—to work on a clean-cut business 
basis—to get attention and advertising consistent with your 
own efforts—and to have the backing of a house with un- 
blemished reputation for honest guarantees and fair dealing 
—the Vesta Oil Burning System ought to be one of your 
leaders. The Vesta System gives no trouble and does not 
sap profits through service needs that keep trained men from 
productive new work. 


Write us before it ts too late. 
* S. & J. F. STRING, Inc. 
SOLE MANUFACTURERS 


263 Washington Avenue 
Newark, N. J. 


\ GODDESS OF THE HEARTH 
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HE COP-R-TOP 
makes good! Nice 
Profit! You can in- 

stall and forget it—no 

unprofitable call-backs. 

























A rustless copper top 
keeps the ball in shape— 
no elongation. Bottom 
is of high grade molded 
rubber—not blown. Per- 
fect seat—no leaks. 


Sold Through Jobbers Only 
Send for a FREE TRIAL BALL! 


AMERICAN 
RUBBER PRODUCTS 
CORPORATION 


LYONS 
48 East dist ng ey New York 
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PLOMB 
TOOLS 


Set the 
Standard 
are 
Hand Forged 
Convenient 
Correct Shapes 


Reasonably Priced 


Unconditionally 
Guaranteed 


Buy them from 
your jobber 


PLOMB TOOL CO. 


LOS ANGELES, CALIF. 
2209 Santa Fe Ave. 





627 Ww. W. Washington 
Boulevar 
NEW YORK, 
207 W. 43rd Street 
Complete Stock at 
All Points 














March 12, 1927 







Several weeks ago we told you, in limerick form, of a 
young fellow named Pratt, who had a slight misunderstand- 
ing with a mule. A. L. V. of Medford, Oregon, was the first 
to come back with an appropriate last line. As a matter of 
fact he sent in several of them. Here they are. 

“Tf I’'d only had a soft mat.” 

“T wasn’t looking for that.” 

“That was an AWFUL hard spat.” 
* eo - 

For those of you who have forgotten about the little diffi- 

culty of Mr. Pratt, we republish the limerick. 
There was a young fellow named Pratt, 
Who stopped near a mule for a chat; 
When he woke up in bed 
A day later he said: 


Do your stuff, Limerick Hounds. 


An old colored parson’s definition of perseverance is: “It 
means, firstly, to grab hold; secondly, to hold on; and thirdly, 
to never leave go.” 


Eena meena mina Moe 
See a dancer on her toe, 


[ff she hollers out “Hey hey” 
Det don’t mean she’s from hoff a farm. 


Talk about your big-hearted fellows. Say—the master 
plumbers have it all over the rest of the world. They cer- 
tainly are ready and willing to help another fellow out of a 
predicament, even if he is a king. We are still receiving 
suggestions as to how to get the king off the island. J.C. D. 
of Pittsburgh; A. L. V. of Medford, Ore.; W. M. S. of Bruns- 
wick, Me.; C. B. of College Point; and W. H. D. and H. G. M. 
of North East, Pa., are the latest to help His Majesty. The 
latter two suggest the king move his island to Lake Erie 
where he can walk all the way to Canada on the ice. That 
sounds like an invitation to taste of forbidden fruits. 

* s * 

Boss—“Never let me catch you smoking in the store again, 
| young man.” 

Clerk—“I tried not to let you catch me this time, sir.” 
Selected. 











“SY” SEZ 
He who hesitates—gets his tail lamp smashed. 
The song the merchant likes best is, “In the Sweet Buy 
and Buy.” 
It's a wise Quaker that knows his oats. 





Customer (in drug store)—‘I want a little pink tablet.” 
Clerk—‘What is your trouble?” 
Customer—“I want to write a letter.” 


“SY” MARTIN, Owensboro, Ky 


A truck hit a meat wagon on our street the other day. Th: 
truck was not damaged, but it sure knocked the liver out 0! 
the meat wagon. 


Standing at the grave of one of his departed flock, an old 
colored parson concluded the service with this remark 
“Samuel Johnson, you is gone, an’ we hopes you is gon 
where we ‘specs you ain't.” 


The police warn motorists against picking up people while 
driving. Still, it seems heartless to drive off and leave them 


for the ambulance. 


She—"“Do you like Beethoven's works?” 
He—“Never visited them, what does he manufacture’”’ 


We have roughed-in the limerick. It is up to you to 
the finishing, L Y T. 








M 











March 12, 1927 DOMESTIC ENGINEERING 





If you knew that for a few cents, you would be relieved of a number of 
expensive service calls and if you knew that those few cents would keep 
your customer in a pleasant frame of mind regarding the work you had 
done for him—would you spend that small amount? 


That’s a lot of promise to make for such a small investment but when you 
specify Sherwood Ball Cocks for new tanks or when you buy them for 
replacement, you've saved yourself plenty of time and your customer much 


inconvenience. 


How about it— isn’t it worth the few cents to know that the closet tank 
you install is not going to give a 
\f lot of trouble with a whistling or 


gurgling ball cock? 





Demand Sherwoods—your jobber 
can get prompt delivery on them 
if he doesn’t carry them. 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Sts., DETROIT, MICH. 
Repre ‘sentatives: 
jhe RIORDAN CO., 
1315 E_7thSt., Los Angeles 2012 L, c 'Sinith Bldg., Seattle 
E. S. THOMPSON, 2401 Chestnut St., Philadelphia 
FRED, G, HOFFMAN, 831 Edgewood Ave., Trenton, N, 
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Flush Valves 





HEN the valve is in position on 

the bow] with which it is to oper- 
ate, and the water pressure turned on, 
the simple turning in or out of the 
regulating screw (A in diagram) sup- 
plies the exact amount of water needed 
to make the closet bowl flush perfectly. 
This adjustment, when made, remains 
permanent. 


This vitally important regulation fea- 
ture often enables the plumber to make 


a sluggish bowl flush when otherwise 
it would have to be replaced. 


No regulation is required from LOW- 
EST to HIGHEST pressures. Do not 
confuse this with regulation of VOL- 
UME of water delivered to the bowl. 


Every time the valve is flushed, the 
plunger (B) is raised off its seat (C), 
leaving an opening through which 
grains of sand, etc., can be washed out 
of the port. 


a] $ 
. hh Z Vi : a 
4, “leone % 

? mO p ) 











Having a 257% larger diaphragm-area 
in the control chamber, the Watrous 
valve functions perfectly under low 


, pressure conditions where other valves 


often fail. 


It has a larger water-way. per second 
of opening, and therefore delivers water 
with extra volume and “‘punch’’. 


Write for full details. Loose-leaf catalog pages sent on request. 


PLUMBING DIVISION 


Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


Sold by leading plumbing jobbers throughout the United States. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street 
H. D. Tuck, 404 Marquette Bidg. 
Detroit, Mich. 
W. E. Blair, Jr., c/o Coronado Hotel 
Dillard Engineering Co. 


Construction Industries Bldg., 
Dallas, Tex. 


BRANCH SALES OFFICES 
R. J. Shank, 920 Grand Ave. 
Des Moines, Iowa 
Continental Sales Co. 

St. Louis, Mo. 924 Metropolitan Life Bidg. 
Minneapolis, Minn. 
Rex W. Williams, 402 Scott Bldg. 
Salt Lake City, Utah 


CHICAGO 


Wm. P. Horn Co., 237 Rialto Bidg. 
San Francisco, Cal. 


L. C. Coombs, Rm. 506, 110 W. 11thSt., 
Los Angeles, Cal. 


Wm. P. Horn Co., L. C. Smith Bldg. 
Seattle, Wash. 
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Bath a Day Movement 


Have you ever read “The Story of the Bath?” Have you ever 
had the entire Bath a Day Movement explained to you, when it 
was commenced, the material produced 
to keep it going, the results to be 
l 63 ceive promptly a sample copy of “The 
Story of the Bath,’ together with full 
information as to how you can put on a Bath a Day campaign 


achieved by a local Bath a Day Cam- 

paign? If not, just drop “Domestic 

in your city at a small cost to you. Ask for your copy of the 
booklet today. 


Engineering” a line and you will re- 


HE recent interest shown in ‘‘The Story of the Bath’”’ 
Ter distribution among the members of such clubs as 

the Rotary, Lions, Kiwanis, etc., indicates a recogni- 
tion of a splendid educational opportunity. The men who 
belong to these clubs are ‘‘key’” men in a community. 
They are its influential representatives, from all walks 
of life. 

To attract the attention of such a group of men to you 
and your business is, you will agree, a mighty advanta- 
geous thing. To interest them in a booklet like “The 
Story,” or in a campaign like the Bath a Day Movement, 
will be to get a group of men who have much to do in 
shaping public opinion talking in a favorable way about 
you. 

Talk to the secretary of your lunch club now. Write 
for a free copy of ‘“‘The Story of the Bath,’ read it, pre- 
pare a talk from the material included in it. Then, when 
the time comes, you can address your club members on a 
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topic of vital concern to them, distribute copies of the 
booklet, and feel that you have gained a very splendid 
kind of publicity. 

Write today for your copy of “The Story” and full 
details. 





Los Angeles Auxiliary Active in Social Affairs and 
Charitable Work 


The Women’s Auxiliary of the Los Angeles Merchant 
Plumbers’ Association celebrated its twenty-sixth anniver- 
sary recently, by entertaining the master plumbers at 
a delicious dinner. A large number was present, and 
the affair was greatly enjoyed. The auxiliary has been 
an active organization for the last twenty-six years and 
at present numbers 72 members. It is much interested 
in all the social affairs of the Merchant Plumbers’ Asso- 
ciation, and assists in all ways possible. The auxiliary 
meets once a month and has a dinner and card party once 
a month. 

The new officers recently elected are: Mrs. Elizabeth 
D. Hutton, president; Mrs. J. Neuerberg, first vice presi- 
dent, and Mrs. W. Hogan, second vice president. The 
secretary, Mrs. Joseph Knorr, and treasurer, Mrs. W. 
McArthur, were re-elected. 

The auxiliary is not only interested in social affairs, 
but is also doing much charitable work helping the sick 
and unfortunate. Luncheon is served at the regular all- 
day meetings, and everyone is busy sewing garments for 
needy children. About $192 was spent last year in char- 
itable work. Children in the County Hospital are always 
remembered with gifts at Christmas time, and a benev- 
olent committee is appointed each year to investigate 
all cases of need reported to the auxiliary. This commit- 
tee is authorized to give what aid it thinks necessary. 
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1866 





sures—materials 





—hterature 
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on request 











BRONZE «¢ IRON-BODY VALVES 


Scott Check Valves—an unusually 
complete line—bronze and iron-body 
types—standard and extra heavy pres- 
and workmanship 
conforming to the high standard of 
quality characteristic of all 
Valves. Lift checks—swing checks— 
regrinding checks—noiseless cushion 
checks—angle checks—spring - loaded 
checks—hydraulic checks for extreme 


pressures — a variety of types in 


practically any class of service. 


SCOTT VALVE MFG. CO. & 


SoeTRoIT 


*MAXIMUM SERVICE PER DOLLAR’ 


SCOTT VALVES 


A COMPLETE LINE OF 


BUILT FOR LONG LIFE 


Scott 





No. 82 
Regrinding Bronze 
Swing Check 





MICH. VALUE 
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a 
WJ 


and heating system 


CLEANSER 


Cleans, rejuvenates and prevents form- 
ation of rust and scale in Steam.Vapor 
and Hot Water Heating Systems and 
Power Boilers ~an excellent cleanser 


for Domestic Hot Water Supply Systems. 
CONTENTS 2 GAL 











It Cleans! 


W J BOILER and Heating System Cleanser goes 
through the entire system and cleans it of all oil, 
grease, core sand, rust and scale. 


It permanently cures priming, surging, slow-steaming 
and sluggishness. It prevents rust and scale for- 
mation in the system. 


W J Boiler and Heating System Cleanser will save 


fuel for its 


users and provide greater efficiency from 


the entire system. 


It is unconditionally guaranteed to be entirely free 
of any ingredients harmful ‘to metal and it is also 
guaranteed to remove scale and other impurities 
from the heating system and to increase the general 


efficiency. 


210 East 


Distributed by 


JOHN G. KELLY 
45th Street. :: New York City 


JOHN G. KELLY, 210 E. 45th St., New York, N. Y. 


Send me 


the descriptive booklet and all data on W. J. Boiler and 


Heating System Cleanser. 











Virginia Wholesaler Offers Epigram 
Sales Stands to Masters 


more and better merchandising by the plumbing anq 

heating contractors, a wholesaler at Richmond, Va., 
is offering to masters of that city an epigram sales stand 
such as was described and illustrated in this column gey- 
eral weeks ago. The stands are featured in display win- 
dows, and are drawing business every day. 

In other cities and towns, too, the stands are being 
used by progressive merchants, and everywhere they are 
proving a success. Today is the best time for you to start 
using the daily epigrams and the epigram sales stand. 
With the coming of milder weather, the public purse- 
strings will be loosened. Are you putting forth your best 
efforts toward having the purse opened in your store? 


[: LINE with the spirit of the times, which tends toward 


Many politicians who repair their fences would do bet- 


ter to lay in a stock of coal. 
+ * a 


After a man wins a woman’s hand, he sometimes finds 
he is under her thumb, 
* * «& 
Many men who talk a lot won’t stop for fear some 


person will know what they are talking about. 
- * ~ 


Time will tell—so will the neighbors. 
* * # 
Congress keeps on making new laws when there is no 
market for the old ones. 
* * & 
A corkscrew is not much of a tool, but many a man has 
dug his grave with one. 





PORTLAND, OREGON, APPRENTICES GRADUATE 


Two apprenticeship plumbers, Bert N. Burkland and 
Samuel M. Noblitt, were numbered among the graduates 
from the building trades division of the vocational schools 
of Portland, Oregon. The exercises were held February 
24 in Stephens school where vocational instruction is 
given. 

Dr. Arnold Bennett Hall, president of the University 
of Oregon, delivered the principal address on ‘‘The Master 
Craftsman.” This was exceptionally inspirational and the 
boys were highly appreciative of Dr. Hall’s courtesy. 

E. E. Elliott, state director of vocational education, 
spoke on “A Bird’s-eye View on Vocational Education.” 

Mrs. G. M. Glines, chairman of the board of education 
of Portland, presented the diplomas, after which the ap- 
prentices served refreshments in celebration of the occa- 
sion, this being the first class to graduate since the 
schools started two years ago. The boys have two years’ 
training as apprentices and then there is offered three 
more years of advanced work as journeymen, this being 
given in night school. 

There was a large attendance at this meeting, as it 
interested persons in all lines of vocational education. 





The Board of Park Commissioners of Indianapolis, Ind., 
is planning the building of five comfort stations, to be 
1-story, 24x37 ft., to be established in various portions of 
the city, and will take bids this month. 

Defiance, O., of which W. A. Hull is city clerk, is plan- 
ning the establishment of a comfort station, but location 
has not yet been settled. 

Plans are being drawn for a central heating plant for 
Leshley, Myers & Co., Hanover, Pa., and bids wil! soon 
be taken. 





Del 
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PA TE IN is THE PETERS a 


ALL-IN-ONE 














Plumbing Department 


1,617,014. Process for Disposal of Sewage. Charles P. 


Electric automatic 
water system is an up- 
to-the-minute system. 


Derleth, Chicago, Ill., assignor, by mesne assignments, to Equipped with a 
The Celite Company. The herein described improvement shallow-well pump for 


general water service 
or a rain water system. 
It’s absolutely auto- 


in activated sludge sewage disposal processes; consisting 
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@wage Coarse Fine J. 
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‘és Trnehener | sree, Write for details. 
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rt | tank: 
A pe PETERS PUMP CO. Peters Automatic 
Compressed ait ‘ Kewanee, Illinois Electric Water System 
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| No ‘tor equal’’ Pipe 


van For carrying acid wastes there is no pipe comparable to 
Y 4 Duriron—no “or equal.” 





Toterltiter 
all 


This is because Duriron alone is universally acid resistant. 





1637 014 


Duriron is installed the same and as easily as cast iron 


in introducing diatomaceous earth into the sewage prior soil pipe, and is interchangeable with it. 

to aeration thereof whereby nitrification and coagulation Dislikes eieie cade hie ennee’s wenkie, end it emcee 
of the suspended solids in such sewage is accelerated; fats the plumber’s profit. 

and oils are absorbed by the diatomaceous earth and the 


subsequent filtration of the sludge is facilitated. Duriron is produced only 


by 
ee. "Son me DURIRON corer ote 
1,617,333. Drain Device. Joseph L. Hutchings, Olean, ==! DAYTON - OHIO 


‘N. Y. A drain comprising a nipple having an axial pas- 
sage and a lateral vent near one end thereof, a cap em- 


sinnaeieecamteinia cscs HNTHUTIIEING 








KNOTT SEATS 
are Finished 


RIGHT! 


That bright, clean finish on F nott 
Seats will last i-definitely. The 
makers of k nott Seats are as par- 
ticular about the lasting quali- 
ties of the outward appearance 
as they are about the inside con- 
struction. 


KNOTT MFG. CO. 
Tell City, Indiana 


































od 1,617,333. Seat No. 5 
- 2 Hinge No. 75 
bracing that end of the nipple and movable relatively 


thereto to open and close the vent, and means for prevent- 
ing complete withdrawal of the cap from the nipple, in- 
cluding a stem extending through the cap, a shoulder on 
the nipple and a head on the stem adapted to engage the 
shoulder. 



























PIPE CUTTING AND THREADING MACHINES 


THREE INCH PORTABLE 


Direct-connected Electric Model is very popular with the average plumber. This 
machine has a range from 1% to 3 inches and can be taken on the job as easily 
as ordinary 2-inch models of other makes. 

Curtis machines have wide dies so that they can be sharpened and still give ful! 
lenge true taper threads. There are many distinguishing features which you 
will like. 

Readily portable models 4-2; 14-3 and 1-4 inch. 

Other models 1-6; 1-8; 24-12 and 8-16 inch. 


THE CURTIS & CURTIS CO., 318 Garden Street Bridgeport, Conn. 
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THE 
“GOOD” BIG SIX 


PROVEN FOR THIRTY YEARS 


BETTER THAN ANY OTHER 


Satisfy Customers 
Insure Profit on Every Job 
Cut Time Cost on Contracts 

No ‘“Comebacks”’ 


“Saw Tooth 
PEREER ere. 


teed 


USE “GOOD” GOODS EXCLUSIVELY 


They Place You and Your Work in a Class by Itself 
ORDER TODAY! 


re) NEW YORK 
G0 0D M F G F "SAN FRANCISCO 
e INC. NIAGARA FALLS 


The Best Workman's Value is Only Equal to the Material He Uses - Use “Good” 











Save Time and Get 
More Jobs 


Handigrip spray painting equipment not only cuts down the 
labor cost of every job of radiator painting you do, but also the 
quality of the finish is an advertisement of your work. 


In a few minutes Handigrip does an hour’s work. It makes 

quick work and agreeable work of the trying task of painting 

radiators and pipes. Plain bronze, stencil, oxidized, shaded, or 
two tone effects 
easily obtained. 


\ A) By doing the work 
™ ina fraction of the 

time otherwise re- 

quired, Handigrip 

- adds to your profit 
ay on each job, and by the more 
pleasing effect it advertises the 
— quality of your work and gets 


you more jobs. 





= Special outfit, including com- 
pressor, for plumbers and heat- 
ing contractors. We are 
pleased to afford you a demon- 


an Pp stration under actual working 
naa conditions on your own jobs. 


Write for 
particulars. 











MH), 
M77; Ty 


Operates with 
Compressed Air 


PLUMMER- —- COMPANY 
NAPOLEON : : OHIO 


























1,617,601. Water Heater. George G. Kitzeman, Logs 
Angeles, Calif. In a water heater, a water container, a 
source of heat, means including a member adjustable to 











#9 1,617,601.‘ 2 # 


cause heated air from said source to travel along different 
amounts of the surface area of said container, and means 
operated by the flow of water through said container to 


adjust said member. 
* * * 


1,618,080. Electric-Welding Apparatus. Eugene V. 
Gibbons, Boulder, Colo. An electric arc welder comprising, 
in combination, a portion of insulating material, a resilient 
bar of conducting material secured to each side, an elec- 





1,618,080. 


trode secured to the end of each of said bars, said elec- 
trodes being adapted to be moved into and out of contact 
with each other and an insulating handle portion secured 
to each of said conductors. 


Heating Department 


1,618,067. Oil Burner. Charles P. Day, East Orange, 
N. J., assignor to Day-Elder, Inc. Ina burner of the char- 
acter described, an upwardly projecting cylindrical central 
portion having a flattened top, a horizontally disposed cir- 
cular vaporizing chamber above said central portion form- 


ing with the top thereof a horizontally disposed radially 

















1,618,067. 


expanding vapor passage and having a lower tubular por- 
tion forming with the sides of said central portion a down- 
ward cylindric annular continuation of said vapor passage, 
said vaporizing chamber having a central opening into 
said vapor passage, and said vapor passage terminating in 
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a vapor discharge, and means for supplying oil to said 


yaporizing chamber. 
* * * 


1,617,677. Oil-Burner Ignition Device. William A. 
Doble, San Francisco, Calif., assignor to Doble Laborato- 
ries, San Francisco, Calif. In a horizontally disposed 
purner, a shield forming a chamber, and a fuel supply pipe 





1,617,677, 


1.617.949. 


terminating in said chamber, said shield being provided 
with an opening below the end of said supply pipe and an 
opening above the end of said supply pipe whereby a ver- 
tical draft is permitted through said chamber. 


ok * * 
1,617,949. Article of Manufacture for Mending Radia- 
tors. Elmer Clyde Hammond, Crawfordsville, Ind. As 


an article of manufacture, a self-contained readily soluble, 
disintegrable, and miscible leak sealing device for radia- 
tors and the like consisting of an inner body containing 
vegetable fibrous material and an outer self-supporting 
component enclosing the inner body, the outer component 
being capable of maintaining and preserving the form, 
quality and character of the device under ordinary tem- 
perature and atmospheric conditions, but capable of ready 
solution and intimate mixture with the inner body in 
water to form closures for the leaks upon being conveyed 


thereto. 
* * * 


1,617,647. Oil-Burner System and Apparatus. Frank 
Marion, Barre, Vt., assignor of one-half to Edwin L. Scott, 
Barre, Vt. A safety fuel burning system comprising a 


burner, a liquid fuel supply therefor, an air supply there- 


1,617,647. 





for including an impeller means to control the supply of 
fuel, two power sources, means to connect them to the im- 
peller, means operatively responsive to failure of one when 
so connected to operatively connect the other power source 
with said impeller, cut off means tending to cut off the 
fuel supply, means operatively associated with the im- 
peller responsive to its operation to oppose the cut off 
means, means responsive to operation of one power source 
to positively hold said cut off means in inoperative posi- 
tion and tending to move to inoperative position, a yield- 
ingly supported drain collector, means to drain liquid fuel 
from the burner to the collector, cut off means for both 
power sources operatively connected with said collector for 
operation by a predetermined quantity of fuel in said col- 
lector, an emergency responsive device responsive to con- 
ditions consequent upon an abnormal heating action of the 
burner, a weighted element movable into said collector, a 
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Why Sublet Your 
Septic Tank Contracts? 


You can easily install a Wolverine 
Septic Tank with no outside help. 
Do your own excavating. No 
cement work necessary. 


The Wolverine is made from 14 
gauge copper-alloy steél and is 
coated inside and out with heavy 
corrosion resisting enamel. 


Write for catalog 
and prices today. 


DAIL STEEL PRODUCTS CO. 
2000 Main St. Lansing, Mich. 











The Curtin Valve 


This is one of the Curtin Tank Fitting 
products. Its silent, non-corrosive, 
and leak-eliminating features have 
made the Curtin Valve the one for 
particular installations. 

The other Curtin products, the Ro- 
tary Ball Cock, which insures silent 
refills, and the all-white lever, com- 
bine to form the ideal tank installa- 
tion where silence and economy are 
desired. 

SEND FOR BOOKLET 


A. F. Curtin Valve Co. 
MEDFORD MASS. 


































THE 
OTTUMWA PIPE PUSHER 
THIS MACHINE. SAVES 


DIGGING UP LAWNS 
AND STREETS. PAYS 
FOR ITSELF ON ONE 
JOB. 





Manufactured by 


H.C WILLIAMS & SON 


OTTUMWA, IOWA 


They’re Making A Big Hit— 


“ALWAYS RELIABLE”’ 
Gasoline Furnaces 


No. 19 — with bulb and 6)” regular shield. 
No. 20 — with pump and 6'%” regular shield. 
No. 21 — with pump and combination shield. 
No. 22 with pump and 9',” shield. 
Ask for circular describing the improvements. 
Your men should use them to get the most satis- 
factory results. 
Most jobbers stock this line. 
order. 

OTTO BERNZ CO. INC., Newark, N. J. 
Stocks in Newark, N. J., New York City, Chicago and 
San Francisco 
Offices in Newark, N. J., New York City, Chicago, Fort 
Worth, Denver, Helena, Mont., San Francisco, Los Angeles, 
Seattle, and St. Thomas, Ont. 











Others will gladly 





No. 20 pump furnace. 
Covered by patents. 
New patents pending. 
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2zOO 
KEWANEE SYSTEMS 


Bungalow to 


Club or Estate 


Specify Kewanee. Then you will 
know the installation is correct, 
whether for bungalow, country club 
or estate. There is a Kewanee for 
every private water supply, electric 
light or sewage disposal need. 

The name “Kewanee”’ protects your 
reputation. It assures you a good 
profit and lets you keep it by reduc- 
ing servicing to a minimum. 

Send for the latest Kewanee printed 


matter. Find out how profitable the 
200 Kewanee Systems can be for you. 


KEWANEE PRIVATE UTILITIES COMPANY 
417 Franklin Street Kewanee, Illinois 


Original Pressure Tank Water Supply 
Manufacturers 


@KeEwanEE® 





KEWANEE 
“Bungalow 
Model” 
Water Supply 
System 
NOW $125 
with liberal 
discount to 
dealer. 














Your home in 








course. J. I. Free, President 





Cleveland 


PROSPECT AT NINTH 





CLEVELAND 


Your home there, to be perfect, 
should be inthe center of theatre, 
shopping, and business districts. It 
should be on all the main motor 
routes, and have complete garage 
facilities too. It should haveapop- 
ular-priced Coffee Shop served by 
the same kitchen as the luxurious 
main dining room. It should have 
600 large, outside rooms, all with 
bath. Itsratesshould be fromthree 
dollars. The service goes without 
saying. We mean the Winton, of 


W.S. Koones, Managing Director 


HOTEL WINTON || 
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| detent therefor, and a connection between the detent and 


























said emergency responsive device to withdraw the detent. 
* * * 

1,617,328. Steam Heating System. Lewis J. Fisher, 
Reedsburg, Wis. In steam heating apparatus, means for 
automatically returning the water of condensation from 
the radiator to the boiler, comprising an accumulating 
chamber, means for admitting water of condensation to 
the chamber, a float within the chamber, means for sup- 
plying steam to the chamber, means for controlling the 
supply of steam, the said means comprising a rotatable 


















i 18 


1,617,328. 





valve casing having an inlet for the steam and an outlet 
port communicating with the chamber and provided with 
a valve seat, a ball valve resting upon the seat to close the 
outlet and displaceable in the rotative movement of the 
said valve chamber, means actuated through rise and fall 
of the float for effecting rotation of the valve casing, and 
means for conducting water of condensation from the 
chamber. 
ok * * 

Oil and Gas Burner. Hollie Doyle Ewing, 
In a device of the class described, a body 


1,617,327. 
Shreveport, La. 
having an inner chamber and an outer chamber thereabout, 
a burner communicating with one end of the inner cham- 
ber, a fluid-pressure pipe disposed within the inner cham- 
ber axially thereof, one end of the fluid-pressure pipe 
extending into the burner and the other end of the fiuid- 














pressure pipe communicating with the outer chamber, a 
fuel conduit discharging into the inner chamber at the 
extreme opposite end thereof, from the burner, the fuel 
conduit being made up of an oil branch and a gas branch, 
valves in the said branches, and under the control of an 
operator, the fluid-pressure pipe being provided with a4 
pipe which communicates with the fuel conduit, and a 
valve interposed in the last-specified branch. 





H. Guy Lyman Co., Beverly, Mass., has been incorpo- 
rated with capital of $18,000, to conduct a plumbing and 
heating business. The incorporators are H. Guy Lyman, 1 
Knowlton street, Beverly, president and treasurer, an‘ H. 


Herbert Lyman, secretary. 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. Minimum $2.00 for each 


insertion. 


One inch $4.00. Cash must accompany order. 


Copy should reach us eight days in advance. 





Situations Open 


WANTED—A LIVE WIRE_ PLUMBING 

salesman for Southern Indiana and 
Illinois territory. Must know how to 
figure and lay out small hot water, 
vapor and steam jobs. We havea good 
proposition for a hustler who can pro- 
duce. Address Key 803, ‘Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 
WANTED—MANUFACTURERS’ REP- 

resentative to sell shower bath cur- 
tains to jobbers on a commission basis. 
Address Key 813, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


MANUFACTURER'S AGENTS—SELL- 
ing plumbing contractors on commis- 
sion basis can secure additional brass 
goods line. Address Key 809, ‘Domestic 
Engineering,” 1900 Prairie Avenue, Chi- 
cago, 
SALESMAN—TO REPRESENT MANU- 
facturer of high-grade popular priced 
line of Plumbers’ brass goods. Good 
territories open. Give full details in 
first letter in strict confidence. Ad- 
dress Key 812, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 


COMPETENT PLUMBING ESTIMATOR 
wanted. Must be able to supervise 
work. References required. Vicinity 
of Pittsburgh, Address Key 811, “Dom- 
estic Engineering,” 1900 Prairie Ave., 
Chicago. 
INVENTORS — MANUFACTURER OF 
brass goods desires to secure good 
article in demand by plumbing trade. 
Purchase or royalty. Address Key 810, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 
GOOD EXCLUSIVE DISTRIBUTIONAL 
proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications strictly confidential. 
Koil-Les Heater Co., Geneva, Illinois. 


WANTED — SALES REPRESENTA- 

tive on commission basis. Full or 
part time on rural sewerage disposal 
equipment. Sells to plumbers, jobbers 
and hardware merchants. Fine terri- 
tory open and real proposition for a 
worker. State your references and 
qualifications. Dail Steel Products Co., 
Lansing, Mich. 


WANTED: MAN TO WRITE ADVER- 

tising copy for a manufacturer of 
Plumbing and Heating goods. State ex- 
perience. Address Key 716, “Domestic 
— 1900 Prairie Ave., Chi- 





























For Sale 
PLUMBING AND HEATING BUSINESS 

real opportunity. Must be sold. Est. 
in Indiana in 1880. Stock, tools and 
bldg. all new. Address Key 802, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. =a Secale ae EE 
For sale the following sizes of new 
Newport Boilers, which can be used 
for either steam or water. If you are 
in the market, let us quote you a 





price. 
3—No. 5 1—No. 55 
1—No. 7 2—No. 88 
9—No. 8 2—No. 99 


Samuel Sloan & Co., 67 Exchange St., 
Rochester, N. Y. 





The following used Oster Pipe Machines: 


306-A Oster 6-in. belt driven, 
complete ...cceeceeeecces .-.- $550.00 


304-A Oster 4-in. belt driven, 
complete ...csescecccceceees+ 350,00 
304-B Oster 4-in. motor driven, 
Complete ...ccsssceccseeevees . 
2-in. Oster motor driven machine 350.00 
The above Oster Machines are all in 
excellent condition, and complete with 
regular equipment. 
Are You Interested? 
The O’Brien Machinery Company 
113 North Third St. Philadelphia, Pa. 
Cable Address: “OBRIEN” PHILA- 
DELPHIA 
Long Distance Telephone: Market 0727. 








Situations Wanted 





WANTED—POSITION AS SALES MAN- 
ager with manufacturer or jobber. 
Can furnish best of references. Ad- 
dress Key 796, ‘Domestic Engineering,” 
1900 Prairie Ave., Chicago. 
CAPABLE PLUMBING AND HEATING 
Salesman. Ten years’ experience, fol- 
lowing among trade in Illinois. Also 
knows pumps and softeners. Desires 
position with a good company. Refer- 
ences supplied. J. F. Dare, Havana, 
a. 


HEATING ENGINEER — 


HOUSE 
heating specialist with proven record 
desires position in full charge of con- 


struction. Philadelphia district pre- 
ferred. Address Key 808, ‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





POSITION WANTED—EXPERIENCED 
plumber and steamfitter wants steady 
position in Chicago or vicinity. Can 
furnish best of references. Address Key 
. “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, 


Lines Wanted 





WANTED—TWO LINES TO HANDLE 
in St. Louis district with drawing 
account against commission. Can fur- 
nish best of references. Address Key 
“Domestic Engineering,” 1900 
Prairie Ave., Chicago. 








Miscellaneous 


PLUMBERS’ BIN LABELS 


@ 13%; 
2°" 4 
Send for samples and prices and free booklet: 


“How to Simplify the Work in the Plumbing Shop.” 
Haddon Bin Label Co., Haddon Heights, N. J. 

















ESTIMATING BLANKS, JOB TICKETS, 

weekly time sheets, order books, {I- 
lustrated stationary, etc., for plumbers 
our specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. L. 
Fink Sons Co., School Building, 
Laurel Springs, N. J. Est. 1896. 7-31 





The Most Reliable 


PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 


pipe couplings. 
CAPITOL MFG. & SUPPLY CO. 
550 Nicholas St., Col bus, O. 





Books for Your Trade Library 


QUESTIONS AND ANSWERS ON THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically 
and briefly with the different phases 
of Steam and Hot Water Heating, 
Vacuum and Vapor Heating, Acceler- 
ated Hot Water Heating and Pipe Fit- 
ting in connection with Refrigerating 
Plants. A valuable work for the heat- 
ing man. Covers all the points on 
these subjects he should be familiar 
with. Size 6x7% inches. 150 pages. 
Price, postpaid, $1.50. 


MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising. etc. No matter how large or 
small your business, you need this 
book. Size 444x6% inehes. Over 100 
pages. Price, postpaid, $1.50. 














STANDARD PRACTICAL PLUMBING. 

By R. M. Starbuck. An exhaustive 
treatise on all branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and _ circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and op- 
erations. Contains 347 original {llus- 
trations, each drawn expressly for this 
work. -A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages, bound in cloth. 
Price, $3.50. 





PRACTICAL STEAM AND HOT 

WATER HEATING AND VENTILAT- 
ING. By Alfred G. Late This book 
should be in every steamfitter’s library. 
A strictly up-to-date work, describing 
various systems of heating and ventil- 
ation. Besides the technical features, 
it contains hints on securing contracts, 
business methods, shop practice, rules 
and data for estimating radiation and 
figuring costs, and other tables and 
suggestions that are time savers. Size, 
6x9 in. 868 pages, 300 detailed illus- 
trations. Cloth. Price, $4.00. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 














EARL JUDD CORP. 


JUDD TOILET SEATS 


ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


WRIGLEY BUILDING 








CHICAGO 
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Built-in Durability— 


You will find long life and sat- 
isfaction-giving qualities built 


into Midland Ferrules and 
Roof Flashings. 


The Midland Standard of man- 


ufacture and inspection makes 
it impossible for a single faulty 


ferrule or roof flashing to be 
shipped out. 


Each one is made to stand up 
under the most rigid tests. You 
will want Midland Ferrules and 


Roof Flashings for your work, 
all the time. 


You will want them because 
they give that kind of satisfac- 
tion that makes a customer a 


good friend. 


BEWARE OF IMITATIONS 


t LOOK FOR THE YELLOW 
8) LABEL AND MIDLAND NAME : 


ON EVERY FLASHING. 


ALL LEAD—ONE PIECE 


The equipment for producing MIDLAND flashings has been fully protected by U. S. Letters Patent 


Midland Metal Mfg. Company 


KANSAS CITY, MO. *NEWARK, N. J. 


*Newark plant manufactures roof flashings only. 
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Mention Domestic ENGINEERING when writing advertisers. 
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